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OCOBEHHOCTH CBBITA CEJbCKOXO3CTBEHHOU NPOAYKIIUU
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Kananaatr skoHOMHUYECKHX HAYK, AOLEHT
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AHHoTaumsa: B crathbe paccmMaTpuBarOTCsl 3HaYeHHWE M creurpuka MapKeTHHra
CEeNTbCKOXO3SUCTBEHHOW TMPOJYKIUK, a TakKe OCOOEHHOCTH (YHKIIMOHHPOBAHUS CHUCTEMBI
arpomapketunra. IloquépkuBaercs HE0OXOAMMOCTh yd€Ta TakMX (DaKTOPOB, KaK MPUPOIHO-
KJIMMaTHYECKHUE YCIOBHSI, CE30HHOCTh, OCOOCHHOCTH XPaHEHHUSI U TPAHCTIOPTUPOBKH MPOAYKIIHH,
a TaKke pazHooOpaszue GopM COOCTBEHHOCTH MPH OPTaHU3AIMHA MAPKETUHTOBOH JIEITEILHOCTH B
CEJILCKOM XO35MCTBE.

ATpOMapKeTHHI OXBaThIBa€T B3aUMOJICHCTBHE C TOCTaBIIMKaMU, KOHKYpPEHTaMH,
TPaHCIIOPTHBIMU U (PMHAHCOBBIMU CTpYKTypamu. OCHOBHOM 3a/1aueii JAHHON CHCTEMBI SIBIISIETCS
(dbopMHUpOBaHHE U CTUMYJIHPOBAHUE CIIPOCA HA CENICKOXO3SUCTBEHHYIO MTPOAYKIIHUIO.

KiueBble c¢jI0Ba: arpOMapKeTHHT, CEIbCKOE  XO3SICTBO, PBIHOK,  CIIPOC,
MIPOTHO3UPOBAHUE, IFIAHUPOBaHUE, YHPEKTUBHOCTD, CE30HHOCTb.

BBenenue

B coBpeMeHHBIX YCIOBUAX 3HAYEHNE MAPKETUHTOBOM AEATEILHOCTU B Pa3BUTHUHU arpapHoOi
HSKOHOMUKHM TIOCTOSHHO Bo3pacTraer. B smoxy rmofamu3alMu W yCUJICHUS KOHKYpPEHIIMU
IPOU3BOACTBO KOHKYPEHTOCIIOCOOHOM NMPOAYKIMM Ha BHYTPEHHEM M BHEIIHEM pbIHKaX U €&
3 QeKTuBHas peanu3anus CTAHOBITCS NPUOPUTETHBIMU 3a7adyaMy Ui CyOBEKTOB arpapHOro
CEeKTOopa.

[lpaBwibHast  opranmzauuss u  3¢pdexkTuBHOE  (QYHKIMOHUPOBAHUE  CHCTEMBI
arpoOMapKeTHHIa UIPAlOT KIIOYEBYIO POJIb B OOECIIEUEHHHM YCTOWYMBOIO Pa3BUTHUS CEIbCKOTO
xo3sicTBa. Ilpu ocymiecTBiIeHUN MapKETUHTOBOM JEATEIbHOCTH HEOOXO0IUMO YUUTHIBATh TaKue
(bakTophl, Kak MPUPOAHO-KIMMATHUECKHE YCIIOBHUS, CE30HHOCTb, CKOPOMOPTSILUIICA XapakTep
MPOJYKIINH, a TAKXKe NOTPEOHOCTh B Pa3BUTON TPAHCHOPTHOU M CKIIAZCKOI HH(PPACTPYKTYpE.

B ycnoBusix pBIHOYHOM 53KOHOMMKH JIOTIOJHHUTEIBHBIMH TPYIHOCTSAMH CTAHOBSTCS
M3MEHYMBOCTh CIPOCA U MPEIJIOKEHUS, HECTAOMIIBHOCTh LIEHOBOW IMOJUTUKU U BO3/CHCTBUE
BHEIIHUX SKOHOMHUYECKUX (DaKTOPOB.

Cucrema arpomMapKeTHHTa SBJSIETCSl HE TOJIBKO MHCTPYMEHTOM OpraHU3allMy Ipolecca
cOBITa, HO ¥ BaXKHBIM AJIEMEHTOM IIJIAHUPOBAHUS MPOU3BOJICTBA, PALIMOHAIBHOIO UCIIOIb30BaHHS
pPECYpCOB, M3YYEHHUS MOTPEOHOCTEH PBIHKA W OOECIIEYCHHs BBHIMYCKAa KOHKYPEHTOCIIOCOOHOM
MPOIYKIIHH.

AHaJIN3 JIMTEpaTypbl MO TeMe.

Oprannzanys MapKeTHHTOBOH JESATEIFHOCTH B CETbCKOM XO3SHCTBE U Pa3BUTHE CUCTEMBI
arpoMapKeTHHTa MogpoOHO U3yueHbI B paboTax OTEUECTBEHHBIX U 3apyOEKHBIX YUEHBIX. B HUX
paccMaTpHBaIOTCS ~ JKOHOMHYECKas  CYIIHOCTb  arpoOMapKeTHHIa,  €ro  pojib B
CEJIbCKOXO35MICTBEHHOM TIPOM3BOJCTBE M BIMSHHE Ha 3((EKTHUBHOCTh (YHKIMOHHUPOBAHUS
arpapHOro CeKTopa.

3apybexusie uccnenosatenn ®. Koraep, I. Apmcrponr, JIx. IBanc, b. bepman
HayYHO OOOCHOBAJIM KOHLEMIMIO MAapKETHHIA, METOIBI HMCCIENOBAHHMS PBHIHKA M CTPATerdH
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ERSITY

dopmupoBanust cnpoca. OHM paccMaTpPUBAIOT MAapKETHHI HE TOJBKO KaK CPEACTBO COBITa
MPOAYKIIMK, HO M KaK CHCTEMaTHYECKHUW YIPABICHUYECKUH TMPOLIECC, HAIpaBJIEHHBIA Ha
yIOBJIETBOPEHUE MOTPEOHOCTEN PHIHKA.

OteuectBennbie yuénoie A. Jlxypaes, I1I. Xynoitbepnues, H. Katomos, P. Xakumos, /1.
FosueB uccienoBanu 0COOEHHOCTH OpraHU3allMM MAPKETUHTOBOH JEATENFHOCTH B CEILCKOM
XO35IMCTBE, SKOHOMHYECKOE 3HAUYE€HHWE arpoMapKeTHMHIa W €ro BIWSHHE Ha I[10Ka3aTeau
spdexktuBHOCTH. Oco00e BHMMaHHE OHH YACIWIM MpolieMaM CE30HHOCTH, MPUPOIHO-
KJIIMMaTHYECKUM  YCIIOBHSIM, CKOPOIIOPTAILIEMYCS XapakTepy MNPOAYKIMH W  HEJNOCTaTKy
TpaHCIIOPTHOM MH(PpacTpykTyphl. b. Mup3aeB u Y. Maxmy0B paccMaTpHBalOT arpOMapKEeTHHT
KaK Ba)XHBIM AJIEMEHT PHIHOYHON MH(PACTPYKTYphl U MOAYEPKUBAIOT €T0 poJib B 3 (HEKTUBHOM
pacIpeleieHUd YW pealu3aluy CeIbCKOXO3AMCTBEHHOM NPOAYKIMH. YUEHBIE AaKLUEHTUPYIOT
BHUMaHHE Ha HEOOXOJUMOCTH COBEpPILICHCTBOBaHMUS HWH(MOPMAIIMOHHBIX CHUCTEM, Pa3BUTHSA
MapKETUHTOBBIX CIIY>KO U IMOJTOTOBKY KBAJTM(PHUIMPOBAHHBIX CIICUATICTOB.

Poccuiickue uccnenosarenu E. U. Ky3nenona, B. P. boiiko, A. HukoHoBa onpeaenstoT
arpOMapKEeTUHI KaK CTPaTerM4eCKUd HMHCTPYMEHT YIPABIEHHUS CEIbCKMM XO3SHCTBOM H
NOYEPKUBAIOT HEOOXOJUMOCTh CUCTEMHOTO MOAXOAa K peanu3aluu ero (pyHKIui — aHammusa,
NPOTHO3UPOBAHUS, IUIAHMUPOBAHMA M KOHTpOJs. TakuMm o00pa3oM, aHalU3 CYLIECTBYIOLIHX
WCCIIEIOBAaHUM MOKAa3bIBAET, YTO CUCTEMA arpOMapKETHUHIa UTPAET BAKHYIO POJIb B MOBBILIEHUHU
3PPEKTUBHOCTH CENBCKOTO Xo3sakcTBA. OnHako B Y30eKHMCTaHE 3TO HAmpaBJICHHUE TOKa
HE/IOCTaTOYHO PAa3BUTO, YTO OOYCJIOBIMBAET HEOOXOJUMOCTb BHEIPEHUS HHHOBAIIMOHHBIX
MapKETUHTOBBIX MOAXO0B, Pa3BUTHSI arPOMApKETUHIOBBIX CIIYKO M IMOATOTOBKU CHELUAIMCTOB
B JaHHOU 00JIaCTH.

MeToanbl HccJIe10BaHUA

[enbro HACTOSILIErO UCCIIEIOBAHUS SIBIISIETCS U3YUYEHUE TEOPETUUECKUX U MPAKTUUECKUX
OCHOB OpraHHM3alliyd arpoOMapKETUHTOBOM NESTETLHOCTH B CEILCKOM XO3SHCTBE U pa3paboTka
HayYHO 00OCHOBAHHBIX MPEAJIOKEHUN IO MOBBIMIEHUIO € 3P PEKTUBHOCTH.

B X0oae paGOTBI HCIIOJIB30BAIMCH CICAYIOIIHUE MCTO/IbI:

AHAJIMTHYECKHI MeTOA — JIJIs U3YYCHUS CYITHOCTH, (PYHKIIUIA ¥ 33]1a9 arpOMapKETHHTa,
AHaJIM3a SKOHOMUNYCCKUX NCTOYHUKOB U JIUTCPATYPHI.

CpaBHHMTEJbHBINH MeTOJ — JUIsl COMIOCTABIICHHSI OTEUYECTBEHHOT'O U 3apyOEKHOTO OMbITa
OpraHu3aluy arpOMapKETUHIOBLIX CUCTEM.

CrarucTuyeckuil aHaaM3 — IS HWCCIENOBaHUS IOKa3aTeled MpPOM3BOJCTBA U
peanu3aium CeabCKOX03IMCTBEHHOM MPOAYKIIMHU, TMHAMUKH CIIPOCA U MPEUIOKECHHUS.

JKOHOMHYECKOe MOJeJMpPOBAHMEe — JJIs OLIGHKM BIIMSHUS arpoMapKeTHHra Ha
3 PEKTUBHOCTD ACATEILHOCTH TPEATIPUATHA.

MeTtoa 3KcHepTHONH OLEHKM — HHTEPBBIO C PYKOBOAMTEISIMU U CHEIHMATIHCTaMU
bepMepcKux X035SUCTB MO3BOJIIIN BBISIBUTH MPOOJIEMBI U TIEPCTIEKTUBHI arpOMapKETHHTA.

Monorpaduyeckuii MeTox — TPUMEHSIICS Ul TIYOOKOTO HM3YyYeHHUs ACSATEeIhHOCTH

OTOCIBbHBIX CCHBCKOXOBHﬁCTBeHHBIX HpeI[HpHHTI/Iﬁ.

[IpumeHeHre JaHHBIX METOJIOB MTO3BOJIMIIO pa3padoTaTh TEOPETHUESCKH 00OCHOBAHHBIE U
HpaKTI/I‘IeCKI/I HpI/IMeHI/IMble peKOMeHI[aI_[I/II/I 110 paSBI/ITI/IIO CHUCTCMBbI aI‘pOMapKeTI/IHI‘a B CCIIBCKOM
XO3SIUCTBE.

PesyabTaThl aHau3a

MapKeTuHT celnbCKOX03iCTBEHHOM MPOTYKIIUN OXBATHIBAET BCE 3TAIlbl TOBAPOIBIKEHUS,
BKJTIOYAst UCCIIEIOBAHNE MTOTPEOHOCTEN MOTpeOuTeNel, MPOrHO3UPOBAHKE CITPOCA, OPTaHU3AIIUIO
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peanu3anuy MPOAYKIHH, a TaKXKe pa3paboTKy aCCOPTUMEHTHOM MOJUTUKU U IPOU3BOACTBEHHON
IIPOrPaMMBl.

CoBpeMeHHbIE YCIIOBHSI BBICOKOM KOHKYPEHILIMH, B TOM YHCIIE CO CTOPOHBI HHOCTPAHHBIX
IPOU3BOAUTENCH, COXpAaHEHUE HU3KOIO YPOBHS IIEH Ha CEIbCKOXO3SHCTBEHHYIO MPOIYKLUIO U
HeOJIaronpusITHEIE IPUPOJHO-KIMMAaTHYeCKHE (PAKTOPBI TPEOYIOT OT X035 HCTBYIONINX CYOHhEKTOB
aKTMBHOTO BHEJPEHMsI JIEMEHTOB MapKETMHIOBOW JAEATEIbHOCTU. DTO IpuoOperaer ocoboe
3HaUYEHHE B KOHTEKCTE MOBBIIICHUS 3 (PEKTUBHOCTH YIIPABICHUS arpOOM3HECOM, PALlMOHAIEHOTO
IUITAHUPOBAHMsI, MOCTOSHHOIO KOHTPOJII M aHaju3a pe3yJbTaTOB IPOM3BOJCTBEHHO-COBITOBON
JEATebHOCTH.

MapxkeTuHr BelcTynaeT Hanbosee 1eiCTBEHHbBIM HHCTPYMEHTOM OpraHu3aliy COBITOBOM,
peKIaMHOM M KOMMYHHUKAIIMOHHOM  JESTeNbHOCTH  mpeanpustus.  PasHooOpasue
CEJbCKOXO3SMCTBEHHOM  MPOAYKIMH  OOyClIaBIMBaeT  HEOOXOAUMOCTh  HPUMEHEHMs
i depeHIMPOBaHHBIX MOIXOI0B K MAPKETUHIOBOM IEATEIBHOCTH Ha CTaIUSAX NMPOU3BOJCTBA U
peanu3anum.

Ilon «ympaBieHHMEM arpoMapKeTHHIOM» ITOHUMAETCS KOMIUIEKC CTpPAaTerniyecKux |
TaKTMYECKUX MEp, HAMpaBJICHHbIX HAa OPraHu3aluio YQQEKTUBHONW PBIHOYHOM AEATENIBHOCTH
(YHKIIMOHUPYIOLIETO XO3scTBa B IIESIX YAOBJIETBOPEHUS MOTpPeOHOCTEH moTpeduTeneii B
CEJIbCKOXO3SMCTBEHHOM  MPOAYKUMM M oOecledyeHHs  pEeHTAa0EIbHOCTH  PE3yJIbTATOB
XO3SHCTBEHHON JIeATEIbHOCTH. ATpPOMAapKEeTHHI BKJIIOYaeT B cebsd (QyHKuMM aHanm3a,
IIPOTHO3UPOBAHNS, IUTAHUPOBAHUSI, OPraHU3aLUY, YIPABIEHHs], y4eTa U KOHTPOJIs ( pUCYHOK 1 ).

| Ananus

DYyHKIHHA
InannpoBaue arpoMapKeTHHra

PucyHnok 1. ®yHKIUM arpoOMapKeTHHIa

[Ipu opranuzanu MapKeTHHIOBOW JIEATEIHHOCTU B CEJIILCKOM XO3SCTBE HEOOXOIUMO
YUHUTHIBATH CIIEYIOLINE OCOOEHHOCTH:

MHTEHCUBHOCTH 3€MJICTIOIb30BAHMUS;

BBICOKYIO 3HA4MMOCTh IIPOAYKTa, TPEOYIOIIyI0 0cOo0Oro KOHTPOJS 3a MpoLeccaMu
MIPOM3BOCTBA, XPAHEHHS U TPAHCTIOPTHPOBKH;

HECOOTBETCTBHE BO BPEMEHH MPOLIECCOB MTPOU3BOACTBA U NOTPEOIECHUS IPOAYKIIUH;

HAJIMYUE B arpapHOM CEKTOpE MPEANPHATHI Pa3nuuHbIX (JOPM COOCTBEHHOCTH (JIMYHBIC
MOJICOOHBIE  XO3SUCTBA, KpecThsHCKHE (pepMepckue) XOo3siicTBa, arpo@upMbl), HTO
o0ycroBnuBaeT  HEOOXOAUMOCTh  Au(epeHIIMPOBAaHHOTO  MOAXOJa K  MPOBEICHHIO
MapKETHHIOBBIX UCCIIEIOBAHUIL;

JUIMTEIbHBIA LUK T[POM3BOACTBA M  MOTPEOJICHUs, OCIOXKHSIOUIMNA NpPUHATHE
MapKETHHIOBBIX PELIEHUH B YCIOBUSIX KOHKYPEHTHOMN Cpe/bl;

MOBBIIICHHBIE TPEOOBAHUS K aIalITUBHOCTH, YYBCTBUTEILHOCTU M CaMOPETYIMPOBAHHIO
arpoOMapKeTHHTa [10 CPAaBHEHHUIO C IPYTMMU MAPKETUHTOBBIMU CUCTEMaMU;

HU3KUI YpOBEHb BHEIPEHUS MAPKETHHIOBBIX MCCIIEIOBAHUI U pa3pabOTOK B arpapHOM
cekrope. OHUM U3 KJIFOUEBBIX MPENATCTBUM U1 pa3BUTHUS MAPKETHHIOBBIX YCIYT B CEIbCKOM
XO3HCTBE SIBISETCS HEAOCTATOK MPAKTHYECKOTO OTBITA B TAHHOM 00JIACTH.
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Cucrema arpoMapKeTHHTa PEJCTABISAET COO0H COBOKYITHOCTh PHIHOYHBIX OTHOIICHUH 1
MH(POPMALIMOHHBIX TOTOKOB, 00ECIEUNBAIOLINX B3aUMOCHCTBUE MPOU3BOAUTENEH C PhIHKAMU
copira. Kak ympaBnsemas cucreMa, MapKETHHTOBas Cpela YCJIOBHO TOApasfenseTcs Ha
BHYTPEHHIOIO U BHEIIHIOIO.

BuyTpeHHsisi MHMKpocpena arpoMapKeTHHTAa BKIIIOUAET 3JIEMEHTHl ONEepaluOHHOU
NEeSITeIbHOCTH — NPEINpUATHS:  B3aHMMOJACWUCTBHE € IOCTAaBIIMKAMH,  KOHKYpPEHTaMH,
TPAHCIOPTHBIMH OPTaHU3AIUSAMH W (PHUHAHCOBO-KPEAUTHBIMH YUPEKICHUSMHU. YTIpaBJICHUE
BHYTPEHHEHN Cpeioil OCYIIECTBISIETCS PYKOBOACTBOM IMPEITPUSATHSI.

BuemHsst Makpocpena npeacTaBiseT coOol COBOKYIMHOCTH (DAKTOPOB, OKA3bIBAIOIIMX
HIMPOKOE BIUSHUE Ha AESITEIbHOCTD NPEANPHUATHS, 1 MOKET OBITh pa3ziesieHa Ha SKOHOMHYECKUE,
MIPABOBbIE, TEXHUKO-TEXHOJOTUYECKHUE, IPUPOAHO-KIUMaTHUecKue U Ap. Cieayer OTMETUTh, UYTO
B OOJIIIIMHCTBE CIy4aeB OTCYTCTBYET BO3MOXKHOCTH HENOCPEICTBEHHOTO BO3ICHCTBUS Ha 3Ty
Cpelly U KOHTPOJISI €€ CO CTOPOHBI PYKOBOJICTBA MpeAnpuaTrs. OCHOBHAs 3a7aua arpOMapKeTUHTa
3aKIII0YaeTCsl B aKTMBHOM (DOPMUPOBAaHUM CIpOca Ha MPOIYKIMIO U TOBAPHI, MpeJjaracMble
CEJIbXO03MPOU3BOIUTEISAMHU[ 3 ].

BHemnsis Mmakpocpena npejactaBisieT co00i COBOKYIMHOCTH (haKTOPOB, OKa3bIBAIOIINX
OIIOCPEIOBAHHOE BO3JCHCTBUE HA JEATEIbHOCTb MNPEANPUSTHS, BKIHOYAs HKOHOMHUYECKUE,
MIPaBOBBIE, TEXHUKO-TEXHOJOTHUECKUE, MPUPOTHO-KIMMATHUYECKUE U COLMAlbHBIE ycioBus. B
OONBITMHCTBE CITy4aeB MPEANPUATHE HE UMEET BO3MOXXHOCTH HEMOCPECTBEHHOTO BIUSHUS HA
JaHHble (aKTOPbl, OIHAKO JOKHO YYMTHIBATh HMX NpU (HOPMUPOBAHMH MAPKETHHIOBOM
CTpaTEeruu.

OcHOBHas 3a7aya arpoMapKeTUHTa 3aKJI0YaeTcs B aKTUBHOM (OPMHpPOBAHUU U
CTUMYJIMPOBAHUU CIIPOCA HA MPOAYKIIHIO CEJILCKOXO35MCTBEHHBIX ITpon3BoauTeei. [Ipu ananuse
pPBIHKA CENbCKOXO3SIICTBEHHOW MPOAYKIMH U TPOJOBOJILCTBEHHBIX TOBAPOB BBIICIAIOTCS
pa3nuyHbIE CHUTYAIlMH, XapaKTEPU3YIOIIHME COCTOSHUE CIpoca, Kaknaas U3 KOTOpBIX Tpeldyer
pUMEHEHUS ONpeeNIEHHOrO Tulla MapkeTuHra. Hanpumep, npu oTpuuaTebHOM CIIpoOce PHIHOK
OTBEPraeT TOBAp HE3aBUCUMO OT €r0 Ka4eCTBEHHBIX XaPAKTEPUCTHUK, YTO TPEOYET BEHISBICHUS U
yCTpaHEHUs MPUYHH JaHHOTO SIBJICHUS.

B ycrnoBuAx CHWKEHUS WIM OTCYTCTBHS CIpoca IeecoOo0pa3HO MpHMEHEHUe
MHCTPYMEHTOB NMPOMO-MApPKeTHHIa, HAMIPABICHHBIX HA MPOABWKEHHE YHUKAILHBIX CBOWCTB U
MPEUMYIIECTB MPOAYKIIMU B COOTBETCTBUU C aKTYaJIbHBIMU TIOTPEOHOCTSIMH MTOTPEOUTENEH.

[ToTenmman arpoMapKeTHHTa MOXKET OBITh 3(PPEKTUBHO UCITOJIb30BaH NpU (OPMUPOBAHUH
pa3MUYHBIX TUMOB COpOca — TOTEHIMAIBHOTO, (OPMUPYIOMIETOCS, CHIKAIOIIETOCs,
KOJIEOJIOIIEerocs, a TakkKe MpH TMPEBBILIEHUHM CIpoca HajA TNpelyiokeHHeM. B yka3zaHHBIX
CUTYalUSAX UCIOIb30BaHNE MAPKETUHTOBBIX HHCTPYMEHTOB CIIEAYET pacCMaTpUBATh KaK OJTHO U3
MPUOPUTETHBIX HANpaBJICHUH yIIpaBIeHUs NPEANPUITHEM.

YupasjieHHe arpoMapKeTHHIOM IPEICTABISET COOON KOMILJIEKC CTPATETHYECKUX U
TAaKTUYECKUX MEPONPUATHII, HANpaBIEHHBIX Ha oOpraHuzanuio 3((EKTUBHOW PHIHOYHON
NEATEIbHOCTH TPEANPHATUS C LENbI0 YAOBIETBOPEHHUs NOTpeOHOCTEH moTpeduTeneit B
CEJIbCKOXO3SMCTBEHHOM  TPOAYKIMM H  OOECTIEUEHHsT  YCTOWYMBOM  PEHTAOCIbHOCTH
XO034CTBOBaHUSL.

B crpykType arpomapkeTMHIa BBIIEISIOTCA cienyromue (yHKIMHA: aHAIUTHYEcKas,
MIPOrHO3HAsl, TUIAHOBAs, OPraHU3alMOHHAs, YIIPABICHYECKAs!, yUETHAsI U KOHTPOJIbHAsL.

Ananutnueckas QyHKUUS BKIIOYAET:

— cbop, 06paboTKy, CHCTEMATHU3ALIMIO U aHAITNU3 UH()OPMAIIHH;

— BBISIBJICHHME [IPUYUH OTKJIOHEHUH OT 3alUIaHMPOBAHHBIX MOKA3aTeNei;
— HCCIeOBaHUE TEKYIIEH CUTyallu B OTPACIIH;

— pa3paboTKy HampaBJICHUH MOBBIIICHUS Ka4eCTBA PO TYKIIHH.
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OyHKIMA TPOTHO3UPOBAHUS HEPA3PHIBHO CBS3aHA C YCTAHOBJICHHEM OyIyIINX
[apaMeTpOB arpOMapKETUHIOBOM JESTeNbHOCTH. BakHOCTP (QYHKIMM IPOTHO3MPOBAHHUSA
3aKJIFOYAeTCsl B TOM, YTO JCUCTBUS MOTpEeOUTENEil Ha PHIHKE CEIbCKOXO3SMCTBEHHON MPOAYKIIMN
CBS3aHBI C BBICOKOW CTENEHbIO BEPOSITHOCTHU| 3 ].

@yHKIUS IPOTHO3MPOBAHUS HAIIPABJICHA HA ONPEEICHHE IEPCIIEKTUBHBIX 1apAMETPOB
MapKeTHHIOBOW JeATeNbHOCTH. E€ 3HauMMOCTh OOYCIIOBIEHAa BEPOSITHOCTHBIM XapaKTepoM
MIOBEICHUS MOTpPEeOUTENel Ha PBIHKE CEIbCKOXO3IUCTBEHHON MPOIYKIMH U HEOOXOJMMOCTBIO
IIPEABUICHUS U3MCHEHUN KOHBIOHKTYPBI.

IlnanoBasi  (yHKOMSI  T[peAycMaTpuBaeT  pa3pabOTKy  IENEeBBIX  MpOrpamMm
IPOU3BOACTBEHHOW  JEATENILHOCTH W O0ecrneueHue UX pean3alid  HEoOXOJUMbIMU
MaTepUalbHBIMU, TPYIOBBIMH U (prHAHCOBBIMU pecypcamu. OHa HarpapieHa Ha (OpPMUPOBAHUE
MapKETHHIOBBIX MOJIENIEH, CIIOCOOCTBYIOUIMX JOCTHIKEHHIO MPOTHO3UPYEMBIX 3KOHOMHUYECKHX
[IOKa3aTeNeH.

OpranmsannonHass (yHkmusa oOecrneuuBaeT LEJIOCTHOCTh M COIJIACOBAaHHOCTH
SKOHOMHMYECKUX, OPraHU3allMOHHBIX M TEXHOJOIMUYECKUX CTPYKTyp mnpeanpusrus. OnHa
CIIOCOOCTBYET YCTOHYMBOCTH MPOU3BOJICTBEHHO-COBITOBOM JEATEIBHOCTH M COINIACOBAaHHOCTH
IIPOLIECCOB MPOMU3BOJACTBA U peaIM3alMM MPOAYKIMU. B yclOBUSAX BBICOKOH 3aBUCHUMOCTH
CEJIbCKOXO3SMCTBEHHOIO MPOM3BOACTBA OT MPHUPOJHO-KIMMATHUECKUX (PAKTOPOB JAHHAs
¢byHKIMs TproOpeTaeT 0co0yI0 3HAYMMOCTb.

DyHKUUA YNPaBJCHUA OXBATHIBAET BCE ACIEKTHl JEATEIBbHOCTH IPEANPUATHS,
obecrieunBasi X COTJIACOBAaHHOCTh, COANAaHCHPOBAHHOCTh M onTUMHU3aIMio0. Ocoboe BHUMaHHUE
YIEISAETCS CHYKCHUIO YPOBHS HEONIPEIEICHHOCTH 1 MUHUMU3ALMH PUCKOB.

@DYHKIMH Yy4YeTa W KOHTPOJISA B3aUMOCBA3aHbl M NPEANOJAraloT OpPraHU3aluio
JEATENBHOCTH PYKOBOAMTEICH M CHELMAIMCTOB, CBOCBPEMEHHOE BBIABICHUE OTKIOHEHUH OT
OM3HEeC-TUIaHa, a TAaKXKE OLEHKY SKOHOMHUYECKOM 3(P(PEKTUBHOCTH YIPABICHYECKUX PEIICHUH.
KoHTposb, SBISSCH 3aKIIOUUTENbHBIM ITAllOM  YIPABIEHYECKOTO LHUKIA, 00ECHeurBaeT
KOPPEKTUPOBKY ILIAHOBBIX IOKA3aTENIEH C Y4€TOM U3MEHEHUN BHYTPECHHEN U BHEIIHEN CPEIbI.

B menmom opranmszamms u  obecrnieueHue A(PPEKTUBHOCTH  arpoMapKETHUHTOBON
JEeATENbHOCTH B arpapHOM CEKTOpE MPEICTABIISIOT CO00M OoJiee CIOKHYIO 3aa4y, YeM B APYTHUX
OTpacisiX 3KOHOMHUKH. OCHOBHbIE MPOOJIEMBI PA3BUTHUS arpOMapKeTUHIa 00YCIIOBICHBI BBICOKOM
CE30HHOCTHIO PBIHKA CEIhCKOXO3SIMCTBEHHON MPOAYKIMU (B OCOOCHHOCTH TLIOIOOBOIIHON),
LIEHOBOM  BOJATHIBHOCTBIO, UYBCTBHTEJIBHOCTBIO K  BHEIIHEDKOHOMMYECKOW  IIOJIIUTHUKE,
neuIToM KBanu(UIIMPOBAHHBIX CIICIIHATUCTOB, a TAKXKE PSJIOM JAPYTUX (DaKTOPOB.

3akir0ueHue U MpeaI0KeHUus

[IpoBenénnoe wuccnenoBaHUE IMOKa3ajlo, YTO A(PQEKTUBHAS OPraHU3aLUsl CHCTEMbI
arpoMapKeTHHTa B CEJICKOM XO3SMCTBE MMEET Ba)KHOE 3HAUCHUE JJISI YCTOHYMBOTO Pa3BHTHS
arpapHoro ceKTopa.

OCHOBHBIE BEIBOJIBI:

Cucrema arpoMapKeTHHra CrnocoOCTBYeT 3(P(EKTHBHOMY HCIOJIB30BAHUIO PHIHOYHBIX
MEXaHU3MOB U MOBBIIIEHUIO KOHKYPEHTOCTIOCOOHOCTH CENILCKOXO03SIHCTBEHHON MPOAYKIINH.

Ha »¢dexTuBHOCTS arpoMapKeTHHIa CYIIECTBEHHO BIHSIOT CE30HHOCTbh, MPUPOIHO-
KJIMMAaTHYECKUE  YCJIOBHSA, CKOPONOPTSIIMHCA  XapakTep TNPOAYKIMM W  HEIOCTATOK
UHPPACTPYKTYPBHI.

Peammzamms ¢yHkimid aHanW3a, NPOTHO3MPOBAHUS, IUIAHHUPOBAHUS, OpPTraHHU3AINH,
yIpaBieHUs, YI€Ta U KOHTPOJIS 00eCIIeYnBaeT yCTOMUYMBOE PA3BUTHE arpapHOTO PhIHKA.

B V30ekucrane arpoMapKeTHHI HAaXOAWTCS Ha CTaJWM CTaHOBICHUS U TpeOyer
JadbHENIIEr0 HHCTUTYIIMOHAIBHOTO PA3BUTHS U MIOATOTOBKHU CIICIIHATIMCTOB.

JU1st  TOBBIMIEHHS KOHKYPEHTOCHOCOOHOCTH TPOAYKIHUH HEOOXOIMMO aKTHBHOE
BHEJIpeHHE II(PPOBOro MapKETHHIa M COBPEMEHHBIX MH()OPMAIIMOHHBIX TEXHOIOTUH.
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Ipennoxenus

— Co3gath Ha CEIbCKOXO3SIMCTBEHHBIX MPEINPUATHSIX —CIEUUAIN3UPOBAHHBIE OTAENbI
arpoMapKeTHHra.
— Pa3BuBath cucTeMy NOATOTOBKM M MEPeNOArOTOBKHM KaJIpOB [0 HAlpaBICHHUIO
«arpoMapKeTUHT».
— CoBepiieHCTBOBaTh MHGPOPMANMOHHO-AHAJIMTHYECKYI0 CHCTeMY MOHUTOpPHHTa CIpoca,
MPEUIOKEHUS U 1IEH.
—  VYy4muts HHPPACTPYKTYPY XpaHEHUS, IEpepabOTKH U TPAHCTIOPTUPOBKHU MPOTYKIIHH IS
CHIDKEHUS TTOTEPb.
— AKTHBHO BHEApSATH HU(POBbIE TEXHOJOTHM M HHTEPHET-MAPKETHHI, B TOM YHCIIE
OHJIAHH-TUIaT(GOPMBI IPOAX s (hepMEpOB.
— PazpaboraTh rocygapcTBeHHble NPOrpaMMbl M TPaAHTBI Ui MOJIICPKKH pPa3BUTHUS
arpoMapKeTHHra.
CoBepI11eHCTBOBAHNE CUCTEMBI arPOMAPKETHHIA U IIMPOKOE BHEAPEHUE €€ NHCTPYMEHTOB
CTaHYT BaXHEUIINMHU (aKTOPaMU YCTOHYMBOTO PA3BUTHS CEITbCKOXO03SIMCTBEHHBIX MPEANPHUATHH,
MOBBILIECHUS KAYeCTBA MPOIYKIIUU U YKPEIUICHUS SKCIIOPTHOTO MOTEHIMAJIa CTPAHBI.
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Abstract: The article discusses the importance and specifics of marketing agricultural
products, as well as the functioning of the agromarketing system. It emphasizes the need to take
into account such factors as climatic conditions, seasonality, storage and transportation of products,
as well as a variety of forms of ownership in the organization of marketing activities in agriculture.

Agromarketing covers interaction with suppliers, competitors, transport and financial
structures. The main objective of this system is to generate and stimulate demand for agricultural
products.

Keywords: agromarketing, agriculture, market, demand, forecasting, planning, efficiency,
seasonality.
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Annotatsiya. Maqolada mahsulot ishlab chigaruvchi kichik biznes subyektlarida
innovatsion texnologiyalarni tadbiq etilishi hisobiga ishlab chiqarilgan mahsulotlar hajmining
oshishi, shuningdek, bozor iqtisodiyoti sharoitida sifatli va raqobatbardosh mahsulotlarga bo‘lgan
talabga ta’sir etuvchi ichki va tashqi omillar tahlili amalga oshirilgan.

Kalit so‘zlar: innovatsion texnologiya, ishlab chiqarish samaradorligi, innovatsion
mahsulot, mahsulot tannarxi, investitsiya mablag‘lari.

Bugungi kunda jahon taraqqiyoti zamonaviy axborotlar almashinuvi davrida kechmoqda.
Bu jarayonning korxonalardagi harakatlantiruvchi kuchi — bu ilmiy yutuglar, yangi
texnologiyalarni jadal o‘zlashtirish va raqobatbardosh mahsulotlar yaratishga asoslanadigan
o‘zgarishlardir[1]. Natijada, korxonalar tomonidan jahon standarti talablariga javob bera oladigan
hamda sifatli mahsulotlar yaratilishga katta e'tibor qaratilmoqda. Shunga ko‘ra, mamlakatimizda
sifatli mahsulot ishlab chigarishga innovatsion texnologiyani joriy etish hisobiga mahsulot ishlab
chiqarish samaradorligini oshirishni nazarda tutuvchi tizimni shakllantirish zaruriyati yuzaga
kelmoqda.

Mamlakat milliy innovatsion tizimi bu innovatsiyalar sohasidagi faoliyatni amalga
oshirishni qo‘llab-quvvatlashga qaratilgan insonlar intellektual salohiyati va subyektlar
yig‘indisidir[4].

Innovatsion texnologiyani ishlab chiqarishga tadbiq etish tabily resurslar sarfini
kamaytirish va mahsulot birligiga to‘g‘ri keladigan xarajatlar miqdorini kamaytirish imkonini
beradi. Natijada, mamlakatda faoliyat yuritayotgan korxonalar ishlab chiqgarish jarayonida
innovatsion o‘zgarishlarni amalga oshirish jamiyatning barqaror rivojlanishi uchun barcha shart-
sharoitlarni yaratadi[2].

Mamlakatimiz iqtisodiy jarayonlaridagi tub o‘zgarishlar zamirida, bozor igtisodiyotining
globallashuvi, innovatsion faoliyatdan keng foydalanish, biznes faoliyatini yo‘lga qo‘yishdagi
tarkibiy o‘zgarishlarni korxonalardagi innovatsion mahsulot ishlab chigarish ko‘lamini tubdan
jjobiy tomonga o°‘sishini ta’minlash yo‘lida korxonalarga innovatsion texnologiyani joriy etish
hisobiga ishlab chigarish samaradorligini oshirishuvchi tizim taklif etiladi (1-rasm).

Mamlakatning mahsulot ishlab chiqaruvchi korxonalardagi roli, mahsulot ishlab
chigaruvchi korxonalarda innovatsion texnologiya darajasini oshirish yo‘llari, innovatsion
texnologiyaning moliyaviy manbaalarini shakllantirish hamda bozor iqtisodiyoti sharoitida sifatli
innovatsion mahsulotga bo‘lgan talabni qondirish sohaning eng muhim yo‘nalishlaridan biri bo‘lib,
ushbu yo‘nalishlarni 0°z ichiga oluvchi tizimga muvofiq, korxonalarga innovatsion
texnologiyalarni joriy etish natijasida mahsulot ishlab chigarish samaradorligini oshirishga turtki
beruvchi 4 ta institutsional sohalar keltirib o‘tildi[3].
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Korxonalarga innovatsion texnologiyani joriy etish natijasida mahsulot ishlab chigarish
samaradorligini oshirishga turtki beruvchi sohalarning tarkibiy vazifalari

A 4 A 4 A 4 A 4
Mamlakatning mahsulot Korxonalarda innovatsion Innovatsion Bozor iqtisodiyoti
ishlab chigaruvchi texnologiya darajasini texnologiyaning sharoitida sifatli
korxonalardagi roli oshirish yo‘llari moliyaviy innovatsion mahsulotga
manbaalarini bo‘lgan talabni
shakllantirish qondirish
A 4 Y A 4 A 4
1.  Mahsulot ishlab 1.Milliy innovatsion 1.Yangi innovatsion Import o’rnini bosuvchi
chiqaruvchi  korxonalarga tizimni rivojlantirish. mahsulot ishlab xalgaro standartlarga
imtiyozlarni joriy etish. 2.Fanni tashkil etish va chigarishni qo‘llab- javob beruvchi
2. Uzoq muddatli rejani tadbiq etish. quvvatlash jamg‘armasi. eksportbop mahsulotlar
ishlab chigish. , 3.Ilmiy-tadqiqot  ishlari 2.Yirik  kompaniya, ishlab chigarish hajmini
3. ).(alq.aro hamkprhk natijasini moliya hamda xususiy oshirish
salohiyatidan foydalanish. . .. .
. rag‘batlantirish. sektorlarning  venchur
4. nglat—xusumy 4 Xal institutl Kapitali mablae*lari
sheriklik hamkorligini .Xalqaro institutlar apitali mablag‘lari.
kuchaytirish. hgmda grand loylhglaf ?.Mah.al!ly va Xxorijiy
b}lm} B hamkorlikni investitsiyalar. Ishlab chiqarish
rivojlantirish. rentabelligi ortishi
A
Jami sotilgan
mahsulotning
tarkibida
— Bir ishchiga to‘g‘ri innovatsion
Texnologiyaning keluvchi mahsulot mahsulotning
modernizatsiyalash miqdori ortishi Tannarxning ulushi
darajasi ortishi pasayishi
A A 4 A A 4 A Y V¥ A

Ishlab chiqarish samaradorligi ko‘rsatkichlarining o‘zgarishi

1-rasm. Mahsulot ishlab chigaruvchi korxonalarga innovatsion texnologiyani joriy etish
hisobiga ishlab chiqarish samaradorligini oshirishuvchi tizim.
Ularni amalda bajarishi lozim bo‘lgan zaruriy shartlari quyidagilardan iborat:
1. Mamlakatning mahsulot ishlab chigaruvchi korxonalardagi roli:
- mahsulot ishlab chigaruvchi korxonalar uchun preferentsiya va imtiyozlarni joriy etish;
- korxonalardagi ishlab chiqarish hajmini oshirish bo‘yicha uzoq muddatli strategik

rejalarni ishlab chiqish;

- sanoatni rivojlangan mamlakatlar tajribasidan foydalanib milliy mahsulot ishlab
chigarishni yo‘lga qo‘yish;
- davlat-xususiy sherikchilikda innovatsion hamkorlikni kuchaytirish orqali innovatsion
faol kichik biznes subyektlari ulushini oshirish.
2. Korxonalarda innovatsion texnologiya darajasini oshirish yo‘llari:
- mamlakatimiz milliy innovatsion tizimni yanada rivojlantirish orqali zamonaviy
texnologiyalarni yaratish va ishlab chiqarishga yo‘naltirish;
- ta’limda “Mahsulot ishlab chiqaruvchi korxonalarda innovatsion texnologiyalarni joriy
etish va undan foydalanish” kabi fan bo‘yicha ilmiy-uslubiy qo‘llanmalar va darsliklarni yaratish
hamda o‘quv jarayoniga tadbiq etish;
- sifatli mahsulot ishlab chiqarish bo‘yicha ilmiy-tadqiqot ishlari hajmini oshirish;
- mahsulot ishlab chigarish bo‘yicha moliyaviy rag‘batlantirishlarni amalga oshirish;
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- xalqaro institutlar hamda xorijiy moliya sektorlari grand loyihalarida ishtirok etish;

- xalqaro institutlar bilan o‘zaro hamkorlik munosabatlarini rivojlantirish.

3. Innovatsion texnologiyaning moliyaviy manbaalarini shakllantirish bo‘yicha yondashuv
masalalari:

- Yangi innovatsion mahsulotni ishlab chigarishni yo‘lga qo‘yichni qo‘llab-quvvatlash
jamg‘armasi,

- yirik ishlab chiqaruvchi sanoat kompaniyalari, moliya hamda xususiy sektorlarning
venchur kapitali mablag‘lari;

- mahalliy va xorijiy investitsiya mablag‘lari;

- xalqaro moliya sektorlari grand mablag‘lari.

4. Bozor iqtisodiyoti sharoitida sifatli innovatsion mahsulotga bo‘lgan talabni qondirish:

- import o‘rnini bosuvchi xalgaro standartlarga javob beruvchi eksportbop mahsulotlar
ishlab chiqarish hajmini oshirilishi natijasida xaridorlar ehtiyoji qondiriladi, shuningdek, xorijdan
mahsulot importi hajmi kamayadi.

Agar ushbu tizim to‘lagonli amaliyotda foydalanilsa, korxonalardagi ishlab chiqarish
samaradorlik ko‘rsatkichlari ijobiy o‘zgarishlarga erishiladi va bularning o‘zgarishi quyidagi
iqtisodiy samaradorlik ko‘rsatkichlarida namoyon bo‘ladi:

- amaldagi texnologiyani modernizatsiyalash darajasi ortishi;

- bir ishchiga to‘g‘ri keluvchi mahsulot migdori ortishi;

- mahsulot tannarxining kamayishi;

- ishlab chiqarish rentabelligining ortishi.

Taklif va tavsiyalar.

Yugorida tavsiya etilgan tizimdagi innovatsion texnologiyani mahsulot ishlab chigarishga
joriy etishning mukammalli deb bo‘lmaydi, xususan, bu tizimni samarali qo‘llanilishi uchun
innovatsion texnologiyani ishlab chiqarishga joriy etishning me’yoriy-huquqiy asoslari yetarli
darajada shakllangan bo‘lishi lozim. Shuningdek, innovatsion texnologiyani joriy etish bo‘yicha
ta’lim va ishlab chiqarish o‘rtasidagi o‘zaro hamkorlik darajasini oshirishga yo‘naltirilgan tadbirlar
majmuasini mukammal ishlab chiqish zarur bo‘ladi. Bundan tashqari, innovatsion texnologiyani
korxonalarga joriy etishning moliyaviy manbalarini shakllantirish ushbu tizimning birinchi galdagi
vazifalaridan biri bo‘lishi lozim.
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FACTORS AFFECTING THE INTRODUCTION OF INNOVATIVE TECHNOLOGY
INTO PRODUCTION
Mirzayev Kobil Nosirjonovich
NamDTU, “Iqtisodiyot”
kafedrasi o‘qituvchisi, PhD

Email: kobilmirzayev(@gmail.com

Abstract. The article presents an internal and structural analysis of the impact of the
introduction of innovative technologies in small business entities producing products on the
demand for product production capacity, market economy, and quality.

Key words: innovative technology, production efficiency, innovative product, product
cost, investment funds.
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KICHIK BIZNES SUBYEKTLARINI BARQAROR RIVOJLANTIRISHDA
INNOVATSIYADAN FOYDALANISH USULLARI

Mirzayev Kobil Nosirjonovich

PhD

Namangan davlat texnika universiteti
e-mail: kobilmirzayev(@gmail.com

Annotatsiya: Maqolada kichik biznes subyektlarida innovatsion texnologiyaning iqtisodiy
ko‘rsatkichlari giyosiy tahlil gilingan bo‘lib, sifatli va raqobatbardosh mahsulot ishlab chigarishga
innovatsion texnologiyani joriy qilish samaradorligi bo‘yicha taklif va tavsiyalar berilgan.

Kalit so‘zlar: innovatsiya, an’anaviy texnologiya, innovatsion texnologiya, sof foyda,
rentabellik, mehnat unumdorligi, mahsulot tannarxi, iqtisodiy samaradorlik.

Kirish

Bugungi kunda jamiyat hayotida innovatsion tizim shu darajada jadal rivojlanmoqdaki,
igtisodiyotda innovatsiyaning qamrov darajasi kundan kunga o‘sib bormoqda va natijada
innovatsiya xuddi foydali qazilmalar, ishlab chiqarish quvvatlari va intellektual salohiyat kabi
mamlakatning asosiy boyligiga aylanib bormoqda.

Yangi O‘zbekistonni barpo etish jarayonida amalga oshirilayotgan jadal ijtimoiy-igtisodiy
islohotlar sharoitida mamlakatimizni taraqqiy ettirish va aholi farovonligini oshirishning muhim
manbalaridan biri sifatida kichik biznes sohasi eng asosiy yo‘nalishga aylandi. Shu o‘rinda,
prezidentimiz ~ Sh.Mirziyoyev = tomonidan 2020-yil 24-yanvar kuni Oliy Majlisga
Murojaatnomasida kichik biznes subyektlarini  barqaror rivojlantirish magsadida quyidagi
yo‘nalishlarni belgilab berdilar, ya’ni “Joylardagi ijtimoiy muammolarni hal etishga oid
tadbirkorlik tashabbuslarini, aynigsa, yoshlar va ayollar tadbirkorligini qo‘llab-quvvatlashga
ustuvor ahamiyat berish zarur. Shu maqsadda aholi va tadbirkorlarga, mikromoliya xizmatlari va
moliyaviy resurslarga, davlat xaridlariga keng yo°l ochib beriladi. Bunday choralar orqali
odamlarimizda tadbirkor bo‘lishga ishtiyoq va ishonch ortadi, ular ko‘proq daromad olishga
intiladigan bo‘ladi!. Bu borada mamlakatimizda, kichik biznes subyektlariga, aynigsa, poyabzal
ishlab chiqaruvchi kichik biznes subyektlariga qulay mubhit yaratish magsadida infratuzilma
subyektlari faoliyati darajasini yanada yaxshilash, mehnat, moddiy va investitsiya kabi resurslarni
e’tiborga olgan holda iqtisodiy samaradorlikni takomillashtirish hamda iqtisodiy faoliyatga jalb
etilmagan bo‘sh moliyaviy resurslardan samarali foydalanish mexanizmlarini optimallashtirish
bo‘yicha amaliy yondashuvlar amalga oshirib kelinmoqda.

Respublikamizda innovatsiyani qo‘llab-quvvatlash hamda kichik biznes subyektlarini
barqaror rivojlantirishda innovatsiyadan foydalanish natijasida uning respublkamiz
igtisodiyotidagi o‘rni hamda ish bilan ta’minlash va mahsulot ishlab chiqarishdagi salmog‘i yildan-
yilga oshib bormoqda.

Hozirgi vaqtda dunyoda milliy innovatsion tizimning quyidagi 4 ta asosiy modeli mavjud:
Shimoliy Amerika, G‘arbiy Yevropa, Sharqiy Osiyo va muqobil model. Ushbu modellar

1 O¢zbekiston Respublikasi Prezidenti Sh.M.Mirziyoyevning Oliy Majlisga Murojaatnomasi. 2020-yil 24-
yanvar. https://uza.uz/oz/politics/zbekiston-respublikasi-prezidenti-shavkat-mirziyoyevning-oliy-25-01-
2020.
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innovatsiyalarni yaratish, o‘tkazish va amaliyotga joriy etishning uzoq muddatli innovatsion
dasturlarga mos keladi va o°ziga xos xususiyatlariga ega’.

Innovatsion texnologiyani ishlab chiqarishga tadbiq etish tabiiy resurslar sarfini
kamaytirish va mahsulot birligiga to‘g‘ri keladigan xarajatlar migdorini kamaytirish imkonini
beradi. Natijada, mamlakatda faoliyat yuritayotgan kichik biznes subyektlari ishlab chiqgarish
jarayonida innovatsion o‘zgarishlarni amalga oshirish jamiyatning barqaror rivojlanishi uchun
barcha shart-sharoitlarni yaratadi. Ushbu o‘zgarishlarni amalda qanchalik muvaffaqiyatli
ekanligini dunyodagi rivojlangan mamlakatlar misolida ko ‘rishimiz mumkin.

Global Innovation Index (WIPO)ning 2022-yil yakuniga ko‘ra taqdim etgan
ma’lumotlariga ko‘ra, 132 ta dunyo mamlakatlari innovatsiyalar reytingining birinchi o‘ntalik
mamlakatlari ketma-ketligida Shveytsariya, Amerika Qo‘shma Shtatlari, Shvetsiya, Buyuk
Britaniya, Niderlandiya, Koreya respublikasi, Singapur, Germaniya, Finlyandiya va Daniya kabi
mamlakatlar o‘rin olgan.,

Masalan, Yaponiya innovatsion tizimi “tsikllik” innovatsion strategiyasini amaliyotga joriy
etdi va bu mavjud mahsulotlar va texnologiyalarni doimiy takroriy takomillashtirishdan iborat*.

Bugungi kunda innovatsiyani ishlab chiqarishga tadbiq etish bo‘yicha mamlakatimizda olib
borilayotgan islohotlar samarasida sanoatning barcha tarmoqlarida, aynigsa, kichik biznes
subyektlarida zamonaviy va sifatli mahsulotlar ishlab chigarilmoqda. Mamlakatimiz iqtisodchi
olimi A.U.Burxanov, innovatsiyalarning yangilik darajasi bo‘yicha tasniflanishini texnologik
parametrlardan kelib chiqib, mahsulotlar bo‘yicha innovatsiyalar va jarayonlar bo‘yicha
innovatsiyalar kabi turlarda bo‘lishini qayd etgan’.

Texnologik innovatsiyalar deganda, kichik biznes subyektlarining yangi texnologiyalari,
mahsulotlar va jarayonlarni, shuningdek, ularni ishlab chiqarish (xizmatlar)ni takomillashtirish
bo‘yicha yangi usullarni ishlab chiqish va joriy etish bilan bog‘liq bo‘lgan faoliyatni nazarda
tutiladi. O‘zbekiston Respublikasi Prezidentining 2018-yil 7-maydagi PQ-3698-sonli qarori®ga
asosan innovatsion va ilmiy-texnik sohasini yanada rivojlantirish hamda iqtisodiyot tarmoqlari va
sohalariga innovatsiyalarni yanada samarali joriy etish uchun shart-sharoitlarni yaratish
belgilangan.

Materiallar va uslublar

Kichik biznes subyektlariga innovatsion texnologiyani jalb qilish va ulardan samarali
foydalanish yo‘llari bo‘yicha mavjud bo‘lgan ilmiy tadqiqotlarni o‘rganish, kichik biznes
subyektlari yillik statistik hisobotlarini tahlil qilish va taqqoslash, mantiqiy fikrlash, ilmiy
abstraktsiyalash, ma’lumotni guruhlash, analiz va sintez, induktsiya va deduktsiya usullaridan keng
foydalanilgan.

Natijalar va munozara

Innovatsion texnologiyaning iqtisodiy samaradorligini aniglashda, uning iqtisodiy
ko‘rsatkichlarini amalda qo‘llanilayotgan an’anaviy texnologiya bilan bajarilgan ko‘rsatkichlarga

2 [JasblaeHko E.B. 2014. Mogenun HauMoHaAHbIX MHHOBALMOHHbIX CUCTEM: 3apyBeXHbIM ONbIT M aganTauma ana Poccuu. Mpobaemsl coBpemeHHo
3KOHOMMKM, 2 (50): 23-26

3 BceMupHana opraHusauums MHTeANeKTyanbHol cobeTBeHHocTM. WIPO-2022. www.wipo.int/about-wipo/ru/offices

4 Bypues  [A.C.  OcobeHHOCTM  pas/uyHbIX  MOAenen HaUMOHANHBIX ~ MHHOBAUMOHHbIX  cuctem  //  DKOHOMMKa n
6u3Hec: Teopuya 1 NpakTuka. 2018. Ne12-1. URL: https://cyberleninka.ru/article/n/osobennosti-razlichnyh-modeleynatsionalnyh-innovatsionnyh-
sistem.

3> A.U.Burxanov, Sh.X.Muminov, X.X.Xudoyqulov. Investitsiya va innovatsiyalar. Darslik — T.: «Innovatsion rivojlanish nashriyot-matbaa uyi», 2021. —
230b.

® O‘zbekiston Respublikasi Prezidenti Sh.M.Mirziyoyevning 2018-yil 7-maydagi “Iqtisodiyot tarmoglari va sohalariga innovatsiyalarni joriy etish
mexanizmlarini takomillashtirish bo‘yicha qo‘shimcha chora-tadbirlar to‘g’risida”gi PQ-3698-sonli garori
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taqqoslash magsadga muvofiqdir. Bunda biz innovatsion texnologiyani iqtisodiy samaradorligini
gancha oshganligini bilishimiz mumkin bo‘ladi va innovatsion texnologiyaning an’anaviy

texnologiya bilan qiyosiy tahlili 1-jadval keltirilgan.
1-javdal: “Kosonsoy Al-Aziz” MChJdagi a’naviy texnologiyada hamda “ELEGANT

PODOSHVA KLASS” MChJdagi innovatsion texnologiyada poyabzal ishlab

chigarishning iqtisodiy samaradorligi qiyosiy tahlili’

Innovatsion
An’anaviy Innova-tsion texnologiyaning
T/R Ko‘rsatkichlar texnologi-ya | texnologi-ya an’anaviy texnologiyaga
bo‘yicha bo‘yicha nisbatan farqi
+,- %
1 1 kunlik poyabzal ishlab chiqarish quvvati, juft 100 594 494 494
) 1 juft poyabzalning jami ishlab chiqarish qiymati,
ming so‘m 75,7 70,2 -5,5 -7,2
3 1 kunlik poyabzal ishlab chiqarish qiymati, ming
so‘m (1x2) 7570,0 41698,8 34128,8 450,8
4 1 juft poyabzal narxi, ming so‘m 103,5 103,5 0 0
5 Yillik poyabzal ishlab chigarish hajmi, juft 28000 47907 19907 710,9
6 Jami sotilgan mahsulot tannarxi, ming so‘m, (5x8) 1923600,0 3022931,7 1099331,7 57,1
7 Yillik poyabzal ishlab chiqarish qiymati, ming
so‘m (2x5) 2119600,0 3363071,4 1243471,4 58,7
8 1 juft poyabzal tannarxi, ming so‘m (6:5) 68,7 63,1 -5,6 -8,2
9 Yillik haqgiqatda sarflangan ish vaqti, kishi-soat 36146 36146 0 0
10 1 juft poyabzalga sarflangan mehnat, kishi-soat
(5:9) 0,77 1,33 0,55 714
11 | Jami sof foyda, ming so‘m (7-6) 196000,0 340139,7 144139,7 73,5
12 1 juft poyabzalga sof foyda, ming so‘m (4-8) 34,8 404 5,6 16,1
13 Bir kishi-soatga sof foyda, ming so‘m (11:9) 5,42 9,41 3,99 73,5
14 | Rentabellik, % (11:6x100) 10,2 11,3 1,1

Bugungi kunda bozorda sifatli va arzon poyabzalga talab tobora oshib bormoqda.
Poyabzalga bo‘lgan talabning qondirilishi bozor iqtisodiyotining eng dolzarb masalalaridan biri
hisoblanadi. Ayniqgsa, 7-17 yoshgacha o‘smirlar poyabzalini ishlab chiqarish va iste’molchilar
ehtiyojlarini to‘liq qondirish borgan sari qiynlashib bormoqda. Chunki, mamlakatimizda aholining
kundan-kunga o°sib borishi barobarida poyabzal ishlab chiqarish hajmini mos ravishda oshirishga
to‘g‘ri kelmoqda.

An’anaviy va innovatsion texnologiyalarni taqqoslash jadvali ma’lumotlarini tahlil
qiladigan bo‘lsak, 2024-yilda “Kosonsoy Al-Aziz” MChJda amalda foydalanilayotgan an’anaviy
texnologiya asosida 1 kunda jami 100 juft poyabzal ishlab chiqarish quvvatiga ega bo‘lib, 1 kunlik
poyabzal ishlab chigarish gqiymati 7570,0 ming so‘mni tashkil etadi. Shuningdek, 2024-yilda 1 juft
poyabzal tannarxi 68,7 ming so‘m bo‘lgani holda, uning sotilish narxi 103,5 ming so‘m bo‘lgan va
kichik biznes subyektida mavsumiy ish rejasi asosida mehnat faoliyatini amalga oshirgan jami 56
nafar ishchi xodimlar tomonidan jami 36146 soat vaqt birligi sarflab jami 28000 juft 7-17
yoshgacha o‘smirlar poyabzali ishlab chiqarilgan.

Xitoyning “QUANZHOU BAIYU MACHINERY TECHNOLOGY CO.” LTD
korxonasidan CF-1610T markali lazerli innovatsion texnologiya “ELEGANT PODOSHVA
KLASS” MChJ tomonidan 2023-yilda 15 ming AQSh dollariga sotib olingan bo‘lib, hozirda ushbu
texnologiyaning ishlash funktsiyasi korxona amaliyotiga tadbiq etilmoqda. CF-1610T markali
innovatsion texnologiyaning ishlab chiqarish samaradorlik ko‘rsatkichlarini baholashda uning
texnik pasporti ma’lumotlaridan foydalanildi. CF-1610T markali innovatsion texnologiyaning 1
soatlik poyabzal ishlab chigarish hajmi 150 juftni va 1 kunlik elektr sarfi 14 kv.ni tashkil etadi.
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Ushbu ko‘rsatkichlardan foydalangan holda “Kosonsoy Al-Aziz” MChJda poyabzal ishlab
chigarishning iqtisodiy samaradorlik ko‘rsatkichlari gayta hisoblanib tahlil qilindi.

“Kosonsoy Al-Aziz” MChJ misolida CF-1610T markali innovatsion texnologiyaning 1
kunlik poyabzal ishlab chiqarish hajmi 594 juftni tashkil qiladi, ya’ni tumandagi jami 7-17
yoshdagi o‘smirlar sonidan kelib chiqib kichik biznes subyektida 2024-yilda ishchi-xodimlar
tomonidan jami ishlagan ish wvaqti hisobga olingan. Demak, tumanning 7-17 yoshdagi
o‘smirlarning poyabzalga bo‘lgan talabi 47907 juftni tashkil etadi. Vaholangki, tumanda faqat 7-
17 yoshdagi o‘smirlar uchun 30-39 o‘lchamli poyabzal ishlab chigaruvchi kichik biznes subyekti
“Kosonsoy Al-Aziz” MChJ bo‘lib, 2023 yilda jami 28000 juft poyabzal ishlab chiqarilgan va
talabni to‘liq qondirish uchun qo‘shimcha 19907 juft poyabzal ishlab chiqarish kerak bo‘ladi.

Bundan tashqari, 1 juft poyabzalning tannarxiga e’tibor beradigan bo‘lsak, an’anaviy
texnologiyada 68,7 ming so‘m bo‘lsa, innovatsion texnologiyada 63,1 ming so‘mni tashkil qiladi.
Sababi, CF-1610T markali innovatsion texnologiyaning kunlik elektr sarfi 14 kv. bo‘lib, hozirgi
vaqtdagi xarajat summasi 6300 so‘mni tashkil etadi va 1 juft poyabzalga 10,6 so‘mga to‘g‘ri keladi.
Shuningdek, an’anaviy texnologiyada kunlik band xodimlari soni 3 kishini tashkil etsa, innovatsion
texnologiya esa 1 kishini band qiladi va natijada, O‘zbekiston Respublikasi Vazirlar
Mahkamasining 1999-yil 5-fevraldagi 54-sonli qaroriga® asosan poyabzal ishlab chigarish tannarxi
tarkibidagi mehnatga haq to‘lash xarajatlari va ijtimoiy sug‘urtaga ajratmalar summasi kamaygan.

2024-yil yakunida “Kosonsoy Al-Aziz” MChJ sof foydasi an’anaviy texnologiya bo‘yicha
196000,0 ming so‘m bo‘lgan bo‘lsa, innovatsion texnologiyada 340139,7 ming so‘mni tashkil etadi
va sof foydaning miqdori 73,5 foizga oshgan. SHuningdek, rentabellik ko‘rsatkichi an’anaviy
texnologiyada 10,2 foiz bo‘lgan bo‘lsa, innovatsion texnologiyada 11,3 foizga erishish mumkin
bo‘ladi.

Bundan tashqgari, innovatsion texnologiyada mehnat unumdorligi ko‘rsatkichi bo‘yicha
ijjobiy natijaga erishilgani tahlil davomida kuzatildi. Jumladan, an’anaviy texnologiyada 1 kishi
0,77 juft poyabzal ishlab chiqarishga 1 soat vaqt sarflagan bo‘lsa, innovatsion texnologiyada esa
ushbu vagqt oralig‘ida 1,33 juft poyabzal ishlab chiqarish mumkin bo‘ladi. SHuningdek, an’anaviy
texnologiyada 1 kishiga 1 soatda 5,42 ming so‘m sof foyda to‘g‘ri kelgan bo‘lsa, innovatsion
texnologiyada esa 1 kishiga 1 soatda 9,41 ming so‘m yoki 73,5 foizga ko‘p sof foyda to‘g‘ri keladi.

Xulosa va tavsiyalar

Yugqoridagi tahlil yakunida shuni ta’kidlash joizki, 7-17 yoshdagi o‘smirlar poyabzalini
ishlab chigaruvchi kichik biznes subyektlarida innovatsion texnologiyani ishlab chigarish
amaliyotiga joriy qilishning quyidagi yo‘nalishlarini taklif etamiz:

1. Kichik biznes subyektlarida poyabzal ishlab chigarish hajmini oshirishga qaratilgan
chora-tadbirlarni ishlab chiqishni davlat tomonidan qo‘llab quvvatlash;

2. Poyabzal ishlab chiqarishga bevosita aloqador bo‘lgan infratuzilma ob’ektlarini
zamonaviy innovatsion texnologiyalar asosida gayta jihozlash va modernizatsiya qilish;

3. Zamonaviy ilm-fan yutuqlari bilan o‘zaro uzviy bog‘liglikda poyabzal ishlab chigarishda
import o‘rnini bosuvchi arzon va sifatli bo‘lgan xomashyo resurslarining kelib chiqish
manbaalarini aniglash va uni gayta ishlab chiqarish jarayoniga yo‘naltirish;

4. Poyabzal ishlab chigaruvchi kichik biznes subyektlari sonini oshirish;

8 0'zbekiston Respublikasi Vazirlar Mahkamasining 1999-yil 5-fevraldagi “Mahsulot (ishlar, xizmatlar)ni ishlab chigarish va sotish xarajatlari tarkibi
hamda moliyaviy natijalarni shakllantirish tartibi to‘g‘risdagi nizomni tasdiglash hagida”gi 54-sonli garori.
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5. Kichik biznes subyektlarida amalda foydalanilayotgan texnologiyalarni yangi va
zamonaviy innovatsion texnologiyalarga almashtirish;

6. Poyabzal ishlab chiqarish sanoatida sof raqobat muhitini oshirishda kichik biznes
subyektlari rolini oshirish;

7. Xalqaro bozorda kuchli bozor pozitsiyasiga ega bo‘lgan poyabzal ishlab chigaruvchi
xorijiy kompaniyalar va xalqaro tashkilotlar bilan hamkorlikda poyabzal ishlab chiqarish bo‘yicha
istigbolli loyihalarni ishlab chiqish va shu loyihalar asosida investitsiya mablag‘larini o‘zlashtirish.
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Abstract: The article provides a comparative analysis of the economic indicators of
innovative technology in small businesses, and provides suggestions and recommendations on the
effectiveness of introducing innovative technology in the production of high-quality and
competitive products.
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KOMITAHUH KAK TAUIIJIOMATBI: KOPIIOPATUBHOE JIMAEPCTBO U
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e-mail: atemirgaliyeva@gmail.com

AnHoTtauus: MccnenoBanue mocBsimeHO (GEHOMEHY KOPIOPATUBHOW IUTUIOMATHH Kak
HOBOMY MHCTPYMEHTY JIUJIEPCTBA W TOCTPOCHUs JoBepusi B OusHece llenTpanpHoit Asmm. Ha
npumMepe Kazaxcrana u Y306ekucrana paccMaTpuBaeTcs, Kak KOMIIAHUH BBICTPAUBAIOT OTHOILLICHUS
CO CTEHKXOJIIepaMy B KOHTEKCTE BHICOKOM 3aBUCMMOCTHU OT HEPOPMAIIbHBIX CETEH, TOIUTHUECKON
YyBCTBUTEILHOCTH W KYJIbTYpPHBIX ocoOeHHocTel. [Ipemmaraercs momens Trust Diplomacy
Framework, oObequHSIOMAs HHCTUTYIIMOHATLHYIO TIPO3PAYHOCTh M KYJIBTYPHYIO aIallTHBHOCTD
KaK KJIFOYEBBIE 3JIEMEHThI YCTOMYMBOTO YIIPABIICHUS.

BBEJIEHUE

JloBepue — 3TO HOBasg BAIOTA JHAEPCTBA. B yClOBHAX, KOrZa SKOHOMHYECKHE,
NOJIMTUYECKUE U COLMalIbHble M3MEHEHUs B lleHTpanpHONW A3nM IPOMCXOAST OJHOBPEMEHHO,
MMEHHO YPOBEHb JIOBEpHUS MEXAY KOMIIAHUSMH, TOCYJapCTBOM U OOILECTBOM OIpENeNseT He
TOJIBKO JICJIOBYIO YCTOHUUBOCTD, HO ¥ HALIMOHAIBHYIO KOHKYPEHTOCIIOCOOHOCTb.

Ceromaas B Kasaxcrane u VYs30ekucrame OusHec BCE dUallle CTAIKUBAETCAd C
HEOOXOAMMOCTBIO IEWCTBOBATh Ha NepecedeHu  (HOPMAaTIbHBIX MHCTUTYTOB M JIMYHBIX CETeH. DTO
MIPOCTPAHCTBO, TJ€ NPaBUila UTPHI MOCTOSIHHO MEHSIOTCS, @ OTHOIICHHUS YacTO pPelaroT Ooble,
4yeM JOKYMEHThl. B Takux ycnoBuSX KOpIOpaTHBHas IUILUIOMATHsl CTAHOBUTCS HE IIPOCTO
¢ynkiment PR i GR, a crparernueckuM HaBBIKOM JIMAEPOB — YMEHUEM YIPABIISATH BIUSHHUEM,
BBICTPAUBATh KOAJIHUIIMU U HAXOAUTH OaJaHC MEKYy HHTEPECAMHU.

B IlentpanbHoii A3um noBepre — 3TO HE aOCTpaKIys, a MEXaHU3M JBHUKCHUS BHEPEN.
31ech MApTHEPCTBO HAUMHAETCS HE C KOHTPAKTa, a ¢ pykonoxkarus. I UMeHHO B 3TOH ‘‘30HE
JIOBEpHsl” POKAAECTCS YCTOMUUBOCTh KOMITAHHIA.

00630p suTEepaTypbl

OcHOBOI1 Uil McCenOBaHMs CTalIM KOHLEMIMHU KopropatuBHOM nurmiomatun (Henisz,
2014), smonmonansHoOTo JuaepcTBa (Sisodia, 2012) u ncuxonorun noepus (Maister, 2000).

MexayHapoaHbie HCTOUHUKH — BKitoyast Harvard Business Review, McKinsey u oTu€tbt
WEF — nomuépkuBatot: JOBEpUE U peryTalusi CTAHOBSTCSA U3MEPSEMbIMA aKTHBAMU KOMITAHUM.
Opnnaxo B LlenTpansHoit A3un popMUpoOBaHUE JOBEPHs IPOUCXOIUT HHAYE, YeM Ha 3araje: 3/1eCh
LEHUTCS HE CTOJIbKO MHCTUTYLMOHAIbHAs MPO3PAauyHOCTh, CKOJBKO JIMYHAs HaI&KHOCTh U
COIMAJILHBIN KaIIuTAal.

Ucrounukamu ssitorcst Mogens Trust Diplomacy Framework u smmupuueckue
HAOTIOICHUST U3 IEHTPATLHOA3MATCKOTO KOHTEKCTa, PEKOMEHIAIUU IO JIUJEPCTBY U JOBEPHIO
russellreynolds.com, aHanM3 KpU3UCHBIX MPEICICHTOB BIUSHUAS JOBEPHs HA KOMITAHUM bcg.com.

Takum oOpa3omM, KopropaTWBHas JWIDIOMATHsI B PETHOHE NpUHUMAET (opmy
«yIpPaBISIEMOTr0 JIOBEpUS» — COYETAaHUS CTPATETHUECKOM KOMMYHHUKALUU, KYJIbTYPHOTO
MOHUMAHUSI U CUCTEMHOT'O BIUSHUSL.

Martepuajibl 1 MeTObI HCCJIEIOBAHMS
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HccnenoBanne HaXoIUTCs B MpOLIECCE peau3aliy U MPeCTaBiIsieT co0oi dacTh Oosee
IMPOKOH paboThl B pamkax nporpamMmbl Doctor of Business Administration (DBA). Ero nens —
pazpaboTtaTh U anpoOUPOBATH MOJIENIb KOpIIopaTuBHOU nurutoMatuu 1 goBepus (Trust Diplomacy
Framework) mist xommnanuit L{eHTpanpHONM A3uH, OTPaKAIONIIYIO CIENU(PHUKY pEerHOHATBHBIX
WHCTUTYIMOHATBHBIX U KYJIbTYPHBIX KOHTEKCTOB.

HccienoBareJnLCKHHA AU3aiH

B KkauecTBe METOIOJIOTMYECKOIO OCHOBAHUS BBIOpaH cMemaHHbli noaxon (Mixed
Methods), coueTaromniuii 31eMEHThI KAYECTBEHHOTO M KOJIMYECTBEHHOTO aHanmu3a. MccnenoBanue
CTPOUTCSI BOKPYT THUIIOTE3bl O TOM, YTO YCTOHYMBOCTH KOMIIAHHUU B CIIOKHOU cpelie HampsmMyro
3aBUCHUT OT YPOBHS oBepUs U A3PHEKTUBHOCTH KOMMYHUKAIIUH CO CTEHKXOIIepaMu.

Pabouas Moienb BKIIIOYAET YEThIPE B3aUMOCBA3aHHBIX OJI0Ka!

Corporate Diplomacy — ynpasinsieMoe BiIUsIHUE Yepe3 BHEIIHUE KOMMYHUKALIUH, aTbsTHChI
1 KOAJIHIINY;

Trust Capital — HemaTepuanbHBI aKTUB, OTPAKAIOIIMKA CTENEHb JOBEPHS CO CTOPOHBI
napTHEPOB, COTPYAHUKOB U TOCY/IAPCTBA;

Stakeholder Alignment — cormacoBaHHOCTh WHTEPECOB MEXAY KIFOUEBBIMH TpyHIamMu
BIIVISTHHS,

Organizational Resilience — cmocoGHOCTP KOMIAHUM ATaNTHPOBATHCS K W3MEHECHUSM,
COXpaHsis 10BEpHE U JETUTUMHOCTb.

Monens Oyzner npoBepeHa B X0€ MUJIOTHOTO SMIMPUYECKOTO HCCIIeI0BaHMsI Ha IPUMeEpe
KpynHbIX KoMnanuii Kasaxcrana u Y30ekucrana.

HcTounuku u BeIOOpKa

Ha Ttexymem »srtame ocymiecTBisiercss cOOp W TMpeaBApUTENBHBIA aHAINW3 JAHHBIX.
[Tnaaupyemasi smmmpudeckas 6aza Brimrodaer 10 kommanuit w3 Kazaxcrana m Y30ekucrtana
(oHepreTuka, GUHAHCHL, THPPACTPYKTYPA, TEICKOMMYHHUKAIIUH, IEBEIIOTIMEHT).

HcTOYHNKH JaHHBIX

— nyOmuusble ronosbie 1 ESG-oTuétsl 32 2021-2024 115
— Meamamarepuansl U nyonuunsie BeicTymuieHns CEO u mpezncenareneii coBeToB
JMPEKTOPOB;
— DKCIEpPTHbIE HHTEPBBIO C TON-MEHEKEPaMU U WICHaMH COBETOB AUPEKTOPOB;
— oTkpbIThIe 0a3bl faHHBIX (Edelman Trust Barometer, WEF, OECD reports).
OTH UCTOYHHKH MO3BOJISAT COTIOCTABUTH BOCIIPUATHE KOPIIOPATUBHOMN TUINIOMATHH B JABYX
WHCTUTYIMOHABHBIX cpenax — Kazaxcrana n Y30ekucraHa.

KauecTBeHHBbIE MeTOBI (B Mpo1ecce)

Ha mepBoM »Tame mpoBOIWTCS KAa4eCTBEHHBIN aHAIN3 4Yepe3 MOITYCTPYKTYPHPOBAHHBIC
UHTEPBBIO C PYKOBOAMUTEISIMA KoMmmaHui M cnenuanucramMu o GR, ESG n xopnopaTuBHBIM
KOMMYHHUKAITHSIM.

WuTepBhIO HampaBieHbI HA BHISIBIICHUE:

— MexaHu3MOB (GOPMHUPOBAHUS TOBEPHSI BHYTPU U BHE OpTraHU3aIIHM;
—  BOCHPHUSTHS KOPTIOPATHBHOM JUTUIOMATHH KaK YIPaBICHUYECKON KOMITIETCHIINN;
— 0coOeHHOCTEeH B3aMMO/ICHCTBHS OM3HECA C TOCYIaPCTBEHHBIMU 1 OOIIECTBEHHBIMH

CTPYKTYpPaMH.
[InanupyeTcs UCTIONB30BATh METO TeMaTHYeCKOro koaupoBanus (thematic coding) amst

BBISIBIICHUS TTaTTEPHOB MOBEJICHUS U TUIIUYHBIX CTPATETHI B3aMMOAECHCTBHSL.
KonunuectBeHHbIe METOIBI (3aITAHUPOBAHO)
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Bropoii stan umccnenoBaHusl mpearnojaraeT pa3paboTKy M TECTUPOBAHUE MHIIOTHOTO
nH7eKca KopriopatuBHOU nurioMatuu (Trust Diplomacy Index).

OH OyneT BKIIIOYaTh YeThIpE HHIUKATOPA:

— YpPOBEHb MHCTUTYIIMOHAIBHOTO TOBEPHSI,;

— TPO3PaYHOCTh U MOCIEIOBATEIILHOCTh KOMMYHHUKAIHIA;
— HaJM4ue MapTHEPCTB U KOATMIINML;

—  YCTOWYMBOCTbH peIyTaluy B KPU3HCHBIE IEPUO/IBI.

COOp KONMYECTBEHHBIX [AHHBIX 3alUIAHUPOBAH Yepe3 AaHKETUPOBAHHE W aHAIN3
KOPIIOPAaTUBHBIX ~ JOKYMEHTOB.  [IpemycMOTpeHO  HCHOJb30BaHHE  HEMapaMeTpHUUYecKUX
CTaTHUCTUYECKUX MeTO/0B (koddduumentsl Ciupmena, Kenmanna) 1uis npoBepKky B3auMOCBS3EH
MEXy TTOKa3aTessIMHU JOBEPHSI U yCTOWYHBOCTH.

OTHYECKHE U KOHTEKCTYyallbHbIe 0COOCHHOCTH

HccnenoBanue mpoBOIUTCS ¢ yUETOM KYJIbTYPHBIX U HHCTUTYLIMOHAJIBHBIX OCOOEHHOCTEH
peruoHa.

B Kazaxcrane u VY30ekuctaHe KOMMYHHKAIlMd YacTO CTPOATCS HA COYCTAHHUH
(dhopManbHBIX TIPOIIEAYP U He(hOPMATBHBIX CBSA3EH. ITO TpeOyeT 0cOO0ro BHUMAHUS K BOIPOCAM
KOH(HUISHIINATLHOCTH, TIEPCOHATM3AINY KOMMYHUKAIMA U HHTEPIIPETAIIUH TAaHHBIX.

Bce wHTEpBBIO M OMPOCHI TPOBOAATCS Ha JIOOPOBOJILHOM OCHOBE, C IOCICTYIOIICH
aHOHUMU3AIeH HHPOPMALINH.

MeTtoaoornyeckas JOruKa

Ha Tekymem stame OCHOBHas 1LI€lb — MPOBEPUTH NMPUMEHUMOCTh 3alaJHBIX MOjeNei
koprioparuBHoro jgoBepusi (Henisz, Freeman, Maister) k konTekcty LleHTpanmpHoil Asum u
YTOUHHTH KYJIbTYPHO OOYCIIOBICHHBIE MEXaHU3MBI IOBEPHS U BIHSHUS.

Pe3ynpTaThl MUIOTHOTO ATana CTaHyT OCHOBOM JIJIsl ITOCTpOeHUS (prHATBHOM Moenmn Trust
Diplomacy Framework for Central Asia u pexkomenmanuii aias Ou3Heca M OpraHoB
KOPIIOPATUBHOT'O YIPaBJICHHUS.

Pe3yabTaTsl (IpeaBapuTebHbie HAOI0IEHHS)

Ha nanHoM sTarme uccneqoBaHue HaXOJUTCS B CTaAuu cOopa U aHainu3a JaHHbIX. OHaKo
y’K€ MOYKHO BBIICJIUTH P TeHJACHLUI U NPEABAPUTEIBHBIX HAOIIOCHNH, KOTOPBIE MO3BOJISIOT
OUYepTUTh crenupuKy (HOPMHUPOBAHMS JOBEPHsl M KOPIOPATUBHOM IUILUIOMaTHU B CTpaHax
Hentpanbhoii A3un — npexie Bcero B Kazaxcrane u Y30ekucrane.

JomunupoBanue He)OPMAJIbHBIX KOMMYHUKAIM A

[TepBoe HaOmoOEHNE KacaeTcsl poiy HehopMallbHBIX KaHAJIOB B3aUMO/ICHCTBUSI.

B o6oux crpanax KOpnopaTHBHbIE OTHOIIEHHS U YIPaBIEHUYECKHE PEIIEHUs] BO MHOIOM
OIIPEICTISIFOTCS IMYHBIMU CBS3SIMH, CTETICHBIO JJOBEpUS U He(pOpMaATbHBIMH AJIbSTHCAMHU.

Jlaxke B KOMITAaHUSIX C PA3BUTOM CHUCTEMOM KOPHOPATMBHOIO YIPAaBJIEHUSA, TaKUX Kak
Samruk-Kazyna, KazMunayGas uinu Halyk Bank, kiroueBble penieHnst HepeaKo IpUHUMAIOTCS
yepes IpeABapUTEIbHBIE COTTIAaCOBAaHUS, KyJIyapHbIe KOHCYJIBTAllMM U MEKIMYHOCTHOE BIIUSHUE.

OTO HE O3Ha4YaeT OTCYTCTBHE WHCTUTYLHOHAIBHOM 0a3pl, HO MOAYEPKUBAET &
3aBUCHMOCTh OT 4€JIOBEUECKOro (pakTopa 1 KyJIbTypHBIX OCOOEHHOCTEH B3aUMOAEHCTBHS.

JdoBepue kak cTpaTernyecKkuii aKTUB
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HaOmroneHns MOKa3bpIBAIOT, YTO KalWTall JOBEpUsl SBISIETCS HEMaTepualbHBIM, HO
CTPATErn4eCcKy 3HAYMMbIM aKTHBOM.

JIunepsl, MONB3YIOIIUECS JOBEPUEM KaK BHYTPU OpraHHU3alliy, TaK U BO BHEIIHEH cpere,
CIIOCOOHBI  JOCTUTaTh 0oJiee yCTOWYMBBIX pe3yJbTaTOB JaXe B YCIOBUSAX BBICOKOH
HEOIPEACIEHHOCTH.

B dyacTHOCTHM, KOMIAHMHM, aKTUBHO BBICTPaMBAIOLIME OTKPBITBIM Jauajor c
rOCY/IapCTBEHHBIMU M OOIIECTBEHHBIMU HHCTUTYTamMu (Hanpumep, Kaspi.kz, BI Group, UzAuto),
JEMOHCTPUPYIOT ~0ojiee BBICOKMH ypOBEHb YCTOHUMBOCTM M BOCIPUHUMAIOTCS  Kak
IIPEICKA3yEeMBbIE TAPTHEPBL.

OTO MOATBEPAKJAET TUIOTE3Y O TOM, YTO JOBEPHE — ATO HE CJIEJCTBUE YCIIEXa, a €ro
yCIIOBHE.

bananc Mexxay Npo3pavyHOCTBIO U aAATUBHOCTBIO

D¢ dexTrBHAs KOprIopaTuBHAas AuTuIoMatHs B LleHTpanbHO# A3uu TpeOyeT moaaep kaHus
TOHKOT0 OajlaHca MeXJly HHCTUTYLIMOHAIBHON MIPO3PaYHOCThIO (COOTBETCTBHUE MEXKTyHAPOIHBIM
ESG- u governance-ctanzapraM) M KyJbTYpHOH aZalNTHBHOCTBHIO (MOHMMaHHE He(OPMaJIbHBIX
HOPM U OXKUIAHH ).

Kommanuu, KoTopble NEHCTBYIOT MCKIIOUUTENBHO MO (pOpMalbHBIM MpaBHIIaM, YacTo
CTaJIKMBAIOTCS C OTPAaHUUYEHUAMH B CpEJie, I/1€ 3HAUUTEIbHYIO POJIb UIPAIOT JINUHBIE OTHOIIECHHS
U COIMAJIbHBIN KaIluTAal.

C npyroil CTOpOHBI, 4pe3MepHas 3aBUCUMOCTb OT HE(POPMAIbHBIX IPAKTUK MOXKET
MOJIPBIBATh JJOBEPUE HHBECTOPOB U PETYIISTOPOB.

TakuMm 0O6pa3oM, KOpropaTUBHAsL AUIUIOMATHsI BEICTYIIAET KaK yIpaBiieHUecKast (PyHKIUS,
COEIMHSIIONIAs 3TH JIBa U3MEPEHUS — «(POPMATBHOE» U «COLHUATIBHOE.

Pazaunuus mexay Kazaxcranom u Y30eKucTanom

B 10 Bpems kak Kaszaxcran xapakrepu3yeTcsi OTHOCUTEIBHO 3pENION CHUCTEMOM
KOPIOPATUBHOTO YNPABJIEHUS M AaKTHBHBIM YYacTHEM KBa3UTOCYIApCTBEHHBIX HHCTHTYTOB
(ponnsl, xonauuru, AO), B Y30ekucTane akIieHT CMEIIAeTCs B CTOPOHY IIEPCOHATN3AINHI JOBEPHSI
Y UHIMBUYaJIbHOTO JIMJIEPCTBA.

Pore CEO u cOOCTBEHHHMKa 4YacTO COBMEIIEHBI, YTO YCHJIMBACT 3HAYCHHUE JIMYHON
pernyTanuy 1 MpsMbIX KOMMYHHUKALUH.

Kazaxcranckue KOMIAaHMM Yalle HCHOJIb3YIOT MHCTUTYLIMOHAJIbHBIE KaHAJIbl BIIUSHUS
(accommary, JEIIOBBIC COBETHI, MEXIYHApOJHBIE TapTHEPCTBA), TOrna Kak Y30EKCKHe
OpraHM3alUH JEMOHCTPUPYIOT OOJIBIIYIO THOKOCTh ¥ CUTYaTMBHOCTh B KOMMYHUKAIUSX.

@®opMUPOBaHME HHAECKCA KOPIOPATHUBHOM IUIJIOMATHH

Ha ocHOBe coOpaHHBIX JaHHBIX BeAETCS paboTa Haj pa3pabOTKOW MUIIOTHOTO MHIEKCA
koprnopatuBHoW murioMatuu (Trust Diplomacy Index), KOTOpbBIH TMO3BONHMT KOJUYECTBEHHO
OLIEHUBATh YPOBEHb JOBEPHS U KaueCTBA KOMMYHUKALMN KOMIIAHUI PETHOHA.

[Tokazarenu MHIEKCA OXBATHIBAOT CIEAYIOIINE ACIIEKTHI:

MIPO3PAYHOCTh ¥ YACTOTA B3aUMOJCUCTBUI CO CTEUKXOJIAEPAMM;

WHCTUTYLIMOHATbHAS BOBJIEYEHHOCTh (y4yacTHE B OTPAcieBBIX M MEXIYHAPOTHBIX
WHUIIMATHBAX );

penyTanuoHHas YCTOMYUBOCTD (aHAIU3 MEIMa M 0OIIEeCTBEHHBIX BOCTIPUATHI);

BHYTpEHHUI KiIuMaTr noBepus (Ha ocHoBe HR-ompocoB u aHammsa KOpIOpaTUBHBIX
KYJBTYD).

[Inanupyercs, 4T0 3TOT MHCTPYMEHT CTAHET 3MIIMPUYECKOM OCHOBOW Il CPaBHEHHUS
KoMmnaHui L{eHTpaibHOM A3UU U OLICHKU UX «IUIJIOMATHYECKOTO KaluTasaa.

OBoJTIOLINS JIMJEPCTBA U YIIPABIEHUYECKON KYJIbTYpBI
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HaGmoaercst HOCTENEeHHBIN epexo/1 OT TPAJULIMOHHOTO aIMUHUCTPATHBHOTO JIUIEPCTBA
K JIMJIEPCTBY Yepe3 T0BEpUe.

Menemxepsl BCE€ dalle 0CO3HAIOT, YTO PEMyTaIus, MPO3payHOCTh U CIIOCOOHOCTh BECTH
IUaJior C pa3IMYHBIMU TPYNIaMH BIUSHHUS — 3TO HE «MSTKHE HAaBBIKM», a KIIOYEBHIE
CTpaTCruicCKuC KOMICTCHIIUU.

B Kazaxcrane u Y306ekucrane popmMupyeTcst HOBas yrpaBieHUECKas KyIbTypa, TIe JUaep
HE TMPOCTO YIPABISIET KOMIIAHUEH, a BBICTYMAET «aM0accagopoM JOBEpHUs», CHOCOOHBIM
00BeAMHSITH UHTEPECHl OM3HECA, TOCYIapCTBa U OOIIECTRA.

BriBOA

Lenr — cdopmupoBars mnpaktudeckyro pamky Trust Diplomacy Framework,
OMKCHIBAIOIIYIO, KAaK JUAEpPhl KOMIAHUI CO3JAIOT M 3alIMINAIOT KaluTal JOBEpHUs 4Yepes
KOMMYHUKAINIO, IEMCTBUS U LIEHHOCTH.

[IpenBaputenbHble pe3ynbTaThl MOATBEPAKAAIOT, YTO KOPIOpPATUBHAS JAUILIOMATHUS
CTAaHOBUTCS KIIIOYEBBIM AJIEMEHTOM CTPATETHUYECKOro YNPaBICHHUS W YCTOMYMBOTO Pa3BUTHS
6usHeca B LlenTpansHoit A3uu.

Komnanuu, koTopeie CUCTEMHO pabOTaIOT C JOBEPHUEM U BBICTPAWBAIOT CTPATETHUECKUE
OTHOUIICHUS] C KIIOYEBBIMH CTEHKXOJIEpaMH, JEMOHCTPUPYIOT OOJBIIYI0O CIIOCOOHOCTD
a/IafITUPOBAThCS, CHUYKATh PUCKU M (POPMHUPOBATH MO3UTHUBHYIO pENyTaIMIO Ha HAIMOHAIBHOM U
MEXYHApPOJAHOM YPOBHSIX.

Oocyxnenue

IIpoBenénHOE HCCIen0BaHUE U NPEABAPUTEIbHBIA aHAIU3 JAaHHBIX IOATBEPKIAOT, YTO
[enTpansHas A3us IPEACTaBISIET COO0H YHUKATBHYIO JIAOOPATOPHIO KOPIIOPATUBHOTO JIOBEPHS,
rre popmanbHble U He(hopMaTIbHbIE MEXaHU3MBbI YIIPABJICHUS TECHO MEPEIUICTCHBI.

Pernonanbubple 0COOEHHOCTHM — BBICOKas 3aBUCHUMOCTh OT 4eJOBeYecKoro (akropa,
3HAUUTENbHAS POJb TOCYAApCTBA B 3KOHOMHUKE, CHUJIbHAS KYJbTypa JIMYHBIX OTHOILIEHUN —
CO3J1aI0T 0cO0YI0 cpelly, B KOTOPOMl JoBepHe CTAaHOBUTCS HE MPOCTO MOPAIbHOM KaTeropuew, a
MHCTPYMEHTOM CTPATErMUECKOrO yIPaBICHUSI.

LenTpanpHas A3us — yHUKaJIbHAs JIAOOpaTOPHsT KOPIIOPATUBHOTO AOBEPHs. 37eCh OM3HEC
— 3TO HE TOJIBKO AKOHOMMKA, HO U KYJIbTypa B3aUMOAEHCTBH. Pelenns npuHuMaroTcs Ha CThIKE
Oo(pUIIUATBHBIX CTPYKTYP U JIMYHBIX OTHOILICHHA.

KopriopaTuBHas turuioMaThs Kak HOBast yrpaBieHuecKas () yHKITHSI, Kak 00pa3 MBIIUICHUS

PaccMoTpeHne KOpIOpaTHMBHOM AMIUIOMAaTHMM 4Yepe3 MpU3MY LEHTPaIbHOA3ZUATCKUX
peanuil NOKa3bIBAET, YTO OHA BBIMOJHAET JBOMHYIO POJIb:

BO-TIEPBBIX, CIIOCOOCTBYET CHMKEHHUIO HHCTUTYLHHOHAIBHON HEONpenenéHHOCTH, BO-
BTOPBIX, YKPEIUIET JIETUTUMHOCTh OM3HECa B I1a3aX OOIECTBA U PETYIIATOPOB.

Komnanuu, cnocoOHbIe BBICTpanBaTh JOBEPUTEIbHBIE OTHOLLEHHSI C TOCYIApPCTBEHHBIMU
OpraHaMu, UHBECTOpaMH, MEJIa U OOLIECTBOM, (PaKTUYECKU CTAHOBSATCSI COABTOPAMU TOJIUTHKO-
SKOHOMMYECKOHN MOBECTKH.

Corporate Diplomacy — He oTzen 1 He pyHKIMA. DTO CIOCOO MBIIUICHUS JTUACPA.

BbITh IUIIIIOMAaTOM — 3HAUUT YMETh CIIBIILIATh HECKA3aHHOE, 3aMeYaTh JUHAMUKY JTOBEPUS,
HE pas3pylas KoMMyHHUKauio. Kak cka3an oauH U3 pecrioHAEHTOB:

«B LenTpanbHOi A3uH CIyIIATh — 3TO Y>KE€ BIUATHY.

Takum 00pazom, KOpropaTUBHAsT TUILIOMATHS BEIXOAUT 3a paMKu TpagurroHnHoro GR u
PR, ¢opmupyss MeTa-KOMIETEHUUIO JHIEPOB, OOBEAUHSIOUIYIO YIPABICHUE BIUSHUEM,
penyranuei ¥ COUaIbHBIM KalTUTaJIOM.
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Trust Diplomacy Framework kak HHCTpYMEHT CUCTEMHOI'O aHAIN3a

[Tpennoxxennas momenb Trust Diplomacy Framework (TDF) unTerpupyer snemeHTHI
TEOpUU 3auHTEpecoBaHHBIX cTOpoH (Stakeholder Theory), kopmopaTuBHOrO IuaEpcTBa MU
PENYTallMOHHOTO MEHEIKMEHTA.

Ona paccMarpuBaeT IOBEpUE KaK IPOMEKYTOUHBIM CIOH MEXAY KOMMYHHUKAalMeH U
YCTOMYHMBOCTBIO:

Corporate Diplomacy — Trust Capital — Stakeholder Alignment — Organizational
Resilience

TDF no3BoisieT U3MepATh U UHTEPIPETUPOBATH JOBEPUE HE TOJIBKO KAK 3TUYECKYIO
KaTEeTOpHIO, HO U KaK YIpaBJIsieMblil aKTUB, CIIOCOOHBIN YCHIIMBATh YCTOHUMBOCTh KOMITAHHH.

Taxoli ToaX01 OTKpPBIBAE€T BO3MOXKHOCTH JJIS1 IPAKTUUECKOTO TPUMEHEHMSL:

MOCTPOCHUE CHUCTEMHBIX HWHAMKATOpoB poBepusi B oru€tHoctH (ESG, Integrated
Reporting);

(dopmupoBanue Trust Scorecards 1151 coBeTa TUPEKTOPOB U TON-MEHEPKMEHTA;

ajanTanys npoueayp KOMMYHHUKALMY U IPUHATHUS PEILIEHUH O] JIOKAJIbHBIE KYJIBbTYpPHbIE
OCOOEHHOCTH.

Bananc nHCTUTYIIMI 1 YesloBeYeCKoro Gakropa

dopmanbHble HHCTUTYTHI — HEOOXOAUMBIH KapKac, HO 0€3 4eJIOBEUeCKOro U3MEPEHUsI OHU
He paboratoT. IMEHHO NepCcoHaT3upOBaHHAs KOMMYHHKAIIWS, YBOXKEHUE U TTOCTIEIOBATEIIHHOCTD
NEHCTBUH JIenaroT peOpMbl YCTONUHNBBIMHU.

PernonanpHbIC pa3jandusgd U YHUBCPCAJIbHBIC ITPUHITUIIBI

B Ka3zaxcrane koMnaHuu AenaroT CTaBKy Ha MHCTUTYLIMOHAJIBHOE TIOBEPUE, HO 3aBHCAT OT
JIMYHOTO aBTOPUTETA TOM-MEHEKEPOB.

B V306ekucrane pactér mnTepec K BHenpeHuto npuHuuoB ESG, Ho moBepue Bcé emé
CTPOUTCS «OT YEJIOBEKAN.

Takum  oOpa3oM, KOpHmopaTuBHas ~ AMIUIOMAaTUsl  CTAHOBUTCS  MHCTPYMEHTOM
CTpaTern4yeckoro BbDKUBaHUsA. OCOOEHHO 3TO aKTyaJdbHO JJsi OAHKOB, MH(PPACTPYKTYPHBIX U
SHEPreTUYeCKUX KOMIIAaHUH, I7ie 0alaHC MEKAY OTKPBITOCTBIO ¥ THOKOCTBIO OIPEAEISIET YCIEeX.

[Ipeanaraemass momens Trust Diplomacy Framework MokeT ciy>KUTb OCHOBOHM st
ajantaquu MexayHapoAHbix ESG-craHIapToB M NIpakTHK KOPIOPAaTUBHOIO YHPABIEHUS K
KyJbTYPHOU M MHCTUTYIIMOHAJIBHOM crienu(HKe peruoHa.

OOcyxeHre MoKa3auo, 4To, HECMOTPSl Ha pa3indus B MHCTUTYLHOHAIBHON 3peNocTH
Kazaxcrana u Y306ekucrana, 06e cTpaHbl JEMOHCTPUPYIOT OOIIME 3aKOHOMEPHOCTH B TUHAMUKE
JIOBEpHUSL.

Bo-niepBbix, noBepue popMHupyeTcs HE TOJIBKO HAa YPOBHE KOPIOPATUBHBIX MHCTUTYTOB,
HO U 4Yepe3 JMYHOE JIUJEPCTBO U MIOBEIEHUE TOII-MEHEPKEPOB.

Bo-BTOpBIX, yCHEIIHbIE KOMIIAHUU PETUOHA PA3BUBAIOT JIBOMHOM S3bIK KOMMYHUKALIUK —
(hopManbHBIN (11 MEKIYHAPOIHBIX MAPTHEPOB M MHBECTOPOB) U KYJIBTYPHO-KOHTEKCTHBINA (15
BHYTPEHHUX CTEHKXOJJIEPOB U TOCYJAPCTBEHHBIX CTPYKTYD).

JIunepsl HOBOrO mokoJjieHus B LleHTpanbHOM A3MM ydarcs rOBOPHUTHh Ha JBYX SI3bIKAX —
A3BIKE JIAaHHBIX U sI3bIKE A0Bepus. OJUH MO3BOJISET YNPABIAThH POLIECCAMHU, IPYTON — JHOABMHU.
Hacrosmmii pe3yabTaT nosiBIseTCs, KOTAAa OHU 3BY4aT B YHHUCOH.

TakuM 00pa3zoM, KOPIOpAaTUBHAS JUIUIOMATHA CTAHOBUTCSI MOCTOM MEXIY KYJIbTYpamMH
ylpaBiieHHs, 00beaAnHss 3anagHble ctanaapTsl ESG ¢ TpaauIMOHHBIMM LIEHHOCTSAMH J10BEPHS,
YBaKCHHUS M B3AUMHBIX 00sI3aTEIIbCTB.

IIpakTHyeCcKHe NUMINIMKAIIMHY JIUISI KOMIAHUHA pEerHoHa
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OOcyxeHne ¢ pyKOBOJUTEISAMHU M SKCIIEPTAMH TTO3BOJIUIIO BBIIEIUTD PsiJi HAIIPaBJICHUH,
r7ie KOpIopaTuBHAs IUTIOMATHS MOKET CTaTh MHCTPYMEHTOM HOBBIIIEHUS 3(p(PEeKTUBHOCTH:

B OAaHKOBCKOM CEKTOpE — YKpEIUICHHE KIMEHTCKOTO JOBEpHsl M IMPO3PaYHOCTH dYepes3
YECTHYIO KOMMYHHUKAIMIO U COLMATIbHYIO MUCCHIO;

B MH(PACTPYKTYPHBIX U DHEPreTUYECKUX KOMIAHUAX — (DOPMHPOBAHHE YCTOWYMBBIX
napTHEPCTB € TOCYIAPCTBOM U JIOKAJIbHBIMU COOOIIECTBAMU;

B MEXIYHAPOJHBIX XOJIJMHraX — CO3JaHHe Mporpamm KopnopaTtuBHoro nosepus (Trust
Leadership Programs) st MeHempkepoB, paboTaronuX Ha CTHIKE KYJIbTYP.

Kommnanuu, akTHBHO MHBECTHPYIOIINE B Pa3BUTHE JOBEPHS, IEMOHCTPHPYIOT OOJIBIIYIO
CHOCOOHOCTh K aHTUKPU3UCHOM aJjanTay U J0JITOCPOYHOMY POCTY.

OTO TO3BOJISIET TOBOPHTH O JOBEPUM KaK O HOBOM (OpMe JIENOBOrO Karwurana,
COITOCTaBUMOM MO 3HAYUMOCTH C (PUHAHCOBBIMU U YEIOBEYECKUMHU PECYPCAMHU.

AkanieMUueCcKuid U MPUKIIATHON BKIIAJ]

C Hay4yHOW TOYKHM 3pEHHUSA, HMCCIECIOBAHHME PACIIMPSIET MOHUMAHHE KOPIOPATUBHOMN
JUILUIOMAaTUM KaK MEXKIUCLMITIMHAPHOIO I0JIs, COEIUHSIOIEIO CTPATErMUECKUl MEHEKMEHT,
MOBEICHYECKYIO SKOHOMHUKY U KYJBTYPHYIO aHTPOIIOJIOTHUIO.

C npakTH4YecKOil CTOPOHBI — OHO (OPMHUPYET OCHOBY uisi pazpabotku Trust Diplomacy
Index u BHempeHHs HOBBIX METPUK KOPIOpAaTUBHOW 3(PGEKTUBHOCTH B cTpaHax lleHTpaimbHOM
A3zun.

[Ipenmomnaraercs, 4To najabHEHIIEe pa3BUTHE dTOW KOHIEHIIUH MOXKET CIOCOOCTBOBATH
MIOBBIIIEHUIO KaYeCTBAa KOPIIOPATUBHOIO YIPABICHHUS, CHUKEHUIO TPAHCAKIIMOHHBIX U3AECPIKEK U
YKPEIUICHUIO A0BepUs K OM3HECY Ha MHCTUTYIIMOHATIBHOM YPOBHE.

Tpu mara ¢popMupOBaHHS KOPIIOPATUBHOTO J0Bepus B LleHTpanbHol A3un

B ycnoBusix Tpancgopmanuii 1 KpU3UCOB JOBEPUE CTAHOBUTCS KPUTHUECKUM PECYPCOM:
mozens Trust Diplomacy Framework, onucanHas B crarbe, paccMaTpUBaeT JOBEpUE Kak
MPOMEKYTOUHBIA CIIOM MEXAY KOPIOPATHUBHOM AUIUIOMATUEH W YCTOMYMBOCTBHIO KOMIIAHUHU.
Oco0eHHOCTH pernoHa — BHICOKAs 3aBUCUMOCTD OT JIMUHBIX CBSI3€H U pOJIb HEPOPMAIBHBIX CeTEl
— JIeNal0T JIOBEPHE «UHCTPYMEHTOM CTPAaTE€rMuecKOro YIpaBICHHS», BEAb «PELICHUS
NPUHUMAIOTCS Ha CThIKE OQHUUAIBHBIX CTPYKTYp M JIMYHBIX OTHouIeHui». Ilpum sTom
UCCIIEIOBAaHMsI OTMEYAlOT, 4YTO JOBEpPHE SIBISETCA «OCHOBOM CIMOCOOHOCTH OpraHU3aliu
HBOJIIOLIMOHUPOBATH U AIaITUPOBATHCS» B YCIOBHX repeMeH russellreynolds.com. Onupasics Ha
yKa3aHHBIA METO/0JIOTUYECKUI MOJIXO0J M PETHOHAIbHBIM KOHTEKCT, C(HOpMYyIUpYEM TpH
npakTryeckux mara Juit CEO 6aHKOBCKOTO, SHEPreTHYECKOT0 M HH(PPACTPYKTYPHOTO CEKTOPOB,
MPUMEHUMBIX B TPAaHC(POPMALIMOHHBIX U MOCTKPU3UCHBIX CLIEHAPUSX.

YcraHoBiieHHe M Ppa3BUTHE CTEHKXOAEPCKHX CBfi3ell 4Yepe3 KOPIOPATHBHYIO
aumomatuio: CEO nomkeH akTUBHO BOBIEKaTh Kak OQHUIMAIbHbIE HHCTUTYLMH, TaK M
HeopmanbHble cetu. B LleHTpanbHOl A3MM KIIIOYEBBIE pPEIIEHHs YacTO MPUHUMAIOTCS depes
JIMYHBIE CBSI3U M He(hOpMaNbHbIE ATbSIHChI, TOITOMY Ba)KHO CTPOUTD JOBEPUTENbHbBIE OTHOILICHUS
Yyepe3 OTKPBITHI JHalor M MNEepCOHATM3UPOBAHHBIE KOMMYHHKAIMH (B COOTBETCTBHUHM C
INPUHIUIIOM «CIyIIaTh — 3HAYUT BIUATHY»). TakoW MOAXOJ CO3/AeT «KalWTall JOBEPHS» IS
BbIpaBHUBAHUS MHTEPECOB BCEX CTOPOH U MOBBIILIEHUS YCTONYNBOCTH OpraHU3aliy.

KyabTypHasi aianTHBHOCTh U NMPO3PAYHOCTh KOMMYHMKAUMi: Clenyromuii mar —
O00BEIMHUTh MEXIYHAPOJHBIE CTAHIAPTHl W JIOKAIbHBIC MPakTUKU. KoMmmaHusM HEOOXOIHMMO
NOJIEP’KMBAaTh MHCTUTYLIMOHAIBHYIO MPO3pPavyHOCTh (COOTBETCTBHE MexayHapoaHbiM ESG- u
governance-cTaHfapTaMm) IIpU OJZHOBPEMEHHOM Y4ET€ MECTHBIX HOPM U OKHUIAHWUMU. Y CIICIIHbIE
(GUpPMBI  HCHIONB3YIOT JBYS3BIYHYIO CTPATETMI0O KOMMYHMKAIUH: (DOpMaNbHBIA S3BIK IS
MHBECTOPOB M MAPTHEPOB, U KOHTEKCTHO aJallTUPOBAHHYIO peUb — JJIS JIOKATbHBIX COOOIECTB U
TOCYAAapCTBEHHBIX OpraHoB. Takoil 0OajmaHc TO3BOJSET COXPAHATH JOBEPUE BHEIIHUX
CTEUKXOJIZICPOB, HE TepsAs THOKOCTH M YBa)XKEHUSI K MECTHOU KYJIBTYpe.
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JInaepcTBO M MHCTUTYLHHOHAJM3ALMA AOBepHsA: TpeTuil 1ar — akTUBHOE JIMAEPCTBO
CEO kak «ambaccamopa IOBEpHUs», OOBECIUHSIONIEIO OW3HEC, TOCYAapCTBO M OOIIECTBO.
Heobxomumo ¢opmanuzoBaTh yrpasieHue noBepuem: BBoauTh Mmerpuku (Trust KPI, trust
scorecards njis COBETa IUPEKTOPOB), OOydaromue MporpaMMbl sl MeHemkepoB («Trust
Leadership Programsy), a Takxe OTKPBITO JEMOHCTPUPOBATH LIEHHOCTH YE€CTHOCTH U COLIMAIbHOMN
muccud. Hampumep, B GaHKOBCKOM CEKTOpE 3TO O3HA4YaeT YKpeIUIeHHE KIMEHTCKOTo JO0BEpUs
Yyepe3 YeCTHYI0 KOMMYHHUKAIMIO U COLMAIBHYIO OTBETCTBEHHOCTh, & B MH()PACTPYKTYPHBIX U
SHEPreTUYECKUX KOMITAHUSIX — MOCTPOEHUE MPOYHBIX MAPTHEPCTB C TOCYAAPCTBOM U MECTHBIMHU
coobmectBamu. IIpakTrka MOKa3pIBaeT, 4YTO KOMIIAHUU, CHCTEMHO WHBECTUPYIOIIHE B JIOBEPHUE,
ObICTpee aAanTUPYIOTCS MOCIE KPU3UCOB U IEMOHCTPUPYIOT JOITOCPOUYHBIN POCT.

Jannble 1raru, ocHoBaHHble Ha Trust Diplomacy Framework, momorator CEO B
LenTpansHoil A3uM BhICTpauBaTh JOBEpHE KaK CTPATETMYECKUN aKTHB, OCOOCHHO B YCIIOBHSX
TpaHchopMarmu M mocTKpusuca. OHM YYHTHIBAIOT 3HAYUMOCTh HEPOPMAIBHBIX CeTed u
KYJIbTYpHOU THOKOCTH, a TakXKe PoJjb JHJepa KaK MOCPEeIHUKa MEXy OM3HECOM U OOILECTBOM,
YTO MOATBEPKIACTCS IPAKTUKAMU B OAHKOBCKOM, SHEpreTHYecKoil 1 HH(ppacTpyKTypHOH cepax.

Brison;:

KopnopatusHast auriiomaTust ¥ JOBEPUE — 3TO HE NIPOCTO MATKUE ACIEKTHI JUAEPCTBA, a
CTPYKTYPHBIE 3JIEMEHTHI YCTOMUMUBOTO pa3BUTHsI Onu3Heca B L{eHTpansHOM A3um.

KopnopatusHast qumioMaTtus — 3T0 HE IPO BIACTh, a PO BIUSHUE, KOTOPOE CO3UAAET.

KopriopatuBHas nuruiomatus —ITO CHOCOOHOCTH JIMAEPOB CTPOUTH MOCTBI MEXKIY
uQpamMy U CMbICTIaMHU, MEXKITy CTpaTerHel 1 4elIOBeYeCKUM J10BepreM. JloBepue CTaHOBUTCS HE
MPOCTO MOPAJIBHON KaTeropuei, a cTpaTeruyeckuM akTUBOM. KoMIaHuu, KOTOpbIE OCO3HAHHO
YIPaBISAIOT 3TUM aKTUBOM, (DOPMHPYIOT HE TOJIBKO JIOSIIBHOCTH MApTHEPOB, HO U PEIyTaIHIO,
KOTOpasi IEPEKUBAET KPU3HUCHI.

Jlis LlenTpanbHON A3UM 3TO HE MPOCTO TPEH, a HOBBIHM A3bIK JInAepcTBa. s auaepos
IlenTpanbHoii A3MM BBI30B COCTOUT B TOM, 4TOObI OOBEAMHUTH WMHCTUTYTHI U OTHOIICHUS,
CTpaTeruu U KyJabTypy, TU(PHI U SMOLIUH.
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COMPANIES AS DIPLOMATS: CORPORATE LEADERSHIP AND TRUST IN
CENTRAL ASIAN ECONOMIES
Termirgaliyeva A.K.
Doctorate student of Business Administration
Turan University
Kazakhstan, Almaty
e-mail: atemirgaliyeva@gmail.com

Abstract: The study is devoted to the phenomenon of corporate diplomacy as a new tool
for leadership and building trust in Central Asian business. Using the example of Kazakhstan and
Uzbekistan, the article examines how companies build relationships with stakeholders in the
context of high dependence on informal networks, political sensitivity and cultural characteristics.
The Trust Diplomacy Framework model is proposed, combining institutional transparency and
cultural adaptability as key elements of sustainable governance.
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SOCIAL MEDIA ANALYTICS FOR TOURISM BRANDING: AN AI ASSESSMENT OF
INTERNATIONAL VISIBILITY
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Abstract: International tourism branding is increasingly shaped in social media
environments where destination images emerge from a continuous interplay between official brand
communications and user-generated content (UGC). As platforms such as Instagram, TikTok,
YouTube, and X mediate discovery, evaluation, and itinerary formation, destination marketing
organizations (DMOs) face a measurable strategic question: How visible is the destination
internationally, to whom, in what narratives, and with what sentiment and credibility signals? This
article develops an Al-enabled assessment framework for international visibility in tourism
branding using social media analytics.

Keywords: destination branding, social media analytics, international visibility, tourism
marketing, Al, sentiment analysis, topic modeling, multimodal learning, influencer networks

Tourism branding has always involved storytelling, but the arena of storytelling has
changed. For many destinations, the “first impression” is no longer a brochure, a television
commercial, or even a DMO’ website. It is a feed—an algorithmically curated sequence of short
videos, images, reviews, and comments where travelers compare destinations in seconds. The
practical consequence is that branding is not only broadcast. Visitor-generated photos become the
visual vocabulary of a place. Short-form videos become itinerary templates. Comment threads
become credibility checks. In this environment, a destination’s reputation and recognizability are
continuously negotiated rather than periodically refreshed through campaigns.

Xiang and Gretzel (2010) showed that social media sites prominently appear in search
results for travel-related queries, implying that social media content is structurally positioned as a
key informational layer in trip planning'®. Subsequent literature reviews documented how social
media shapes information search, decision-making, and destination marketing practices, while also
noting methodological challenges such as noise, bias, and fast-changing platform ecosystems
(Leung, Law, van Hoof, & Buhalis, 2013; Zeng & Gerritsen, 2014).

Social media produces high-volume, high-velocity behavioral traces that can be analyzed
for destination image, demand forecasting, and service quality signals (Li et al., 2018; Li, Pearce,
& Low, 2022)'!. As a result, the strategic problem for destination branding has become more
measurable, but also more complex: visibility is not just “how many people saw the brand,” but:

1. where the destination is visible,

2. who is carrying the narrative,

3. what topics and emotions dominate, and

4. whether the conversation aligns with the intended brand position.

This article addresses that problem through the lens of international visibility, defined here
as: the extent to which a destination is present, salient, and positively differentiated across multiple

% destination marketing organizations

10 https://www.sciencedirect.com/science/article/abs/pii/S0261517709000387
T www.sciencedirect.com/science/article/abs/pii/S0261517718300591,
www.sciencedirect.com/science/article/abs/pii/S0261517709000387
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languages and source markets on social media — together with the ability of destination narratives
to diffuse through networks and convert attention into trust and intent.

Social media influences tourism through several channels: information discovery, social
proof, peer-to-peer persuasion (electronic word-of-mouth), and “experience preview” through
photos and videos. Early empirical work highlighted that social media content becomes embedded
in travel search processes (Xiang & Gretzel, 2010). Reviews and syntheses subsequently
characterized social media as a “mega trend” reshaping tourism marketing and operations,
including the relationship between DMOs and travelers (Leung et al., 2013; Hays, Page, & Buhalis,
2013). Some scientists further reviewed how social media affects decision-making behaviors and
tourism promotion, reinforcing that destinations must treat social media not as an optional channel
but as a core market interface Zeng and Gerritsen (2014).

Big data methods in tourism research expanded rapidly as platforms enabled large-scale
collection of UGC, reviews, and mobility traces. Li et al. (2018) provided a foundational review of
big data in tourism, emphasizing diverse data sources, analytic techniques, and persistent
challenges such as representativeness, ethics, and methodological transparency. More recent
literature reviews on big data analytics in sustainable tourism highlight how analytics can influence
traveler preferences, satisfaction, and sustainability outcomes, while noting ongoing gaps in causal
inference and governance (Wang, 2024).

These reviews collectively suggest an important point for branding research: analytics can
reveal patterns of attention and sentiment, but interpretation must be cautious. Visibility is not
identical to preference; engagement is not identical to demand; and viral content can distort
destination management by concentrating flows in fragile locations.

Al-based social media analytics commonly employs text classification, topic modeling,
sentiment and emotion detection, network analysis, and — multimodal methods that integrate
images/video with text.

Modern NLP (natural linguistic programming) is dominated by transformer architectures
(Vaswani et al., 2017), which enable large-scale contextual language representations such as BERT
(Devlin et al., 2019). Topic modeling has also evolved: neural topic modeling approaches such as
BERTopic combine embeddings and clustering with interpretable topic representations
(Grootendorst, 2022). For destination branding, multimodal modeling is particularly relevant
because tourism content is heavily visual. Models such as CLIP enable joint representation learning
across images and text, supporting tasks like image — text similarity, visual theme detection, and
cross-language alignment of visual narratives (Radford et al., 2021).

In tourism applications, Al is often positioned as enabling more responsive marketing,
improved targeting, and better crisis communication (e.g., work on Al and social media in
destination marketing and crisis management). However, the field still needs stronger conceptual
clarity on what “visibility” means and how it should be measured to support branding decisions
responsibly. DMOs often default to metrics that are easy to extract: followers, likes, views, and
impressions. These metrics matter operationally, but they do not necessarily indicate international
brand visibility in a strategic sense. A destination can have high engagement domestically but
limited recognition abroad. It can achieve virality around one attraction while remaining indistinct
as a brand. It can also be highly visible in negative contexts (e.g., safety concerns, fraud incidents),
which produces attention without trust. Therefore, we recommend that international visibility must
be treated as a multi-dimensional construct, with components that distinguish:
presence (=is the destination being talked about?)
salience (=how strongly does it stand out among competitors?)
content meaning (=what narratives and themes dominate?)
valence and trust (=is discourse positive, credible, and intention-relevant?)

bl
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5. diffusion capacity (=does the narrative travel through influential networks across
borders/languages?)

The author proposes an International Visibility Index (IVI) consisting of four parts:

1. Cross-market Share-of-Voice (SoV): The destination’s share of relevant conversations
within defined competitive sets (peer destinations) in targeted source markets and
languages.

2. Resonance and Engagement Quality: Engagement adjusted for audience geography,
language, and content-type norms (e.g., short-form video vs. photography), including the
persistence of engagement over time.

3. Sentiment, Emotion, and Trust Signals: Trust signals include review helpfulness,
consistency of experiential claims, safety/comfort mentions, and the presence of credible
intermediaries (recognized creators, established media, verified accounts). This is aligned
with the broader tourism analytics literature that uses sentiment and topic-level signals as
proxies for attitudes and demand dynamics (Li et al., 2022).

4. Network Diffusion and Narrative Mobility: The degree to which narratives propagate
through international networks: influencer cascades, cross-posting, hashtag communities,
and transnational audience flows.

The index is not intended as a universal ranking; it is intended as an internal strategic tool

for benchmarking progress and diagnosing where the brand system is strong or fragile.

Social media has transformed destination branding into an always-on, co-produced process

where international visibility is simultaneously an opportunity and a strategic risk. This article
proposed an Al-enabled framework for assessing international visibility through a multi-
dimensional International Visibility Index, integrating share-of-voice, resonance, trust signals, and
network diffusion.
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AHHoOTanuA: B cratbe paccMaTpuBaeTCsl aKTyaabHOCTb Pa3BUTHSI CUCTEMBbI MAapKETHHIA
JUIS TIOBBIIIEHUS Ka4eCTBA MPOIYKTOB U YCIIYT HA COBPEMEHHOM IIPEANPUATHH U KaK Pe3ysbTar -
yYBEIMUEHUE FIKOHOMHUYECKOTO d(eKTa oT mpoaaxk, Ha mpumepe uccieaoBanus 3GHEeKTUBHOCTH
KkiaueHTckoro mytu uepe3 Customer Journey Map (CJM), meromam ee NOCTpOEHUS H
UCIOJIb30BaHUS KaK MHCTPYMEHTA BIUSHUS Ha JOSIIBLHOCTD NoTpeduTens. Llenbio qanHoM paboTh
SBJSIETCSl aHAIW3 U BbIsABJIEeHUE npeumymiectB CJM, ee Bo3nelicTBHE Ha NMPHOBLUIb KOMITAHUH U
B3aMMOOTHOIIEHUs] C KiaueHTamMu. OCHOBHBIE 3aJayd JIaHHOM CTaTbU pPacCMaTpPUBAIOT:
uccienoanue coaepxanust CJM, ee kmoueBbie KPI u merononoruu, ananu3z siustaust CJM Ha
MOBBIIIIEHUE KadecTBa MPOJYKTOB U YCIIYT, KOHBEPCHUIO U JIOSUIBHOCTh MoTpeduTens. B Texymeit
paboTe npuBeeHBl MpaKTHYecKue mpuMepsl nocrpoerns CJM, a Takke mporeccsl BHepeHus. B
XOJIe BBIMOJHEHUS paboThl ObUIO BBISBICHO, YTO TPaMOTHAsi CTpaTervs ee BHEIpEHHas U
akTyainbHOCTh Customer Journey Map , NCHONB3YIOLIAsCS PETYISIPHO HE TOJIBKO YBEIMUYUBAET
KOHBEpPCHUIO Jejiasi Mpeanpustue Oosnee KOHKYPEHTOCIOCOOHOM, HO M pPa3BUBAET KauyeCTBO
NPOJYKTOB U YCIIYT JUIsl TOTPEOUTEIS.

Kurwuesblie ciaoBa: Customer Journey Map, KIMEHTCKHI OIBIT, MApKETHUHT, CEPBUC,
KJIMEHTCKasl JIOAJIbHOCTb, KapTa IYTH KJIMEHTAa, COBEPILIEHCTBOBAHUE IPOAYKTOB, YIy4ILIEHHE
yCITyT, MPUOBLIL MPEPUATHUS

B ycnoBusix COBpeMEHHOM PBIHOYHOM JUHAMMKY, PACTYIIEH KOHKYPEHLIUU U ITOBBILICHUIO
CTaHJApTOB KadecTBa K TOBapy WM YyciayraM y TMOTpeOuTens, BONPOC YBEIMYCHHS
3 PEKTUBHOCTH MAPKETUHIOBOM CTPATETUH MPEIIPUATHS CTAHOBHUTCS KIJIFOUEBBIM HaIPaBJICHUEM
paszButus. OgHUM U3 OoJiee 3HAYMMBIX METOAOB B 3TOM oOmactu BeicTymaeT Customer Journey
Map (CJM) - UHCTPYMEHT, MO3BOJISIOMMN TTTyOOKO aHAIM3UPOBATh W Pa3BHBATH BCE 3TaIlbl
KJIMEHTAa OT KEJIAHWS MOKYIIKH, NIEPBOr0 KOHTAKTa C MPOAYKTOM WM YCIYyrol JO MOBTOPHBIX
npogax.[1,3]

Metonuka CJM Brepseie Obuta ommcana B 1998 roxy Oxford Corporate Consultants,
KOMITaHHs Hayaja IUPOKO MCIOJIb30BaTh JAHHBIM MOAX0]] B CBOEH padoTe, OHA paccMaTpuBalia
BJIMSIHAE Ha CTPATErnyecKoe IUIaHUPOBaHUE U MAapKETUHTOBOE yrpaBieHue Ouzneca. OqHako, Ha
cerogHAmHUN aeHb, Customer Journey Map HeoOXOIMMO HCCIENOBaTh W aNANTHPOBATh MO
YCIIOBHS COBPEMEHHBIX OpraHU3aliii, CYyIIECTBYIONMX B LHU(POBOM Cpeie 1 OPUEHTUPOBAHHBIX
Ha KJIMEHTCKUH OIIBIT.

HccnenoBanust mokasbiBaiot, 4ro CIM sBisiercs pyHIaMEHTATbHBIM HHCTPYMEHTOM 10
BBISIBJICHUIO Y3KMX MECT KOMMYHHMKALIMM U KayecTBa MPOJyKTa B KIMEHTCKOM ormbite. Folstad u
Kvale (2018) onpenensror CJM kak METOJI cUCTEMaTH3alliy MMyTH KJIIMEHTA U ero sMoIuii. Lemon
u Verhoef (2016) akuentupyrotr BHIManue Ha posir CJM B ynpaBieHUH JOSIIBHOCTBIO.

Rosenbaum (2017) npeanararor mpakTU4eCKUe MPUHIUIBI TIOCTPOCHUS PEATUCTUUHBIX
CJM-kapr. Poccutickue uccnenoarenu (Ilepmmn, 2023; Mnbun, 2022) moguepKruBatOT 3HAYCHUE
CJM B NOBBIIICHUN KIIMEHTOOPUEHTUPOBAHHOCTH OHU3HECA.
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HccnenoBanue 0CHOBaHO Ha JAHHBIX KOMITAHUU, 3aHUMAIOLIENCs ONTOBBIMU IIOCTaBKaMH
KJIMMaTHYECKOTO O0OPYIOBAHUSA: CHUCTEM OTOIUIEHUS, BEHTHISALMU, KOHIULMOHEPUPOBAHUSA U
BojocHaOxeHus. s mocrpoenus CIM ucnonb3oBaHbl: BHyTpeHHHE UCTOYHUKH (CRM, oT4éTHI
OTAENa NpPOJAX, KIMEHTCKHE OOpallleHHs), HWHTEPBbIO C MEHEKEPaMU M IOCTOSIHHBIMHU
KJIMEHTaMH, aHKETUPOBaHUE MOHTAaXHUKOB-IHJIepoB, aHanu3 digital-manusix (Google Analytics,
Meta Reports), metoa Jobs To Be Done a5 BbIsIBJICHHS MOTHUBAITUN KIIHMCHTA.

[Tox Customer Journey Map noHuMaeTcs BU3yajau3alysi U ONMCAaHHUE KIIIOUEBBIX TOYEK
COIPUKOCHOBEHMs KIIMEHTa C NPEANpUATHEM Ha BCEX 3Talax KU3HEHHOTO LKA CJIEJIKH,
OTpPa’KaroOIIEro MbICIIM, MOTUBBI, BOCIIPUATHE, O’KUIAHNS U SMOLIMOHATIbHAS PEAKUs B Pa3INYHbIX
KaHaJl KOMMYHHMKaluK. Takas KkapTa OMOraeT YeTKO CHCTEMAaTHU3UPOBATh U CTPYKTYPHUPOBATH
JaHHBIE O TOBEIECHUYECKHX XapaKTepHUCTUKAX, MPEINOYTEHUSX KJIMEHTOB, BBIBUTH Oaphepbl K
MOKYIKE M HECOBEPLIEHCTBA CEpBUCA WJIM MPOJYKTa, YTO IMPUBOJAUT K Pa3BUTHUIO KIMEHTCKOIO
onbiTa. [loMMMO 3TOro, JaHHBIM HMHCTPYMEHT IIOMOIAaeT JAEMOHCTPUPOBATH 3aKa3UMKy WM
YUYacCTBYIOIIUM CTEHKXOJAepaM IpoOJIEMHBIE MECTA B MPEJIaraéMbIX KOMIIAHHEH yCIyrax Wix
ToBapax. TakuM 00pa3oM, UCHOIBb30BaHKE JTAHHOTO MHCTPYMEHTA HE TOJIBKO MOBBIIIAECT YPOBEHb
YJIOBJIETBOPEHHOCTHU U JIOSUIBHOCTH MOTPEOUTENEH, HO M BIMSIET Ha KOHKYPEHTOCIIOCOOHOCTh U
(uHAHCOBBIC TIOKA3aTEN KOMITAHUU.[2]

Tak BBINIAUT KJIACCHYECKUIN BAPUAHT KapThl IIyTH MOJIb30BATEIIS:

Mpodune knuerTa

Warn Awarene: ~ Research Choice. Purchase

uuuuuu

Becreua

Toukn KonTarra

Kownerrapun

HN3o0paxenne 1 - kaaccuyeckuii madaon CJM

Coznanne CJM HaunHaeTcsi ¢ TIyOOKOTO aHajaW3a pealbHOro KIMEHTCKOro ombiTa. Ha
JAHHOM 3Tare uaeT cOOp JaHHBIX O MOPTPETe KIMEHTAa, B HErO0 BXOMSAT: JaHHBIC O MOBEICHUU,
neMorpaguu, SMOIMSIX, MOTHBAX, LENAX M TPYAHOCTAX K TIIOKYIIKE HAa KaXIOM Ilare
B3aMMOJICHCTBUS ¢ KOMIIAHUEHN Yepe3 UCCIeNoBaHus. B uccinenoBanus BKIIOYAIOT BHYTPEHHUN
ncrounuku komranuu: CRM u 6a3za nmpoaax - HCTOpHS MOKYIIOK, YaCTOTa 0OpaIieHust, OTKa3bl U
npu4rHBI yxoaa. OTaen npoaax U KIMEHTCKOTO CepBUCA: HHTEPBBIO C MEHEKEPaMH, JKaloObl U
TUTIMYHBIC BO3PAKCHHSI, aHAJU3 3BOHKOB W TEPENHCOK. AHanuTHKa caita u digital-kanamos:
Google Analytics, mua-popmbl, UTM-MeTkn, CKBO3Has aHaIMTHKa, 0T4eThl Meta. ConpaibHble
CETH: BOBJICYCHHOCTh, KOMMEHTApHH, OT3bIBBI B COI.CETSX, MPOCMOTPHI Ha MOCTaX M POCT
MOJIMUCYMKOB. BHEITHNE NCTOYHUKH: UHTEPBBIO C KJIMEHTaMH - TJIyOHMHHBIE, TPU3BaHHbIE Y3HATD
pa3BepHYTYI0 MH(POPMALUIO O MOTHBAIIMH, CTpaxaX U OMBITE BBHIOOpPA W B3aUMOJCHUCTBHUS C
opengamu. OnpoCkl M aHKETUPOBAHUS: 3aKPBITHIE BOIIPOckl oHaiiH (Google dpopma) mim odraiin.
CoumansHoe ciymanue: Threads, oOcyxnenus B cou.cersix, Telegram-kanansl. KoHKypeHTHBII
aHanu3: HaOOJeHUs 00 aKTUBHOCTU KOMIAHUU - MPOJYKT, MPOABMKEHUE U OpeH, MPOJaXu U
CEepBHC, IICHBI, COLMAIbHBIE CETH, ACCOPTUMEHT, OT3BIBBI, pekiama. TaiiHble MOKyIaTesb:
MIPOXOK/IEHHUE TIOJTHOTO MyTH KJIMEHTa BHYTPU KOMITAHUHU UJTH. KOHKYPEHTOB C LEJIbI0 TOHUMaHHUS
TEKYyIIEero YpOBHsA ymoOcTBa M cepBuca. KauecTBeHHble HAOMIOACHUS: aHAIW3 IOBEACHUS
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KJIMEHTOB HEMOCPEACTBEHHO B PEaJbHOM BpPEMEHM B Mara3MHax, IEpENucKax, 3BOHKAX.
OtpacneBble UCCIIEIOBAHUS 110 TEMATUKE KOMIaHuU. [4,5]

Haumnnaetcs noctpoeHue ¢ mpoQuis KIUEeHTa:

1. Omucanue: Cerment: k1o KimeHT (B2C, B2B, Mmos0/10i1 poauTtess, CTpOUTENh, AU3aitHED
Y T.J.)

2. XapakTepUCTUKU: BO3PaCT, MOXOJ, LEIH, HPUBBIUKH, IU(PPOBOE IOBEICHHUE,
¢ororpadus

3. MOTUBATOPBIL: 3a4€M OH MOKYIAET

4. bonu: 4TO BBI3BIBAET pa3pakKeHUE U COMHEHUE

5. Kpurepuu BpIOOpa: YTO BaXKHO JUIS IPUHATHUS PEIICHUS

6. Llenu - kako# pe3ynbTaT OH MpeCieayeT OT MOKYIKU (BO3MOKHBI B (hopmare Jobs To be
Done)

7. JAnvHA UKIIA TPUHATHS PELICHUs: KOPOTKUM/CpeHUN/ITMHHBINA. XapaKTep MPHHSATHS
pemienus 1 GOKYCHpPOBKA Ha M3BECTHOCTH/OT3bIBaX OpeH/Ia

8. KomMmMmeHnTapuu u nuratsl

[Ipodune kmueHTa HEOOXOAMM JUIS TMOHUMAHHUS U (HOPMHPOBAHHS OOOOIICHHOTO, HO
peanbHOro 00pasza TUITMYHOTO MPEICTABUTENS LIEIEBOM ayJUTOPHH MIPOTYKTa MIIH yciuyru. Takas
BU3yallM3allisl IOMOraeT TOYHEEe IIOHMMAaTb MOTHUBBI, OXUAAHUS UM KpUTEpUU BBIOOpA
NOTpeOUTeNs,, a TaKKe BBICTPAUBATh CTPATETHI0 KOMMYHHKAIIMM COTJIACHO —PpeabHBIM
notpeOHOCTAM nokymnaTens. [ maBHast 3agaya pa3pabOTKU MEPCOHBI - MOKa3aTh, KaK MPOUCXOIUT
IpOLIeCC B3aUMOJCHCTBUS C KOMITAHMEH Ui KaKIOr0 CErMEHTa MOTPEOHTEINs, 3TO MO3BOJSET
OTIpEeNIeNUTh 1EeJIb U TIOBEJICHUE KIIMEHTa: OT U3Y4eHHUsl OpeHa 10 dTana NoKynku. J{is cozmanus
NIEPCOHBI HEOTHEMJIEMOM YaCThIO SIBIISIETCS ONPEACICHUE BPEMEHHBIX IIPOMEKYTKOB [T KAXKI0TO
JTana OT M3y4eHHUs OpeHAa 10 MOKYNMKU. THUNHYHBIE OMIMOKKM Ha STOM H3Tale - CTpeMJIEHUE
00BEIMHUTH BCE TUIIBI KIIMEHTOB B OJIHY MOJIENb HJIM HA00OPOT: CIIUIIKOM OOJIBIIOE KOJIMYECTBO
CErMEHTOB.

Ba)xHO BBIIENNUTH OTHENBHBIE, KIIOYEBBIE NIEPCOHBI, KOTOPBIE SIBISIOTCS SiApaMM Ballei
LIEJIEBOM ayAUTOPUH U JIETATbHO ONMKUCaTh UX. BaykHO MOHMMATH, YTO YTh KJIIMEHTA 3TO HE YETKUH,
MIO3TAIHBIM IIpoLEcC, KPOME OUEBUAHBIX CTYIEHEH B BMJIE NEPBOIO KacaHWUs WIN NOKYIKH,
CYLIECTBYET MHOXECTBO IMOBTOPSIOIIUXCA M HEMOCIENOBATENbHBIX JIE€HCTBUN, MOKA KIUEHT
CPaBHUBAET MPEI0KEHNUS, OT3bIBbL, KOHCYJIBTUPYETCS U BO3BPAILAETCS K aHAIN3Y.

CoBpemennass monenbs CJM oTpakaeT MHOTOBAPUAHTHOCTH B3aUMOJACHCTBUSA MEKIY
KJIMEHTOM M TPOIYKTOM, BCE BApHAHTBl OOBEIMHSIOTCS B OIHY KapTy, KOTOpas IOMOraeT
KOMITAHWU BUJETh U YIPABISATH OMBITOM Ha KaXKJIOM 3Tare MOKYyHaressi U BBICTPAUBaTh CUCTEMY
KOMMYHHKAIIUU U CEPBHCA, JUIsl YBEJIIMYCHHS MPOJaK U JI0KA3aTEIbCTBA YTO Ballla KOMIAHUS -
Ha/IeKHBII ¥ POBEPEHHBIN MOCTABIIMUK. J{J1s1 HATJIATHOCTH CO3JaHUs MOPTPETa KIMEHTa U OoJiee
rIIyOOKOTO MMOHUMaHUs, MOKHO cocTaBuTh Jobs To Be Done - 3To moaxon, 6maronapst KOTopoMy
MOXHO TIOHSATH 3a4e€M KJIMEHT BBIOMpAET MPOAYKT WM YCIYTy, Kakyio 'paboTy" OH XoueT
BBINOJIHUTH U KakoW pe3yabTar u3 3Toro oH oxuzaaer. JTBD B CJM nomoraer nzydaTb OMHUMO
nemorpaduu ¥ IOBEJACHUS KJIMEHTa, €r0 MOTUBAIIMIO K ITOKYIIKE.

Jns onucanust JTBD moxHO ucnonszoBate Gopmynny "Koraa s (cuTyarus/KOHTEKCT), s
xouy (aeicTBue/padboTa), 4To0sI (pe3ynbpTar/Beiroaa)". [6,8]

Crenyromuii mar 3to popmupoanre CJM 1o KIFOYEBBIM dTaraM MyTH:

OcBenoMiieHHOCTH(Awareness):

Llenp: mpuBiIeYs BHUMaHUE KJIMEHTA U JOHECTH MH(OPMAIIMIO O IPOAYKTE MK Mpodieme,
KOTOPYIO MOXHO PEIINTb.

JIeficTBUsl KIIMEHTA: 3aMeyaeT peKiiaMy B MHTEpPHETE, HapyKHYIO pekiamy, (opmupyer
NepBUYHBII HHTEPECEH, OCO3HAET CBOIO OTPEOHOCTH UM 33/1aYy.
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Kanansi: TaprerupoBaHHas pekjiamMa B COLL.CETSX U Ha CaliTaX, UBEHTHI, HApY>KHAsI peKJiaMa
DMoITUH: JIIOOOTBITCTBO, COMHEHHSI, HEYBEPEHHOCTb.
KPI: KonnuecTBo 0xBarta, KJIMKOB, IEPEXO0B HA CAMT.

Hccaenoanne (Research)

Henb: [Tomous KIHMEHTY MOAPOOHEE y3HATH O MPOAYKTE, MOHATH €r0 M COMOCTAaBUTH CO
CBOMMH TTOTPEOHOCTSIMHU.

JleiicTBUS KITMEHTA: U3Yy4aeT CalT, OT3bIBBI, KEHChI, 0030pbl. CpaBHUBAET XapaKTEPUCTUKH,
1eHy, rapantur. O0paiaeTcs 3a MHEGHHE K OJTM3KOMY KPYTY, CMOTPUT IKCIIEPTOB U OJIOTEPOB.

Kananei: CounanbHbie C€TH, CAalT, MAPKETIUIEUCHI, KOHCYJIbTAllUN

OMOLMHU: YIUBIEHUE OT OOUIIHS MTPEIOKEHUH, paCTEPSIHHOCTb, JKeaHue pa3o0parbesl.

KPI: Bpems Ha caiiTe, IiIyOMHaA MPOCMOTpA, 3aABKM HA KOHCYJbTAIMIO, CKauMBaHUE
MaTepHUaJIoB

Bui6op/ CpaBuenne (Choice)

YOenuTh KIIMeHTa, YTO Balll MPOIYKT - HAWTYYIIIee PEIICHUE.

JleiicTBuSl KIIMEHTA: BBIOMPACT MEXKAY 2-3 KOMIAHWSIMH, CPABHHUBAET IIEHBI, YCIOBHS,
KauyeCTBO U CEPBHUC. 3aMpallIMBACT KOMMEPUECKOE MPEJIOKEHHE.

Kanansr: [Ipe3enrtaryu, oHnaifH- u o¢aitH-BCTpedH, pacChUIKH

KPI: KonBepcus u3 nuaa B npeajioxkenne, koandecto KII

DOMOIMU: CKEIICUC, KEIAHUE HAUTH JTydllee MpeasioKeHue, a3apT, OKUIaHHe,

IHokynka (Purchase)

Lenb: coBepmmTh CAENKY U O0ECHEUUTHh MOJOKHUTEIBHBIN OIBIT KIMEHTA TaK, YTOOBI
MIOTOM OH BO3BpAIllaJICs 32 TOBTOPHOM.

JeiicTBUS: MOANUCHIBAET AOTOBOP, OIUIAYMBACT MOKYIIKY WU JIETIAeT 3aKas3.

Kananbl: otnen nmpoaax, kacca, KOp3MHa Ha caiiTe, MEHEIKep 1o paboTe ¢ KIHEHTaMU.

OMomuu: A0Bepue, 00JIerdeHre, TPeBora, yBepeHHOCTh

KPI: koHBepcus B NOKyNKY, Bpems npuHsaTus. [9,10]

Ha nanHOM 3Tane HeoOX0AMMO MOHUMATh, YTO KIIMEHT MPAKTUYECKH BCETa TBUTACTCS HE
JICHETIbHO, 3aJIeiCTBYSl HECKOJIbKO KaHaJOB KOMMYHHUKAI[MM W TEPEXoJs C OJHOrO 3Tama Ha
JpyroM, BO3Bpalllasch Ha npeabiayiue. Tak, KIMEeHT MOXET OJJHOBPEMEHHO CIPAILMBATh COBETA
U CMOTpeTh UH(OPMAIIHIO Ha caiiTe, 3BOHUTH B KOMIIAHUIO K MEHEIKEPY U U3y4aTh OT3bIBBI.

Kaxnplif U3 3TMX KaHAJIOB CTAHOBUTCA TOYKOM KOHTAKTA, BIMSIOIIMM Ha BOCIPHUITHE
OpeH/a 1 najpHEHIIee pemeHne o MOKyIKe, 4eM 0oJblie KaHAJIOB U ATanoB (pukcupyercs B CIM,
TEM TOYHEE OTPaXKaeTCs MOBEICHUE KIIMEHTa U TeM d(PPEeKTHBHEE BBICTPOUTH KOMMYHUKAITHIO.

OnHO U3 KITIOYEBBIX ACHCTBUM, NTpU npoekTupoBannu CIM u aHanm3a B3auMOJICHCTBHS C
KIIMEHTOM - 9TO TMOHMMAaHUE M COCTaBlieHHMEe OaphepoB K TOKymke. Ha 3Tom 3Tame BakHO
(buKcupoBaTh NPENSATCTBUSA, ONPEAEIATH UX IPUUUHBI U pa3padaThIBaTh PEIICHUS I YITYqIICHHS
KauecTBa MPOJIYKTOB U YCIYT Ui KJIMeHTOB. KiltoueBoi MpUHIUIT TOCTPOEHUS 3TO BEICTPAaUBAHUE
BOKpPYT' KJIMEHTA: €ro Iesiei, MbICiIel, MOTUBOB, a HE Ha OCHOBE BHYTPEHHHMX OM3HEC MpOIIECCOB
KOMMaHuW. BUneTs myTh Tiia3amMul OTPEOUTENsI U BBHICTpaMBAaTh KOMMYHHUKAIIUU C YY€TOM €Tro
noTpeOHOCTEHN a He JIOTHKHU oThena npojaax. HakoHel, 3Tam BHeIpEeHUS U TECTUPOBAHUS ITYTH
kiuenTa. [lockonbKy KapTa JOoKHA OOHOBISTHCS B 3aBUCHMOCTH OT HM3MEHEHUH pBHIHKA H
noBeneHusa kiaueHta, CJM - 3TO KMBOM HWHCTPYMEHT, MOMOTAlOIIMA CHCTEMHO YJIy4llaTh
KJIMEHTCKUI OMBIT U OLEHUBATh APPEKTUBHOCTh B3aUMOACUCTBUSA. DKOHOMUYECKUH 3P QeKT oT
BHEJIPEHUS TPOSIBIISIETCS B POCTE KIKOYEBBIX IMOKazaTenei: yBenuueHun LTV, noeimeHuun
NpUOBUTH U YTYYIIIeHUH KOHBEPCUH Ha Ka)KaoM 3Tane BopoHkKH. [1o cytu, CIM B BOpOHKe Ipojax
ITO3BOJISIET NTOHSTh, TOUYEMY KJIIMEHT JEAeT WU HE JIENaeT IIar K MOKYIKe.[ 7]
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OcHoBbIBasicb Ha MmalioHe 1O pHCYHKY 1, anmantupyem mabisoH CIM s
COBEPILECHCTBOBAHUS MPOLYKTOB M YCIYI NPEANPUATHS M COCTaBUM IIPUMEP Ha OCHOBE
KJIMMaTUYECKOM KOMITAaHMM, KOTOpas 3aHMMAETCsl ONTOBOM Mponxaxked o0OpydOBaHHS IS
OTOIJIEHUS], BEHTWIALIUH, BOJOCHAOKEHHUS.

Ha mnepBom »srame co3gaguM TMOPTPET MOTPEOUTENs] - OCHOBHAs ayIUTOPUS 3TO
MOHTAXXHUKH-IWJIEPBI, TOKYNaroIue o0opyaoBaHUs y mnpennpustud. B Xxone nposeneHus
[JTyOMHHOTO WHTEPBBIO C KPYIMHBIMHA W CaMbIMH JIOSJIBHBIMU TMApTHEPAMH, a TaKXKe OHJIAIH-
ankerupoBanus yepe3 Google Forms. Ha ocHOBe moy4eHHBIX JaHHBIX CO3/I1aHa TUITOBAs TIEPCOHA
- NPUMEp PEAIBHOrO IPEJICTABUTENS LIENEBOM ayAMTOPUH, OTPAKAIOLas €ro LEeNH, 3ahayd,
KOHTEKCT PabOThl U OXKHMJAHUS OT B3aUMOJEHCTBHSI C KOMITAHUEH.

MNMepcona
Umna Wropb 3apa6oTok 700.000

MeHepkepbl roTOBbI peluaTh noGble 3agaqum KIMeHTos,
BKIIIOYas NOAKIIIOYEHUE aBTOMaTUKU, pasbop UHCTPYKUWIA,
AocTasky 1 nog6op o6opyaoBaHus. O6opyaosaHue
OTNNYAETCA BLICOKUM Ka4yeCTBOM, KOTOPOE Bbi3blBaeT
AoBepue. Takke LIeHUTCS AOCTYMNHOCTb MeHeakepos 24/7,
Aaxe B BbIXOAHbIE, HANUYMe NPOAYKUMM Ha cknage, GbICTpbii
CepBu1C U rapaHTuiiHoe o6CnyXusaHue.

BoapacTt 43 roga Y10 ueHuT

FapaHTUpoBaHHasi 4OCTaBKa B CPOK.

Hanwunune o6opynoBaHus Ha cknage.

MpocTtoTa B kKOMMY LMKM 1 o6eny:

MecTto npoxusaHusa BypyHaam YTtOo XO4eT pewnTs MapTHepckue NporpaMMbl, 6OHYCbI.

Tekywas cutyaums:

Korga MHe Hy>HO GbICTPO NOMny4nTh HaaexHoe
VHXeHepHoe o6opyaoBaHue ¢ rapaHTUPOBaHHOW
AOCTaBKoOW 1 NpodeccruoHanbHOM Noaaep>KKon,

O6pa3 pesynerara:
A xo4y, 4ToGbl BECh Npouecc - oT noa6opa Ao
YCTaHOBKM - 6bI1 NPOCTBIM 1 YAOGHBLIM,

YT06bI:

MeHepkepbl 6bInu AOCTYMHLI 24/7 1 onepaTUBHO
rnomoranu ¢ BbIGOpoM, HaCTPOWMKOW N NMOAKITIoYEHNEM
o6opynoBaHusi.

Mpoaykums Gbina B HaNMYMK Ha cknage n
[Aocraensanack TOYHO B CPOK.

A nonyuun kayecTBeHHoe oGcnyXXmBaHue, BKIoyas
pas36op MHCTPYKUMI M NOAAEPXKKY NO YyCTaHOBKe.
BbIny NOHSATHBIE YCNOBUA B3aMOAENCTBUS, a CEPBUC
ocTaBarncs 6bICTPbIM U HaAEXHbIM.

Y MeHsi 6bina BO3MOXHOCTbL Mofb3oBaTbcsi GoHycammn
unu nporpaMmmamm rosinbHOCTU ANs A0NroCpoYHOro
CewmeiiHoe nonoxeHue XeHar, ectb aetn JB coTpyAHuYecTBsa.

[leMnUHr LieH Ha MapKeTnneicax CHKaeT
KOHKYPEHTOCTOCOBHOCTL.

KnueHTe! 4acTo BO3paXkaloT 3-3a BbICOKOM LieHb! Unn
OTCYTCTBUSA 06GOPYAOBaHWS.

3aHATOCTb MOHTaXHUK Kako# onbIT umeer CHUXeHue Map>XXUHarbHOCTU U3-3a NpefocTaBneHns CKUOoK

Pucynok 2 - IlopTpeT 1eseBoro noTpeouTe/is
[Tocne (opMupoBaHUS OCHOBHBIX KPHUTEPUIH MEPCOHBI, CIEAYIOIIUM SIBISETCS aHAIM3
NpaiiBEpoB U 6aphepOB K MOKYIKE 000pyI0BaHMS U IPH PUHATHH PEILICHUS ISl COTPYAHUYECTBA.
JL71st MOHTaXHUKOB-KUJIEPOB JIpaiiBEpbl TECHO CBSI3aHbI C HAJIC)KHOCTHIO MOCTABIINKA, TPOCTOTOMN
B3aMMO/ICHCTBHS U BBHITOJAHBIMH YCIIOBHS, TOTJ]a KaKk Oapbepbl Yallle BOSHUKAIOT U3-3a 3aJICPHKKH,
HCOOCTAaTKa NOAACPIKKHU, NOJITUC BBICTABJICHUS KII, CHCTOB U OTCYTCTBHA CKIIAJICKUX 3aIllaCOB. Ha
OCHOBE OMpoca, ObLTH BBISBJICHBI CEYIOIIUE IpaiiBepbl U Oapbepshl:
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Bapbepbl

KauectBo o6opyaoBaHus:

Bbicokoe kayecTBO NpoAyKLUMM BbI3bIBAET foBepue, obecneynsas
KIUEHTaM [JONTOCPOYHYIO BbIrOAY W 3KOHOMUIO Ha AKCTyaTaLuu.
[locTynHOCTb MEeHemKepoB:

[oTOBHOCTb MOMoraTh 24/7, BkNtoYas BbIXOAHbIE, ypoLiaeT
B3aMMO/EVICTBME U NOBbLILLAET NOANBHOCTb KMUEHTOB.

Hanuuve Ha cknage:

BoamoxHoCTb GbICTpo nonyuuTs 06opyaoBaHue 6e3 oxmaaHus
cnoco6CTBYET YBENUYEHWIO NPOLaX U YAOBNETBOPEHUIO
3anpocoB KITMEHTOB.

CepsucHoe obcnyxuBaHue:

BbicTpoe pearMpoBaHue Ha 3anpochl, pasbop UHCTPYKLMMA,
HacTpoiika 060pyaoBaHUs, a TakKe rapaHTUHOE U
nocTrapaHTuitHoe obcnyxuBaHue genaiot npouecc Gonee
yOo6HbIM NS KNUeHTa.

[apaHTpoBaHHas JocTaBka:

YeTkne CpoKM OCTaBKW 1 BO3MOXHOCTb BOCMONb30BaTLCA
CPOYHOM AOCTaBKOIA YKPENNsioT AOBEPUE KITMEHTOB.

MpocToTa B3aumopeiicTaums:

MoHATHbIE YCOBUS COTPYAHNYECTBA, YA0BHbIE Cnocobbl onnatbl
(paccpouka, POS-TepmuHans!, QR-koabl) 1 nporpammb!
NOSNBHOCTU CMOCOGCTBYIOT AONTOCPO4HBIM OTHOLLEHUAM C
KIUEeHTamMu.

MapTHepckue nporpaMmbl U GOHYCbI:

CneumarnbHble YCrioBus Ans NOCTOSHHbIX KITMEHTOB CO3AaloT
MOTMBALMIO ANsi NPOAOIKEHUS COTPYAHUYECTBA.

[emnuHr LeH Ha MapkeTnnemncax:

KoHKypeHTbI, NpeanaraioLime aHanorniHoe o6opyaoeaHue no 6onee HU3KUM LieHaM,
YMEHbLUAIT NPUBMEKaTENbHOCTL KOMMaHUM ANs KIMEHTOB.

Bbicokas LeHa o6opynoBaHus:

KnueHTbl MOTyT OTKa3blBaTbCs OT NOKYMKMW, €CIN He BUAAT 060CHOBaHWS LieHbl Unu
OTCYTCTBYET BO3MOXHOCTb PacCpOYKU.

OrcyTcTBME 060pyAOBaHUS Ha cknaje:

Oedununt Xon0BbIX NO3ULMIA 3aMeAnseT NPOAaXMU U YBENUYMBAET HE[OBOILCTBO
KNWEHTOB.

CrOXHOCTM C [JOCTaBKOW:

[lonrve cpoku Unu HeYeTk1e yCroBUsi AOCTaBKU CHXKAIOT YPOBEHb JOBEPUS 1
yno6cTBa Ans KIMEHTOB.

HepocraTtoyHas aBTomMaTusaums npoLeccoB:

CrOXHOCTMU C MHCHOPMMPOBAHUEM KITMEHTOB O HaNW4YMM TOBApOB U CTaTyce 3akasa
YCMOXHSIIOT B3auMopeincTame.

HepocraTtouHas cepBucHas noaaepxka HeKoTopbix GpeHaoB:

OTcyTCTBME MyCKOHANaAouHbIX paboT U NoaaepXkM MOHTaXHUKOB CO3AaeT pUck
HeraTMBHOIO OnbiTa.

Bo3paxeHus KIIMEHTOB:

YacTble xanobbl Ha LieHy, CPOKM AOCTaBKU UMK CIIOXKHOCTb HACTPOIik 060pyaOBaHUS
TpebytoT ycuneHHo paboTbl MeHemKEPOB C BO3PKEHNAMM.

CHWXKEHNe MapX1HamNbHOCTH:

HeobxoanMMoCTb NpeaoCcTaBnsATh CKUAKA ANS yAepXaHUs KNUEHTOB CHUXKaeT
[I0XOAHOCTb KOMMaHWK.

Pucynoxk 3 - J/IpaiiBepbl u 6apbepbl

Jlanee, mepexomuM K COCTaBIEHHIO HemocpeAcTBeHHO touch Point map mis Hameit
LEJIEBOM ayIUTOPUHM - MOHTAKHUKHU-IWILUIEPHI, 3aHUMAIOIIMECS MPOJaKaMu KIMMAaTHUYECKOTOo
O60py,Z[OBaHI/I}I. b OIPCACIICHBI 3TaIlbl BSaHMO,Z[efICTBHH C KOMHaHHGﬁ, OIpPCACIICHUC HX
moTpeOHOCTEH, SMOITUH, 6aphepoB, (aKTOPOB BIUSIONIMX HA pelIeHre. B OCHOBY KapThl JETIN
PC3YJIbTATLL FJIYGI/IHHBIX HWHTCPBLIO C [IOCTOAHHBIM IMAPTHCPAMHU, a TAKIKC OHHaﬁH-aHKeTHpOBaHHG
Cpeny KIWEHTOB, 3aKyMarolux o0OpyaoBaHHWE i YCTaHOBKH Ha o0BekT. Iloctpoenme CIM
OTXBaTHIBACT BECh JKU3HCHHBIN ITHUKJI BBaI/IMO,Z[eI\/'ICTBI/IH KIIMEHTA U Ka)KI[BIfI oTal OTpaxacT LCJIb,
NeUCTBUS, TOUKA KOHTAKTa , YMOLIUH, O’KUAAHUS U PEKOMEHAALNY 110 YITYUIICHHIO.

Awareness Research Choice Purchase
TepBas KoMMyHHKaLWA C
Cragua unKkna TMowck v BbIGOP pelueHms BbiGop KoMnaHuM KOMnaHwe#n Onnara u npoaykTa Moanepxxa
M o Y6enuTHCS B KOMMETEHTHOCTH nepaThBH TPaHeHH
OcoaHakme noTpeGHOCTH unn Haittv nyqwee pewerme,  BoiGpaTb HAAEXHOMO NOCTABLUVKA, KOTOPbIA PeLMT xoﬁr::anuﬁun n:m;: ad TMony4uTb NPOAYKT, YA0BHbIE YCNoBMS ONNaTs, nop:gnem r::afm: e
npoGnemsi. oTBevalolLee WX 3aNpocaM.  [3apadk. M nopaepx: |
e P i p an; 0ABPXIY.
K aunnepy oBpauiaeTca Knvewt
Aurinepy o0patly Vaysaer nocTynbie
C NPOGNEMON: U3HOC, HOBbIE 5 (OGpaLuenue 3a CepBUCOM,
BapHaHTL B UHTEPHETe, |CpaBHUBaeT KOMNaHWW, NPOBEpSET OTabiBbI, U3y4aeT  |3soHok/3anpoc K, nonyvere (Onnata 060pyR0BaHHS, NpUemMKa 1 HacTpoVika, i M
noTpeGHOCTH, CTPOAT oM, 2 " [HaCTPOWKOW, NOAAEPXKON,
MapkeTnneiicax, ycrosus. KOHCYNETALIMM, YTOHHEHMe YCNIOBMIA. |Hauano MCrIONb30BaHHS. " .
[leiCTBIA M COCTORHMA HyXHa fpSiuas BOJa 1 OToNeHwe 3ameHoi feTane.
CrpaluBaeT pexoMennaLM
KnkeHTa B Aove.
CaiiT KoMnaHuK,
i uctema onnarsl (POS, QR, Ka), . |Fopsivas nuws, cepancHas
06380H MerHegexepoB, karanor ) Cuctema onnarsi (POS, QR, paccpouka), aorosop, |lopavas CepBUCHas
v caie, cary, 2T4c, coL ceTH CETH, OT3bIBbI 3HAKOMBIX, Cair, Tenedho, yar, coucer, K, yar, TenedoH, TouKv KOHTaKTa B OGHCe KoMNaHMK, B cnyxGa, yaT noaepxKH,
: 5 e peKoMeHaaunmM MarasuHe, ovce MOHTaXHUKA UNM MeHeKepa  TEXHUHECKHE CNeUnancTbI.
To4K¥ KOHTaKTa C KNMEeHTOM
HyxHa HanexH: MNaHHA
Ikiia Hagextas kownat «Kakast komnaua GbicTpee «[lomKHO GbiTb YAOGHO: XOpoWHe yenoBus onnari, |«Xouy GbicTpo U npocTo
KoTOpas Aact xopowwe GoHyce, «Y KOro ecTb CKnackwe 3anacei? KTo paer rapanTuu? | «Kak GbICTpO OHY OTBETAT, AaAYT KN, o
U acnmor non s ocraonr o [A0CTESTnpeoctamnr |y FE TR R ET e i 611cTpan £0CTaBKa, NOHATHbIE A0TOBOP CEPBHCA | peLUUTb BOSHHKLLYIO
W OCTEBUT S |1 e o6cnyxiBaHue?» o6cnyvBaHns" npo6inemy>.
KnHeHTa GbICTPbIE CPOKH.
v o s A 4 o v
(0BEpHE NpY OnepaTUBHO/
3MouuM KnueHTa YBepeHHOCTb, eCNIM MeHeaxepbl \Rosepue np P
Crpecc u3-3a noucka, " yRoberea, unw p: P nopaepxke, npu
CAEPXAHHOCTL, COMHEHMe. Herepnenue, xenakxue HaiT nyJwee wm npu &
OXUAGHYE YBEPEHHOCTH. npw NpoBinemax ¢ AOCTABKOM UM MOKTAAOM. OTCYTCTBMY CBS3H MW S0NTX
MEfINIEHHOM OTKIHKe.
cpokax pemoHTa.
" HeratvBHbiii: HegocTaTok " " -
HeraTweHbii: oTcyTCTBVe : " . HeraTiHbii: MeneHHbi OTKIUK, . HeratueHit: fonras peakups,
RONTWi NOUCK. : OTCYTCTBMe NPORYKLUM Ha cknafe, HeraTueHbii: 3a7PXK1 [0CTaBKH, CNOKHOCTL H
ko MosuTvBHBIA: npocToTa nnoxye oTabiBbl. MO3UTUBHBIN: YeTke yenosus, e T M pos. onnaTsl. MloaHTBHbiE YAOGHbIe yorogws, Gbicrpan |02 1o e saniacrei.
MO3MTMBHLIA: NPUBNEKATENbHAA g L 8 ¥ : Mo3uTMBHbIIA: GbICTPBIA OTBET, 2 ¥ > P MO3MTMBHBIA: ONepaTMBHas
ONbIT KNHEHTa: HeraTHBHbIit BbI60pa, AOCTYNHOCT. NONOXMTENbHbIE KefChI. |nocTasKa.
5 v peKnama. . nomows 8 Bbi60pe, NepcoHaNU3aLMA. NOMOLb, YETKOCTS.
YBenuuuTs npucyTCTBUE B SEO oA caira, PerniaMeHT 1o CKOOCTH oTBeTa, Cotpams cucTemy
N | °x$ exnamnx | YEEMIEHME TlpwBneeHe KTIMEHTOB wepes kericel, ynyswenwe | "o - aTouaHaauys | ETOMATHIALHR ONTETH, YNYMUIEHH LenoHKH yBenoMneHui u
; P OHaliH-NpHCYTCTBUR, CCTEMbI [IEMOHCTPaLYMM CKNaZCKVX 3aNacos, pycrypa K, N0CTaBOK, MoBiLWeHHe YA0BCTBa OnnaTl M aBTOMATHIMOBAHHYIO
Kamnanui, Ha weTat: tepeimil BbICTaBNeHHA CETOB, CKana, [nocrasn OAEpXKY, MAHKMASHDOBATS
KOHKPETHbIX noTpeGHoCTsX LIA. e it P . NOMACTKMM, HanW4Me 3anacos . y N
06wue MeponNpUATHIA. TapreT (CPOKV J0CTaBKM 3anyacTem.

Pucynok 4 - Kapra nyTu KjImeHTa
Takum oOpazom, pacnmicaB B CJM Bce mpoOiieMbl KIMEHTa Ha KaKIOM 3Tare, MbI
MoJly4yaeM METOJIMKY MO YIYUYIIEHHIO cepBHCa M ciadble 30HBI, HYXIAIOIIMECS B CPOYHOI
koppekuuu. CJIM 310 GecnipepbIBHBIH Mporiece TpeOYIONMN peryaspHOro 0OHOBICHHS HA OCHOBE
aKTyaJIbHBIX JIaHHBIX O KJIMEeHTaX. AKTyaibHas uH(popmamws B3sitast u3 ornpocoB, CRM wumu mipu
JMYHOM KOHTAaKT€ C IMOKYIAaTeJeM TO3BOJSET MOBHIIATh 3()(HEKTUBHOCTH OH3HEC-TIPOIIECCOB.
[TocnenoBarenbHOE BHECEHNE U3MEHEHUH 110 KaXI0MY JTale IMyTH KJIIMEHTA CO3/1at0T OCHOBY IS
TIOBBIIIICHUS! KOHBEPCUH, a MOCTOsIHHOE oOpaieHne k CIM oGecrieunBaeT BO3MOKHOCTh THOKO
pearupoBaTh Ha U3MEHEHHUs B MTOBEJACHUM TMOKYIATENEH, TPEHIAaX PhIHKA U TEKYIIYIO CUTYaIUIO,
BBISBJISITH HOBBIE TOUKH POCTA M CHUMATh Oapbephl. B pe3ynbraTe rpaMoTHOE PUMEHEHHE KapThl
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MYTH KJIMEHTa CIIOCOOCTBYIOT YKPEIUICHUIO JIOSIIBHOCTH KITMEHTOB M ()OPMUPOBAHUN YCTOMUMBOM
KyJbTYpbl, IZl€¢ IOKyHaTrelb B ILEHTpPE 4YTO JejaeT NpeArnpuatde uim OusHec Ooiee
IIPUBJIEKATEIbHBIM B JOJTOCPOYHOU NEPCIIEKTUBE.
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Abstract: The article examines the relevance of developing a marketing system to improve
the quality of products and services in a modern enterprise and, as a result, increase the economic
effect of sales, using the example of a study of the effectiveness of the customer journey through
the Customer Journey Map (CIM), methods of its construction and use as a tool to influence
consumer loyalty. The purpose of this work is to analyze and identify the benefits of CJM, its
impact on company profits and customer relationships. The main objectives of this article are: to
study the content of CIM, its key KPIs and methodologies, to analyze the impact of CJM on
improving the quality of products and services, conversion and consumer loyalty. The current work
provides practical examples of CJM construction, as well as implementation processes. In the
course of the work, it was revealed that a competent strategy for its implementation and the
relevance of the Customer Journey Map, which is regularly used, not only increases conversion,
making the company more competitive, but also develops the quality of products and services for
consumers.
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Abstract: Cross-border tourism corridors—integrated, multi-node routes spanning two or
more countries-are a practical pathway for Central Asia to scale international tourism while
improving the distribution of benefits across regions and small firms. This paper develops an
academic, value-chain-based framework for analyzing tourism corridors and applies it to
Kazakhstan’s evolving role in Central Asia’s regional tourism architecture.

Keywords: cross-border tourism, tourism corridors, regional value chains, Central Asia,
Kazakhstan, CAREC, Almaty—Bishkek Economic Corridor, Silk Roads, destination governance,
facilitation

Introduction

Central Asia’s tourism proposition is unusually strong in “raw” experiential terms:
UNESCO-listed Silk Roads heritage nodes, historic cities and caravan routes, high-altitude
landscapes, steppe ecologies, lakes, distinctive gastronomy, and living cultural practices that
remain legible to international visitors. Global interest does not translate automatically into arrivals,
yield, or inclusive local benefits. In practice, international tourists purchase a bundle of assurances:

I.  clarity about what the trip is (the itinerary logic and “reason-to-go”),
II.  convenience in moving between places (time, cost, border and payment frictions),
and
III.  confidence that the experience will be safe, predictable, and worth the total trip cost
(Timothy & Teye, 2004; Weidenfeld, 2013).

For multi-country regions where attractions are spatially dispersed and where cross-border
travel may still be perceived as administratively complex, tourism corridors should be understood
less as an infrastructure slogan and more as a market-building mechanism that reorganizes
dispersed assets into purchasable, scalable products.

Within the CAREC (Central Asia Regional Economic Cooperation'?) policy architecture,
corridor thinking is explicitly legitimized as a development logic rather than an optional branding
exercise. CAREC 2030 frames “trade, tourism, and economic corridors” as one of the program’s
operational clusters, positioning tourism within a connectivity-led portfolio that includes regulatory
cooperation and regionally coordinated investments (Asian Development Bank [ADB], 2017).

This framing is important because it recognizes that tourism competitiveness in landlocked,
multi-border geographies is determined not only by attractions, but also by cross-border systems:
air access, border processes, service standards, and the institutions that coordinate public—private
execution across nodes.

In this context, Kazakhstan’s role is structurally significant - not simply because it is
geographically central, but because it is multi-nodal in ways that can anchor corridor itineraries

12 en.wikipedia.org/wiki/Central_Asia_Regional Economic_Cooperation Program
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and distribute flows across a wider set of destinations. Kazakhstan can function as a set of
gateways, as a “platform” for corridor-quality upgrading, and as a convening node for joint
packaging and marketing across neighboring destinations. This perspective is consistent with the
broader cross-border tourism literature, which emphasizes that boundaries shape tourism flows
through both material frictions and perceived frictions (risk, uncertainty), and that regional
cooperation can partially modify these barriers when it is institutionalized and made legible to
travelers (Timothy & Teye, 2004; Weidenfeld, 2013).

National policy documents in Kazakhstan also signal corridor-relevant intent. Government
Resolution No. 262 (2023) approves the Concept for developing the tourism sector for 2023-2029,
framing tourism as a diversification lever and detailing an implementation architecture that is
relevant to corridor readiness (Government of the Republic of Kazakhstan, 2023). While corridor
outcomes are not achieved by policy documents alone, such frameworks matter because they
specify institutional responsibilities, investment priorities, and performance expectations-elements
that reduce execution risk for both domestic and cross-border product development. Corridor
competitiveness is also anchored in the heritage governance ecosystem, especially for Silk Roads
tourism. UNESCO’s Silk Roads Heritage Corridors work in Central Asia (including capacity-
building, common route themes, and tourism management guidance) illustrates that heritage-based
tourism 1s increasingly treated as a multi-country system requiring shared approaches to
interpretation, visitor management, and cross-site narrative coherence (UNESCO, 2024).

Corridor success depends on whether each country can mobilize domestic instruments for
corridor commitments. Kazakhstan’s national Concept for the Development of the Tourism
Industry for 2023-2029 provides an institutional and policy backbone that can be aligned to corridor
objectives, including investments in destination readiness, service quality improvement, and
mechanisms to strengthen tourism’s economic contribution. In corridor terms, domestic policy
frameworks matter because they reduce execution risk: they define responsible institutions, create
a planning horizon for upgrading priority areas, and provide a structure for coordinating transport,
local government, environment, and tourism actors.

Connectivity policy is also directly relevant. For landlocked regions, corridor feasibility is
shaped by gateway competition and international access. Kazakhstan’s “open skies” stance
(including related air connectivity measures) can therefore be interpreted as a corridor-enabling
instrument: it improves the plausibility of Kazakhstan functioning as an entry/exit hub for multi-
country itineraries, which in turn supports the economics of cross-border tourism packaging (Civil
Aviation Authority of Kazakhstan, 2023). The corridor payoft is realized when air access gains are
paired with predictable cross-border ground mobility and corridor-ready products that convert
transit or short stays into longer itineraries and higher spend.

Taken together, these policy and program anchors imply that Central Asia’s corridor
pathway is not starting from zero. CAREC 2030 provides the macro-level legitimacy for corridor-
based development. CAREC Tourism Strategy 2030 provides the implementable competitiveness
levers-facilitation, skills, standards, data, and branding-that define “soft corridor” readiness (ADB,
2020). ABEC provides a pilot-scale environment for destination engineering and joint governance
(ADB, 2019). UNESCO and UN Tourism provide heritage-based corridor legitimacy and an
internationally legible narrative architecture (UNESCO, 2024; UN Tourism, n.d.). Finally,
Kazakhstan’s domestic tourism policy and connectivity instruments provide a national platform
that can be mobilized to operationalize corridor commitments.

Cross-border tourism corridors in Central Asia (typology)

A corridor strategy becomes operational only when it is translated into a small number of
corridor “types” with distinct demand drivers, governance requirements, and value-chain
structures. Central Asia’s corridor opportunity is not uniform: some corridors are primarily
heritage-led (where interpretation and conservation governance are decisive), others are metro—
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nature circuits (where time budgets, weekend mobility, and service consistency matter most), and
others are connectivity-led economic corridors (where trade infrastructure exists but must be
converted into tourism value through stopover products and itinerary engineering).

In this paper, the typology is structured around four criteria that are directly relevant to
corridor implementation in Central Asia:

I.  Primary demand logic (why visitors choose the corridor).
II.  Mobility constraints (time budgets; border and transport frictions;
III.  Value-chain intensity (SME density, service requirements, distribution
complexity).

IV.  Governance complexity and sustainability sensitivity (heritage integrity, visitor

management needs, cross-border coordination burden).

These criteria align with the “soft corridor” “strategy” in CAREC tourism programming,
which highlights facilitation, skills, standards, and coordinated marketing as binding constraints on
competitiveness (ADB, 2020).

We propose the following types of corridors given the four criteria above:

Type 1 — Heritage corridors: Silk Roads route systems as a transnational product.

Core proposition for Type 1: Heritage corridors use a shared historical narrative to
convert multi-country sites into a coherent, premium-positioned itinerary (e.g., “Silk Roads
heritage route”). They rely on cultural assets that are intrinsically cross-border, making them well-
suited to Central Asia’s shared heritage geography.

Type 2 — Metro-nature (short-break) corridors: gateway cities + accessible nature loops
(e.g., ABEC logic').

Core proposition for Type 2: Metro—nature corridors are built around high-access
gateways and nearby nature assets that can be combined into compact itineraries (2-5 days), making
them attractive for weekenders, regional visitors, and first-time international travelers seeking
“high payoft per day.”

Type 3 — Connectivity-led economic corridors: converting trade mobility into tourism
value chains.

Core proposition for Type 3: Connectivity-led corridors begin with transport and border
connectivity agendas (often designed primarily for trade), and then deliberately convert mobility
flows into tourism stays and spending through stopover products, route-based experiences, and
distribution partnerships.

Conclusion

Central Asia’s tourism potential is widely acknowledged, but the region’s core
competitiveness challenge is not a lack of attractions; it is the difficulty of converting
geographically dispersed assets into bookable, low-friction, high-trust itineraries that international
markets can purchase with confidence. A corridor approach addresses this conversion problem by
treating tourism as a system rather than a collection of sites. When corridors function effectively,
they reduce transaction costs across borders, stabilize service quality, and make multi-country
travel legible to both travelers and intermediaries—thereby supporting higher yields, longer stays,
and more inclusive value capture across regions.

This article argues that corridors should be understood as regional value chains.
Consequently, corridor success depends as much on “soft” corridor architecture (predictable border

13 Almaty-Bishkek Economic Corridor
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processes, interoperable information, skills, standards, and shared branding) as on physical
infrastructure.
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YK 378.4
AHHoOTauusA: B maHHOW cTaTbe HCCIEAYIOTCS COBPEMEHHBIE TEHACHIMU LHU(PPOBOIA
TpaHchOpMAIMK BBICIIETO 00pa30BaHUs, PACCMATPUBAIOTCS €€ TEOPETUUECKUE OCHOBBI, & TAKXKe
MEXyHapOAHbIE U OT€YEeCTBEHHbIE MOAX0/bI. VccnenoBanne 0CHOBaHO Ha OMOIMOMETPUYECKOM
aHanu3e mnyOnukanuii w3 0a3pl gaHHBIX Web of Science u anexTpoHHOW OHONIHOTEKH
eLIBRARY.ru, 4ro mO3BOJIMJIO BBISIBUTH 5BOJIOIUI0O HAYYHOTO HMHTEpeca K KOHIIEHIUHU
«uu(poBOTO yHUBEpCUTETa». PaHHUME wuCCIeoBaHHMsS MO UPPOBU3AMK OO0pa3OBaAHUS
natupyrotcss 1970-mu romamu, xorma 1udpoBas TpaHchopMallds B OCHOBHOM TIOHHMMAasach B
Y3KOM CMBICIIE KaK IpeoOpa3oBaHue TPAJAUIIMOHHBIX JaHHBIX B 3JICKTPOHHBIE (popMaThl. BaxHoi
Bexoi crtamu 1990-e rompl, Korma HU(POBBIE TEXHOJOTMHM HAYald CYIIECTBEHHO MCHSTH
OpraHu3allMOHHBIC, KYJIBTYPHBIC U 00pa3oBaTEeNbHBIC MPAKTUKH, IIEPEXOIs OT U30JIUPOBAHHBIX
MHCTPYMEHTOB K KOMIUIEKCHBIM IIU(PPOBBIM CHCTEMaM YIPABJICHUSI.
KawueBble  ciaoBa:  1udpoBoil  yHuBepcUTeT, uudpoBas  TpaHchopmanus,
OuOIMOMETpUYECKH 0030p, IM(PPOBBIC TEXHOIOTHH

Oco0oe BHUMaHKE yeIsAeTcsl MEeXJyHapOJHBIM HCCIIEI0BaHUAM, B TOM uncie padoram H.
CenBuna u C. Bbodwuiatoca, KOTOpble KOHIENTYAIU3UPYIOT HU(PPOBYIO TpaHCHOPMAIMIO Kak
MHOT'OTPaHHBII IPOLIECC, HHTErPUPYIOIIMN TEXHOJOIMYECKHUE PELIeHUs, OpraHU3alllOHHBIC
CTPYKTYPbl U COLMAIbHBIE B3aUMOJCHCTBHSA. AHAJIN3 POCCUHCKUX M  Ka3aXCTAHCKUX
UCCJIEJOBAaHUN BBIABIIAET BEAYIIUX YUEHBIX U YUPEKACHUs, KOTOPbIE BHECIIM BKJIAJl B pa3BUTHE
KOHLIEMIIUU HU(PPOBOrO YHUBEPCUTETA, CTPATETHUECKUX MOIX0/I0B K BHEAPEHHUIO TEXHOJIOTUI U
METO/I0B MOBBIIIEHUS IU(YPOBOH 3pENOCTH.

bubnuomerpudeckue pe3ynbTaThl MOKA3bIBAIOT AKCIIOHEHIMAIBHBIA POCT MyOIuKanuit
nociie 2019 roga, B 3HaUUTENBHOM cTerenn o0ycnoBneHHbN nanaemueit COVID-19 u 6picTphiM
BHEJIPEHHEM JHCTAaHLIMOHHOTO OOy4eHUs. OTH BBIBOABI CBHJETEILCTBYIOT O TOM, 4YTO
nudpoBu3aus B cdepe BBICIIETO O0pa30oBaHHUS CTajia CTPATETMYECKOM U HEOOpaTUMOM
TEHJCHLMEH, KOTOpash OKa3blBaeT 3HAYUTEIBHOE BIUSHHE HA KOHKYPEHTOCIOCOOHOCTH
YHUBEPCUTETOB M HAIMOHAJIBHBIX CHUCTEM OOpa3oBaHMs. B uccienoBaHMM TakKe BbIIEIEHBI
daxTopel, yckopsiomue IUPPOBYIO TpaHCcHOpMALMIO, B TOM YHUCIE TOTOBHOCTH HOBOTO
IIOKOJICHUS CTYJEHTOB K HCIOJIb30BaHUIO LU(POBBIX TEXHOJIOTHH, YCHIEHUE KOHKYpPEHLIUU
MEX1y YHUBEPCUTETAMH U HEOOXOIMMOCTb CBOEBPEMEHHOTO BHEPEHHS MHHOBALIUH.

B 3axitoueHue cratbu Aenaercs BbIBOJ, 4TO LU(poBas TpaHchopMauus MpeicTaBiseT
c000i1 HE TOJILKO TEXHOJIOIMYECKUI MPOrpecc, HO U TIIYOOKHE KyJIbTYPHBIE, OpraHU3aI[HOHHbIC U
CTpaTEern4ecKue U3MEHEHHUs, ONpeelstomue Oyayiee pa3BUTHE YHUBEPCUTETCKUX CHUCTEM BO
BCEM MHUPE.

I. BeBenenue
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Cdepa BbIcmiero obOpa3oBaHHs HAXOJUTCS Ha dTale MAcIITa0HBIX MPeoOpa3oBaHUM,
CBSI3AHHBIX C WHTCHCUBHBIM pa3BUTHEM W WHTErpanueil 1HM@POBBIX TEXHOJIOTHHA B
00pa3oBaTeNbHYIO CPELy.

[lepBOHAYAIEHO YHHBEPCUTETHI OCBAMBAIM OTHEIBHBIE DIIEMEHTHI «3JEKTPOHHOTO
oOyuenus» (e-learning): wucnons3oBaHue omnaH-kypcoB (MOOC, SPOC wu np.),
oOpa3zoBarenbHbIX TuIaTGopM U mU(poBbIX OuOMHOTEK. Co BpeMeHeM (OKyC CMeCTHiCS ¢
OTICNBHBIX HMHCTPYMEHTOB K IICJIOCTHOW KOHIICTIIMK YIpPaBICHUS 00pa3oBaTENbHON W
aIMIHHACTPATUBHON JEATENLHOCTBIO B UQPOBOI cpene. Tak BO3HUKIA HIACS «IJIEKTPOHHOTO
YVHHUBEpCHUTETa» (e-university), KOTopasi cO BpeMEHEM TpaHC(HOPMHUPOBAIACH B OOJiee IMHUPOKOE
noHsATHE «1U(ppoBOro yHUBEpcuTeTay (digital university), OTpaskaroIiero HHTETPAUIO ITU(POBHIX
TEXHOJIOTHUH BO BCE aCMeKThl (DYHKIIMOHUPOBAHUSA By3a. B HacTosiee BpeMsi €IMHOE IOHUMAaHUE
rdpoBoii TpaHchopMauu 00pa3zoBaTEIHLHOTO MPOIIECCa OTCYTCTBYET, OJTHAKO MOYKHO BBIICITUTh
HECKOJIbKO COBPEMEHHBIX MOJIXOI0B K €€ TPAKTOBKE.

II. OB30P JIMTEPATYPbI

C MoMmeHTa NOSIBIECHUS IM(PPOBBIX TEXHOJIOTHHA HCCIeI0BATENN (PUKCUPYIOT HECKOIBKO
9TANoOB Pa3BUTHS HAYYHOM MBICIH O IUdpoBu3anuu. [lepBble yrmoMHHaHUS O MPUMEHEHHH
IUQPOBBIX TEXHOJOTMH OTHOcATCS K Havamy 1970-x romoB. J[lomaroe Bpems mmdpoBas
TpaHchopMaIysl paccMaTpUBaliach Kak IpoIece MepeBOoAa TPaIUIMOHHBIX (OPM JIaHHBIX B
1 poBoii GopMaT UITH X XPAHEHUS B AJIEKTPOHHOM BH/IE (UTO CErOHS 0003HAYACTCS TEPMUHOM
«orudpoBkay). [Ipodheccop Monpeansckoro yauBepcutera Mapuenno Butanmu-Po3atu otmeuaer,
YTO «IIPOU3O0ILIEIT Pa3phIB MKy IPEKHIUM MUPOM, CYILIECTBOBABIIMM J10 IU(POBBIX TEXHOJIOTHUH,
U HBIHEIIHUM MHUPOM TIOCI€ HX TNOsABIeHHS. B TakoM ciydae Mup OKa3bIBaeTcs YeM-TO
COBEPIIIEHHO HOBBIM, paHee Hen3BecTHBIMM. [ 1] Tak, o MHEHHIO ITpodeccopa MPOU30LIeT IIEPEX0
OT Y3KOTEXHHYECKOTO TOHUMAHUS <«OIU(PPOBKM» K KOHIENUUU [MUPOKOH 1uppoBoii
TpaHc(opMaIMK, OXBATHIBAIOIIEH HE TOJIBKO TEXHOJOTHH, HO U OPTraHU3allMOHHbIE, KYJIbTYPHBIC
U TeJaroruvyeckue u3MeHeHus. M3MeHeHus MOATBEp)KAAaloTCd U TUHAMHUKONW HAy4HOTO SI3bIKA.
HarmonansHeIii KOPITYC pyCcCKOTO S3bIKa, OTMeYaeT, uTo B 1990-x mpuiiararenbHoe «IupoBOi»
MIPEUMYILECTBEHHO HCIOIb30BATIOCh C MAaTepUalIbHBIMH OOBEKTaMHU, TAKUMH KakK <«IU(pPOBOi
¢doroanmapar» wim «urdpooit repmuHam. K 2018-2019 ronam TepMHUHBI CTaIH TPUMEHSATHCS C
aOCTpaKTHBIMH TIOHATHUSAMH: «IIU(PpoBasi cTrparerus», «MdpPoBOe MPOCTPAHCTBOY», «IH(PPOBas
Tpancopmarmsa»[2]. 1 Ha OCHOBaHUM TOH TEHACHIIMHA MOKHO OTMETHUTh, IIPOUCXOIUT HE TOIBKO
JICKCUUYECKOE Pa3BUTHE, HO U MIPAKTUYECKOE BHEAPEHUE LIU(POBBIX TEXHOJIOTHI B OpraHU3aI1H.

CoBpeMeHHBIE HCCIEIOBAaHUA TPAKTYIOT TMOHATHE «IHU(POBOW» IIMPOKO, BKIIOYAS
M3MEHEHHE COJEpXaHMs, CTPYKTYpbl M OpraHM3aldd 00pa3oBaTeIbHOrO MpoIlecca, a TaKxke
(bopMHpoBaHKE HOBBIX IPUHIIUIIOB B3aUMO/ICHCTBUS BHYTPH OPTaHU3ALlMU, YHUBEPCHUTETA.

Cpenu 3apyOeKHBIX YUCHBIX OJTHUM W3 KIFOUYEBBIX siBsieTcss Hun CenBuH, MOCBATUBIINN
MCCIIEJOBAHUIO MHTETPAIUK HU(POBBIX TEXHOJIOTHIA B YHUBEPCUTETHI Oosee TpuauaTu jget. Hum
CenBuH — mpodeccop aBCTPAIMKUCKOTO YHUBEpcHTeTa MoOHaIa ¢ KOMaHJOW HCCIea0BaTeneH
aHOHCUPOBaJH B siHBape 2025 rofa MpoeKT Mo U3yYeHUIO «TeXHOJIOTUI BO 01aro» B 00pa30BaHUM:
MIparMaTU4IeCKUil OMBIT Pa3pabOTKH COITUATBHO 3HAYMMBIX TEXHOJIOTUN.[3]

bubnuomerpuyeckuil  aHaMM3 POCCUICKONM HAydyHOW DIIEKTPOHHOW  OHONMOTEKH
eLIBRARY.ru BbIsIBHI TIOpsimKa NBEHAIIATH THICSAY IMyOJUKAlMKA, CBA3aHHBIX C TEMaTHKON
1upoBOoro yHuBepcuTeTa. Tak, Cpemu POCCHUUCKUX HCCIENAOBATENECH, aBTOPOB C BBICOKHUM
MOoKasaresieM IUTUPOBaHMM, BbiienuM npodeccopa HUY BILD I'. JI. TynbunHCKOTO, KOTOPBIi
Harmucaln psaj craTeid mo teme nuppoBU3anuu B 00pa3oBaHuH, HU(PPOBOI TpaHCcHOpMALIUU KaK
BbI30Ba I Bhicmied mikoisl; H.FO. MraaroBy — mpodeccopa, moktopa (uaocopCKux Hayk,
KOTOpasi MOCBATHJIA pPsii MyOnMKauuii Teme oOpa3oBaHUS B IU(POBYIO SMOXY, IH(PPOBBIX
abopurenos (digital native); B.B. ['punmikyna — akagemuka Poccuiickoit akageMun oOpa3oBaHus,
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JIOKTOpa TeNaroruueckux Hayk, mpodeccopa JenapramMeHTa WHQpOpMaTH3aluu 0Opa30BaHu,
KOTOPBIA HAIMCA Psij cTaTel 1 MoHOTrpadwmii o Teme 1udpoBoi Tpanchopmaiu 00pa3oBaHusI.

ITo muenmnto Crimpoca bodunaroca — uccnenoBarens u npenonaasarenss KopoieBckoro
KoJUTe/pka MCKyccTB W EBpomeiickoit Axamemuun nuzaiiHa (Dr Spyros Bofylatos RCA Royal
College of Art and European Academy of Design):

«udposass Tpanchopmamusi MpeACTaBIsIeT COOOM MHOTOTPaHHYIO MeTamopdo3y,
HAXOMAIIYIOCS HAa TEPEeCeUYCHUM TEXHOJOIHA, OOIecTBa M AKOHOMHUKH. ITO TUHAMUYCCKHIA
MPOIIECC MHTETPallui COBPEMEHHBIX TEXHOJIOTHUYECKUX PELICHUH B OpPraHU3allMOHHBIE CTPYKTYPHI
C 0COOBIM aKIIEHTOM Ha MPEOCTABICHUE JIOASIM BO3MOXKHOCTH YPPEKTUBHO HCIIOIB30BATh ATH
WHCTPpYMEHTHL. bnaromaps tmdpoBoii TpaHcpopMaruu OpraHu3alii MOTYT W30aBUTBCS OT
pYTUHBI H  PACKpBITh O€3rpaHUYHBIC BO3MOXHOCTH, TMpEAjaracMble B3aHMMOCBSI3aHHOU
SKOCHUCTEMOW YYACTHUKOB B OHJIAH-IIPOCTPAHCTBEY.

C. bodunaroc mog4epKkuBaeT, YTO TEXHOIOTHUHU SBIISFOTCS KaTalIM3aTOPOM, a HE KOHEYHOM
nensio Tpancopmanuu. IlogmuHHOE H3MEHEHHE MPOUCXOAUT TOrJa, Korjaa UupoBbIe
WHCTPYMEHTHl OPTaHUYHO MPOHUKAIOT B KYJIbTYPY OpPTaHU3ALMHU, CIIOCOOCTBYS COBMECTHOM
paboTe, WHHOBAIlMOHHOMY MBIIUICHUIO U ONTUMH3AIMH TMpoueccoB. JlaHHas mo3unus
COTJIACyeTCs C MHEHUSIMH PsiJIa COBPEMEHHBIX HCCIIeIOBATENCH, BKIIIOUAs Ka3aXCTAaHCKUX aBTOPOB
E.bl. bunaiitbexkoBa u H.A. KypmanrammeBoii, KOTOpbIE pacCMaTpUBAIOT MHU(PPOBU3AIMIO B
KOHTEKCTe Iiepexona K »dmoxe IIATod NpOMBIIUIEHHONH pPEBOJIOLMH, IPEANOIAraronein
FapMOHUYHOE B3aMMO/ICHCTBHIE YEJIOBEKA U MAIIIMHBIL, TJI€ TEXHOJIOTUH YCUINBAIOT YeIOBEUECKUI
MOTEHITMAJ, a HE 3aMEHSIOT €r0.[4]

Taxoke, cpenu aBTOpoB MokeM BbienuTh Tpyabl T.0. bansikOaeBa, E.bl. bunaiibekosa,
B.B. I'punHIiKyHa, KOTOpbIE OJHUMH M3 TEPBBIX MOIHSIM BOMNPOC O MOCTPOCHUH LU(POBOTO
yauBepcutera, Ha npumepe KasHITY wmm. AGas. ABTophl B cBoell paboTe pa3pabaThIBatOT
NPEUIOKEHUST U TIOIXOABI K HCIIONB30BAHUIO ITU(PPOBBIX TEXHOJOTH B MHOTOCTOPOHHEM
JIEATEIbHOCTH MEeAAroruueckoro By3an.[S]

B Pecny6mnuke KazaxcTan KitOYeBBIMU TOCYIAPCTBEHHBIMH JTOKYMEHTAMH, 33Ar0IIUMU
HampasJiieHue UGPOBOI TpaHChHOPMAITUK BhICIIIET0 00pa30BaHUs, SIBJISIOTCS:

- [locnanune I'maBel rocynapctBa Kaceim-Komapra ToxaeBa Hapoay Kaszaxcrana
«CnpaseanuBoe rocynapctso. Enunas Haums. braronony4ynoe o01iecTBo», B KOTOPOM BBICIIUM
y4eOHBIM 3aBEEHUAM TEXHMYECKOr0 W Mpo(ecCHOHATBHOro MpoQuis IMOCTaBIeHa 3ajgaya
OpPUEHTHPOBAThCS Ha peajbHbIC TOTPEOHOCTH PBIHKA TPYAA U COOTBETCTBOBATH 3a/ladaM HOBOTO
HKOHOMUYECKOTO Kypca CTPaHBL[6]

- [locmanne I'nmaBbl rocymapctBa Kaceim-Komapra TokaeBa Hapony Kazaxcrana
«KazaxcTan B 3MOXYy MCKYCCTBEHHOTO WMHTEIUICKTA: aKTyaJbHbBIC 33/[a4d U MX PEIICHUs uepes
nudpoByro TpaHchopMalnoo», Tae NomdEpkuBaeTcs, 4To «YUYTOOBI CTaTh YacThlO HOBOTO
TEXHOJOTMYECKOTO YKJIaaa, MOTpedyeTcss NEepecTpoUTh BCIO CHUCTEMY TOCYIapCTBEHHOTO
VIpaBIEHUST C  MHOTOKPaTHBIM  IOBBIIIEHWEM €€  MPOo3padyHoCcTH, 3(deKTHBHOCTH,
YEJIOBEKOLEHTPUYHOCTIY [ 7]

- [Ipoekt 3akona PecnyOmmku Kazaxcran «OO0 HMCKYCCTBEHHOM HHTEIUIEKTE» OT 24
ceHTsa0ps 2025 roma Ne 794-VIII [8]

- Meroauueckne peKOMEHAaMd 10 onpeneneHuto ypoBHs Lludporoit 3pemoctu
OpraHu3aIuii BEICIIETO U (WJIH) TIOCIIeBY30BCcKOro oOpaszoBanust Pecriyonmku Kazaxcran / [pukas
Ne408 ot 14.08.2024 r.[9]

- [IpoexT «udposoii kogekc Pecriydnuku Kazaxcran».[10]

II1. MaTepuajbl 1 METOABI HCCIACAOBAHMS
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B kayecTBe OCHOBHBIX METOAOB TNPUMEHEH OMOIMOMETPUYECKUIl aHaiu3, KOTOPBIH
MO3BOJIMJI BBIABUTH TEHJCHLUU Pa3BUTUS HMCCIEAOBAaHUHN 1O TeMme Lu(poBoi TpaHchopmanuu
YHHUBEPCUTETOB U B KOTOPOM OLICHUBAJIACh MyOIMKAIIMOHHAS TUHAMUKA.

Jlns uaeHTuGUKALNY pesIeBaHTHBIX MTyOIMKaui Obula MPUMEHEHA IIOMCKOBasi CTPATETusl
uccnenosareneii HanmonansHoro ynusepcutera Boernama, T.M.N. Luu, P.M. Nguyen, X.H.
Nghiem u V.T. Dinh [11] ¢ ucnons3oBanueM OyJeBBIX OMEPATOPOB, BKIIOYAIONIAS KIIFOUEBHIE
CJIOBA M CIIOBOCOYETAHUS, OTHOCAIIMECA K IU(POBON TpaHCHOPMAIIK B BBICIIEM 00pa30BaHUH
(«digital transformation» OR «digitalization» OR «digitization» OR «digital maturity» AND
«higher education» OR «universities» OR «university»). OgHako, B OTIMYHE OT HCXOIHOTO
UCCIIEJOBAHMS], BBINIOJIHEHHOTO C MCIOJIb30BaHUEM 0a3bl JAHHBIX SCOpPUS, HACTOSILUI aHaIN3 ObLI
NpoBeEH ¢ onopoii Ha ganHbIe 6a3pl Web of Science.

WEB OF SCIENCE: ANALYZE RESULTS

o

e e e e e e et e el et ek et et et el et el e

Pucynok 1. KosnvecTBOo Hcciaen0Banmnii o TeMe «iiuppoBoii ynusepcurer» B 6aze Web of

Science

Ton Koa-Bo T'on Koa-Bo Ton Kon-Bo Ton Koa-Bo
1974 3 1989 | 2618 2004 | 14750 2019 | 52951
1975 1208 1990 | 3168 2005 | 15426 2020 | 76743
1976 1325 1991 | 4681 2006 | 16569 2021 | 83926
1977 1391 1992 | 5921 2007 | 19217 2022 | 86450
1978 1538 1993 | 6331 2008 | 22663 2023 | 79797
1979 1700 1994 | 6983 2009 | 24835 2024 | 85415
1980 1639 1995 | 8049 2010 | 27540 2025 | 71048
1981 1709 1996 | 9273 2011 | 31298 2026 351
1982 1912 1997 | 10866 2012 | 34096

1983 1912 1998 | 11321 2013 | 34602

1984 1964 1999 | 11273 2014 | 36445

1985 | 2057 2000 | 12616 2015 | 38933

1986 | 2278 2001 | 11910 2016 | 42734

1987 | 2366 2002 | 12529 2017 | 46172

1988 | 2439 2003 | 13614 2018 | 47928
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Taoauna 1. leranu3npoBaHHbie CBeIeHUs M0 KOJUYECTBY UCCIEI0BAHMI M0 TeMe
«u(poBoil yHHBepcUTET», chopmupoBaHHbIe M1aTdopmoii Web of Science Ha
OCHOBaHHE MOMCKOBOIO0 3anpoca 3a nepuoa ¢ 1974 no 2026 rr..3anpoc ot 10.11.2025 r.

Ha ocHoBe mannbix mmargopmer Web of Science ycTaHOBIEHO, YTO KOJMYECTBO
MyOJMKAINH, TTOCBSIIEHHBIX IIM(PPOBBIM YHUBEPCUTETAM, SKCIIOHEHIIMAIBHO BO3POCIIO C MOMEHTA
niepBoii peructparuu B 1974 rony (puc.1). Takxke, Ha rpaduke mpociexuBaeTcs, 9ro mocie 2000-
X FOJIOB HA4aJICsl CTPEMUTENBHBIN POCT, KOTOPBINA IPOA0IIKAJICS BIUIOTH A0 KOoHIA 2024 rona.

[luk myOnukarMoHHON akTWBHOCTH mpumencs Ha mepuon 2020-2024 romos, yTO,
BEPOSTHO, cBsi3aHO ¢ nmanaemuert COVID-19. Mepbl colmabHOro IUCTAaHIMPOBAHUS U NIEPEXO]
K IMCTAaHLIMOHHBIM (popMaTaM 0OydeHUS CTaJIM CTUMYJIOM K IEPEOCMBICIEHUIO PO IIUPPOBBIX
TEXHOJOTui B oOpasoBanuu. M maxe, mocne nuka nangemun COVID-19 noxkazarenu 1o
KOJIMYECTBY MCCIIEOBAHUMN, TMOCBSIIEHHBIX [HU(pPOBU3ALMKM U BBICHIEMY OOpa30BaHUIO
COXPaHAIOTCS. DTO CBHIETEIBCTBYET O TOM, YTO MAHJEMHUS CTajla CTPYKTYPHBIM IEPETOMHBIM
MOMEHTOM, paJWKaIbHO HM3MEHMBIIUM 00pa3oBaTeibHbIE CHUCTEMbI BO BCEM MHpE H O
HEOOPaTHUMOCTH TPEH/A.

IV. Pe3yabTathbl

[lonydyeHHble JaHHBIE MOATBEPXKAAIOT, 4YTO [HdpoBas TpaHcPopMalms cTaja
CTpaTerH4eCcKUM OPUEHTHPOM Pa3BUTHSI YHUBEPCUTETOB BO BcEM Mupe. [1pu 3ToM cama mpupoaa
HOHATHA «UIM(POBOI» 3aMETHO IBONIOLMOHUPOBaa. Onupasch Ha CTATUCTUKY MCCIICAOBAaHUN U
MHEHHE OOJIBIIMHCTBA UCCIIEI0BATENEH, MOKHO MPEANOI0KHUTD, YTO IIUPPOBU3AIM 00pa30BaHUS
CTaHeT KIIIOYEBHIM HANpaBlICHMEM DPa3BUTHsS YHMBEPCUTETOB B Ommkaiimiee aecstuierue. [lo
mHeHuto JKanap beliceMOaeBoi, pyKOBOAMTENS IIEHTpA IO BBIABICHUIO U TOJICPKAHUIO
OJlapeHHBIX JeTel «ActaHa napbiHBDY. «Pa3BuTe UU(GPOBBIX TEXHOJOTUHA W HWHTErpaIUs
HCKYCCTBEHHOT'O MHTEIUIEKTa B 00pa30BaTeNbHYIO MPAKTUKY SBISIOTCS KIIOUEBBIMU BBI30BAMU
coBpeMeHHocTu. CornacHo noknany BeemupHoro skonomuueckoro gopyma 2023 roaa, k 2030
rogy Gomnee 70% mpodeccuit Oynyt TpeboBaTh HaBBIKOB pabOTHI C JaHHBIMH, aJTOPUTMAMH U
aBTOMatu3upoBaHHbIMU cucteMamu. CornmacHo Ilocnmanmio Ilpesupenra «Kaszaxcran B smoxy
UCKYCCTBEHHOTO  HHTEIJIeKTa: akTyaldbHble 3aJaud M  peHIeHus uepe3 LU(poBYIO
TpaHcopMaIMio», B peaMsiX CEroAHSIIHEr0 IHS PAacCMaTPUBAETCS KaK CTpaTerMyecKui
npuopute™.[12]

V. O6cy:xxknenne

Hcxons u3 maHHbIX OMOIMOMETPUUYECKOTO aHaIn3a HAOII0AaeTCsl pacIipeHe HaydHbIX
HAMPABJICHUH, OTPAKAIONINX WHCTUTYIIMOHAIBHYIO, IEJAarOTHYeCKyl0 M TEXHOJOTHUYECKYIO
COCTaBJISIIONIME M3MEHEHUH. A Ha yCKOpeHHue mporiecca MU(ppOBOH TpaHCHOpPMAIUU BIHSIOT
TaKue KIII0YEeBbIe (PaKTOPHI KaK:

— BBICOKasi TOTOBHOCTh COBPEMEHHBIX 00YYaIOIINXCSl K UCHOIb30BAHUIO IIU(PPOBBIX
TexHosoruii. HoBoe TIOKOJEHWE CTYAEHTOB HMMEET YCTOMYMBBIM  OIBIT
UCTIOJIb30BaHUSI HOYTOYKOB M CMapT(OHOB, a Takke pabOThl B HECKOJIBKUX
JecaTkax 0a30BbIX MpOrpaMM, MPUIOKEHUH M TOIYYUJIO MHOXKECTBO
CIIeIMaIbHBIX HAUMEHOBAHMI: CeTeBOE MOKOJeHHe (net generation), MHTEpHET-
nokosienue (iGen), nudpossie abopurens (digital native);[13]

— POCT KOHKYPEHIIMM MEXIYy YHHBEpCUTETaMH. B mepcrekTtuBe crnocoOHOCTb
YHUBEPCUTETOB 3(P(PEKTUBHO BHEAPATH U UCTIOIB30BaTh IU(POBBIE TEXHOJIOTHH, a
TaK)Ke pa3BUBATh COOTBETCTBYIOUIYIO HMH(PACTPYKTYpY CTaHET OJHUM U3
KITIOYEBBIX (DaKTOPOB UX MEKIYHAPOTHONW KOHKYPEHTOCTIOCOOHOCTH;[ 14]
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—  HEoOXOIUMOCTh YKPETUICHUSI KOHKYPEHTHBIX MPEUMYIIIECTB Yepe3 CBOEBPEMEHHOE
BHEJ[peHrEe MHHOBALMA.[ 15]
Takum oOpazom, nudporas TpanchopMaIrs BHICIIETO 00pa30BaHuUs MIPEICTABISAET COO0M

HE TOJIbKO TE€XHOJOTMYECKOEe, HO U KYJbTYPHOE M CTPATErMYECKOEe U3MEHEHUE, OINpEAesaIolee
Oyayliee yHUBEPCUTETCKON CUCTEMBI.

10.

11.

12.

13.
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Abstract: This article explores contemporary trends in the digital transformation of higher
education, examining its theoretical foundations as well as international and domestic approaches.
The study is based on a bibliometric analysis of publications from the Web of Science database
and the eLIBRARY .ru electronic library, which enabled the identification of evolving scientific
interest in the concept of the “digital university.” Early research on the digitalization of education
dates back to the 1970s, during which digital transformation was primarily understood in a narrow
sense, as the conversion of traditional data into electronic formats. A significant milestone occurred
in the 1990s, when digital technologies began to substantially reshape organizational, cultural, and
educational practices, transitioning from isolated tools to comprehensive digital management
systems.

Special attention is given to international research, including the papers by N. Selwyn and
S. Bofylatos, who conceptualize digital transformation as a multifaceted process that integrates
technological solutions, organizational structures, and social interactions. Analysis of Russian and
Kazakhstani studies identifies leading scholars and institutions that have contributed to developing
the digital university concept, strategic approaches to technology adoption, and methods to enhance
digital maturity.

The bibliometric results reveal an exponential increase in publications after 2019, largely
driven by the COVID-19 pandemic and the rapid adoption of remote learning. These findings
suggest that digitalization in higher education has become a strategic and irreversible trend,
significantly impacting the competitiveness of universities and national education systems. The
study further highlights factors accelerating digital transformation, including the readiness of the
new generation of students to engage with digital technologies, intensified competition among
universities, and the imperative for timely innovation implementation.

The article concludes that digital transformation constitutes not only a technological
advancement but also a profound cultural, organizational, and strategic shift, shaping the future
trajectory of university systems worldwide.
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Annotatsiya: Ushbu maqolada raqobatbardosh korxona faoliyatini shakllantirishda
zamonaviy boshqgaruv yondashuvlarining o‘rni va ahamiyati tahlil gilingan. Bozor iqtisodiyoti
sharoitida korxonalarning barqaror rivojlanishi, ularning boshgaruv tizimi ganchalik samarali
tashkil etilganiga bog‘liq ekanligi asoslab berilgan. Tadqiqotda menejmentning ilg‘or
konsepsiyalari — strategik boshqaruv, innovatsion yondashuv, “lean management” va ragamli
transformatsiya uslublarining korxona samaradorligiga ta’siri ko‘rib chiqilgan. Maqola yakunida
raqobatbardosh korxonani shakllantirishda zamonaviy boshqaruv madaniyatini rivojlantirish
bo‘yicha amaliy tavsiyalar berilgan.

Kalit so‘zlar: ragobatbardoshlik, korxona boshqaruvi, zamonaviy menejment, innovatsion
yondashuvlar, strategik boshqaruv, ragamli transformatsiya, samaradorlik, boshqaruv tizimi,
barqgaror rivojlanish.

Kirish

Hozirgi globallashuv, ragamli iqtisodiyot va kuchayib borayotgan raqobat sharoitida
korxonalarning muvaffaqiyatli faoliyat yuritishi, avvalo, ularning boshqaruv tizimi qanchalik
samarali va zamonaviy yondashuvlarga asoslanganligiga bog‘liqdir. Bozor igtisodiyoti sharoitida
korxonaning raqobatbardoshligini ta’minlash — fagat mahsulot sifati yoki narxi bilan emas, balki
boshgaruvning innovatsion va strategik mexanizmlarini to‘g‘ri tanlash bilan ham belgilanadi.

Bugungi kunda menejment nazariyasida strategik boshqaruv, innovatsion menejment,
“lean management”, ‘“agile” va ragamli transformatsiya kabi yondashuvlar korxona
samaradorligini oshirishning muhim omili sifatida e’tirof etilmoqda. Ushbu uslublar nafaqat ishlab
chigarish jarayonlarini optimallashtirishga, balki inson resurslarini samarali boshqgarish, mijozlar
ehtiyojiga tez javob berish va bozordagi o‘zgarishlarga moslashuvchanlikni ta’minlashga xizmat
qiladi.

O‘zbekiston iqtisodiyotida ham so‘nggi yillarda korxonalarni modernizatsiya qilish,
boshqgaruv tizimini takomillashtirish va ragamli texnologiyalarni joriy etish yo‘lida keng ko‘lamli
islohotlar amalga oshirilmoqda. Bu jarayon korxonalarda menejment madaniyatini yangi
bosqichga olib chiqish, ragobatbardoshlikni oshirish va xalqaro bozorlarga chiqish imkoniyatlarini
kengaytirishga zamin yaratmoqda.

Magolaning maqgsadi — korxona raqobatbardoshligini shakllantirishda zamonaviy
boshqaruv yondashuvlarining mohiyati va amaliy ahamiyatini tahlil qilish, ilg‘or menejment
konsepsiyalarining samaradorlikka ta’sirini asoslab berish hamda ularni O‘zbekiston sharoitida
qo‘llash bo‘yicha taklif va tavsiyalar ishlab chiqishdan iboratdir.

2017-2021 yillarda O‘zbekiston Respublikasini yanada rivojlantirish bo‘yicha Harakatlar
strategiyasida ham«tarkibiy o‘zgarishlarni chuqurlashtirish, korxonalar raqobatbardoshligini
oshirish hamda eksport salohiyatini yuksaltirish»kabi ustuvor vazifalar belgilangan[1]. Ushbu
vazifalarning samarali ijrosi ishlab chiqarish korxonalari innovasion faoliyatini zamonaviy
boshgaruv mexanizmlarini takomillashtirish va samaradorligini oshirishni tagazo etadi.

Mavzuga oid adabiyotlar tahlili

Xorijlik olimlardan Xalgaro ilmiy manbalar Innovatsiya strategiyalari‘ Innovation Strategy
and Firm Competitiveness: A Systematic Literature Review” magqolasida (2024) 2015-2023
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yillardagi 40 ga yaqin tadqiqotlar tahlil gilingan. Unda innovatsiya strategiyalarining firmalar
raqobatbardoshligiga sezilarli ta’siri aniglangan. Innovatsiya strategiyalari o‘z ichiga mahsulot
innovatsiyalari, xizmatlarning yangiligi, jarayonlarni optimallashtirish va bozor ehtiyojlariga
moslashuvchanlikni oladi.

Lean va Agile yondashuvlari

“Combining lean and agile manufacturing competitive advantages through Industry 4.0
technologies: an integrative approach” maqolasi lean (tejamkor) va agile (moslashuvchan) ishlab
chigarish metodlarini Industry 4.0 texnologiyalari bilan birlashtirish orgali xarajatlarni kamaytirish
va moslashuvchanlikni oshirish yo‘llarini ko‘rsatadi.

“Lean and agile manufacturing: complementary or competing capabilities?”” maqolasida
lean va agile yondashuvlar o‘zaro qo‘shimcha ravishda ishlatilsa, korxona natijalariga ijobiy ta’sir
ko‘rsatishi mumkinligi, biroq ularning integratsiyasi va ichki infratuzilma talablariga mosligi
muhimligi ta’kidlangan.

“On the application of Lean principles and practices to innovation management: A
systematic review” magqolasida lean prinsip va amaliyotlar innovatsion menejment jarayoniga
ganday ta’sir qilishini tahlil gilingan. Unda “Leanovation” nomli kontseptual model taklif etilgan
bo‘lib, unda innovatsiya jarayonini samarali tashkil etishda lean tamoyillari (masalan, isrofsizlikni
kamaytirish, jarayonlarni soddalashtirish, doimiy yaxshilash) katta ahamiyatga ega ekanligi
ko‘rsatilgan.

Boshqaruv nazariyalari va strategik yondashuvlar

Resource-Based View (RBV) nazariyasi bo‘yicha, korxonaning raqobatbardoshligi uning
ichki resurslari, noyob kompetensiyalari va uzluksiz yangilanishga tayyorligiga bog‘lig. RBV
shuningdek, resurslarning qimmatli, kamdan-kam bo‘lgan, takrorlanmas (imitatsiyadan saqlanishi
mumkin) va almashtirilmas bo‘lishi (VRIN mezonlari) zarurligini ta’kidlaydi.

Porter’ning generic strategies (arzon narx, farqlash, fokus yondashuvi) strategiyalari ham
raqobatbardoshlikni shakllantirishda asosiy yo‘llardan biri sifatida saglanib qolmoqda.

O‘zbekiston kontekstida “The Dynamics of Management and Its Development in
Uzbekistan” maqolasi (Rakhimova & Hasanova, 2025) O‘zbekiston korxonalari va davlat sektori
sharoitida menejment nazariyalarining klassik shakllaridan (ilmiy menejment, administrativ
menejment, byurokratik) tortib, zamonaviy boshgaruv va strategik menejment, ragamli
transformatsiya yo‘nalishlariga qanday o‘tganini tahlil giladi. Unda ushbu o‘tish jarayonlarida
duch kelinadigan muammolar: resurslar yetishmasligi, malakali kadrlar kamligi va boshqaruv
madaniyatining eski qarashlardan to‘liq voz kechmasligi.

Kadrlarni boshqarish va raqamli texnologiyalar

“Modern Models of Personnel Management: International Experience and Prospects of
Uzbekistan” magqolasida strategik kadrlarni boshgarish, moslashuvchan ish shakllari va
digitalizatsiyaning joriy etilishi ko‘rib chigilgan. Uzbek kompaniyalarida xodimlarni
rag‘batlantirish, ularning salohiyatini ochish va zamonaviy metodlarni qo‘llash orqali
raqobatbardoshlikni oshirish mumkinligi ko‘rsatilgan.

“Implementation of Modern Methods of Financial System Management in Enterprises of
Uzbekistan” maqolasi moliyaviy boshqaruv metodlarining modernizatsiyasi, ERP tizimlari,
malakali hisobot va nazorat tizimlarining joriy etilishi orgali korxonalarning moliyaviy barqarorligi
va raqobatbardoshligi mustahkamlanishi mumkinligi, shuningdek, o‘ziga xos sektorlar bo‘yicha
moslashtirilishi zarurligi ta’kidlangan.

Muammolar va to‘siqlar
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The Role of Modern Management in the Field of Entrepreneurship in Uzbekistan and the
Problem of its Implementation” maqolasida zamonaviy menejmentni joriy etishda duch
kelinadigan muammolar: bilim va tajriba yetishmovchiligi, eski boshqaruv odatlari, moliyaviy
resurslarning cheklanishi, texnologik infratuzilma pastligi.

“Role of the Issues of Creating a Modern Manager Model in Uzbekistan” maqolasida
rahbarlikning yangi modelini yaratishda kerakli kompetensiyalar (rahbarlik malikalari, texnologik
savodxonlik, moslashuvchan qaror qabul qilish) muhimligi, lekin jamiyatning boshqaruv
madaniyati va mentalitetining eski elementlari hali ham sezilar ekani ta’kidlangan.

Tadqiqot metodologiyasi

Ushbu maqolaning nazariy va uslubiy asosi sifatida umumiqtisodiy adabiyot hamda ilmiy
magqolalar, iqtisodchi olimlarning korxonalarni strategik boshqarish masalalari bo‘yicha
izlanishlari, olimlar va soha vakillari bilan suhbat, ularning yozma va og‘zaki fikr-mulohazalarini
tahlil qilish, ekspert baholash, jarayonlarni kuzatish, iqtisodiy hodisa va jarayonlarga tizimli
yondashuv, muallif tajribalari bilan qiyosiy tahlil o‘tkazish orqali tegishli yo‘nalishlarda xulosa,
taklif va tavsiyalar berilgan. Mavzuni o‘rganish jarayonida umumiqtisodiy usullar bilan bir qatorda
ma’lumotlarni tizimlash bo‘yicha maxsus yondashuvlar, ya’ni taqqoslash, nazariy va amaliy
materiallarni jamlash hamda tizimli tahlil kabi usullar qo‘llanilgan.

Tahlil va natijalar

Korxona to‘g‘risida tushuncha hosil qilish muhim iqtisodiy ahamiyatga ega. Ko‘pgina
adabiyotlarda korxona to‘g‘risida turlicha fikrlar keltirilgan. Masalan R.S.Muratov, I.A.Djalolova,
S.Sh.Oripovlarning “Korxona iqtisodiyoti” darsligida korxonaga quyidagicha ta’rif berilgan.
Korxona-ijtimoiy talablarni qondiruvchi va sof foyda olish maqgsadida mahsulot ishlab
chiqaruvchi, ishlar bajaruvchi, xizmat ko‘rsatuvchi mustaqil xo‘jalik yurituvchi iqtisodiyot
sub’yektidir[5]. 1.O.Ulashev, Sh.A.Atamuradovlarning “Korxona iqtisodiyoti va menejmenti”
o‘quv qo‘llanmasida esa korxonaga quyidagicha ta’rif berilgan. Korxona-bu jamiyatning asosiy
bo‘g‘ini hisoblanuvchi, aholining talabini qondirish va foyda olish yoki boshqga ijtimoiy
funksiyalarni bajarish maqsadida, xususiy resurslardan foydalanish asosida mahsulotlar ishlab
chigaradigan, ayirboshlaydigan, hamda boshqga ishlarni va xizmatlarni bajaradigan, faoliyati
bo‘yicha qarorlar gqabul giladigan va unga javobgar, huquqiy shaxs maqomiga ega bo‘lgan, har xil
o‘lchamdagi xo‘jalik yurituvchi sub’yektdir[6]. Fikrimizcha, huquqiy shaxs huquqiga ega bo‘lgan,
mulkchilik huquqi yoki xo‘jalikni to‘la yuritish huquqi bo‘yicha o‘ziga qgarashli mol-mulkdan
foydalanish asosida mahsulot ishlab chigaradigan va sotadigan yoki mahsulotni ayirboshlaydigan,
ishlarni bajaradigan, xizmat ko‘rsatadigan, bellashuv hamda mulkchilikning barcha shakllari teng
huqugqliligi sharoitida amaldagi qonunlarga muvofiq o‘z faoliyatini ro‘yobga chiqaradigan
mustaqil xo‘jalik yurituvchi sub’yekt korxona hisoblanadi.

Yugoridagilardan kelib chiqib, korxona o‘zining faoliyati davomida davlat, fugarolar va
yuridik shaxslar bilan ijtimoiy, iqtisodiy hamda siyosiy munosabatlarda bo‘ladi va milliy
igtisodiyotning barqaror rivojlanishida o‘zining katta hissasini qo‘shadi.

Hozirgi paytda korxonani rivojlantirilishiga fagat innovatsiyalarni uzluksiz ravishda joriy
etilishi bilangina erishish mumkin. M.Porter kompaniyalarning raqobatli ustunlikka erishishlarida
innovatsiyaning rolini quyidagicha aniqlagan: «...kompaniya raqobatdagi ustunlikni
innovatsiyalar vositasida qo‘lga kiritadi. Ular yangi kiritilgan tartib-qoidalarga ham yangi
texnologiyalardan, ham yangi ish usullaridan keng ma’noda foydalangan holda yondashadilar.
Kompaniya yangiliklar tufayli raqobatdagi ustunliklarga erishganidan keyin, bu ustunliklarni faqat
muntazam ravishda yaxshilashlar yordamida qo‘lda tutib turishi mumkin. Raqobatchilar
innovatsiyalarni takomillashtirish va joriy etishdan to‘xtagan har qanday kompaniyani darhol va
albatta chetlab o°tib ketadilar»[4].
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Korxonaning raqobatbardoshligi deganda, iste’molchilar uchun raqobatchilarning
tovarlariga nisbatan ko‘proq o‘ziga tortuvchan bo‘lgan tovarlar ishlab chiqarish va sotish
tushuniladi. Raqobat mubhitini uzluksiz nazorat qilib turish — ishlab chiqgarishni ehtiyojlarni eng
samarali usulda qondirish uchun mo‘ljallangan zarur shartidir. Raqobat muhitining holati haqidagi
xulosalar, korxonaning innovasion siyosatini ishlab chiqish uchun asos bo‘ladi.

Mohiyatan, raqobatchilar ustidan erishilgan ustunlik innovatsiyalar hisobidan bo‘ladi va
shuning uchun, korxona faoliyatidagi raqobatchilar ustidan erishiladigan har qanday ustunlikni
ta’minlovchi yangi elementlarni joriy etishga bo‘lgan layoqat, shu korxona raqobatbardoshligining
zarur tashkil etuvchisidir.

Korxona barqarorligi, uning davomiylik jihatdan uzoq muddatga mo‘ljallangan samarali
faoliyat ko‘rsatishini xarakterlovchi murakkab iqtisodiy kategoriyadir va korxonaning
raqobatbardoshligi, iqtisodiy xavfsizligi hamda iqtisodiy samaradorlik kabi uchta elementga
asoslangan. Shuni ta’kidlash kerakki, bu elementlar o‘zaro chambarchas bog‘liq va birgalikda
faoliyat ko‘rsatadi, biroq, turlicha funksional vazifalarga ega. Raqobatbardoshlik — korxona
rivojlanishining salohiyatini, barqarorlik esa — korxonaning uzoq muddatli istigbolini belgilaydi.

Korxonaning barqarorligini vaqtlarga tagsimlangan raqobatbardoshlik, deb aytish mumkin.
Vagqtning uncha katta bo‘lmagan intervallarida bu ikkala tushuncha teng kuchga ega bo‘ladi.

Korxonaning ishlab chiqarishni, mehnat va boshqarishni tashkil etishda, uning texnik
hamda texnologik imkoniyatlarida ifodalangan ishlab chiqarish salohiyati — innovatsiyalarni 0z
vaqtida ta’minlab beradigan elementdir. Korxonaning ishlab chigarish salohiyati gancha yuqori
bo‘lsa, mahsulot ishlab chiqarishga va uning sifatiga qilinadigan xarajatlar ulushining darajasi
shuncha past bo‘ladi. Ishlab chiqarilayotgan mahsulotning, raqobatchilar tovarlarining sifatidan
yuqori turuvchi sifati, innovasion salohiyatning moddiy ifodalovchisidir.

Igtisodiy tizimlar rivojlanishining innovasion turiga o‘tish zaruratitufayli yuzaga kelgan
ob’yektiv sabablar, butun innovasion-investision jarayonda ilmiy-texnikaviy va iqtisodiy
omillarning samarali ravishda o‘zaro hamkorlikda ishlash muammolarini kompleks hal etilishini
talab qiladi. Fikrimizcha, texnologik va iqtisodiy salohiyatlarni oqilona uyg‘unlashtirish —
innovasion- investision jarayonni boshgarishning markaziy masalasini tashkil etadi.

1-jadvalda korxonaning barqarorligiga ta’sir ko‘rsatuvchi omillarga baho berilgan. Unda
korxonalardagi asosiy innovasion yo‘nalishlar hamda innovatsiyalarni joriy qilishga salbiy ta’sir
qiluvchi omillar, shu bilan birga innovatsiyalarni ishlab chiqish hamda qo‘llab-quvvatlashni
ta’minlovchi omillar tahlil etilgan.

Omillarning ko‘pligi, ularni muayyan belgilar bo‘yicha tasniflanishini amalga oshirishga
imkon beradi.

Korxonaning tashqi omillariga quyidagilar kiradi:iqtisodiyot sohasida davlatning inqirozga
qarshi garatilgan siyosati; mamlakatdagi demografik vaziyat; siyosiy barqarorlik; fan va
texnikaning taraqqiyoti; transport infratuzilmasini rivojlanganligi.

Ichki omillar korxonaning ichki muhitida, uning kichik tizimlarida (xodimlar, ishlab
chigarish, marketing, sotish, moliya, tashkiliy tuzilma) shakllanadi. Ichki omillarni boshqarish
korxonaga barqarorlikni mustahkamlashning rezervlarini aniqlash va tashqi omillar o‘zgargan
taqdirda, ishlab chiqgarishni tezkor ravishdaboshqarish imkonini beradi.

Korxonalar faoliyatining barqarorligiga ta’sir qiluvchi omillar tahlili
Omillar Omillar ta’siri natijalari

Markazlashish Markazlashuv darajasining yugqoriligi quyi  pog‘ona
darajasi  |boshqaruvchilarini ijodiy fikrlash va boshgaruvda ijodiy yondashish

imkoniyatini cheklaydi.

Bilimva  |[[shlab chiqarish korxonalarida aynan boshqgaruv (bozor iqtisodiyoti

ko‘nikma |gonunlari) bo‘yicha bilim va ko‘nikmalarni yetishmasligi innovasion

boshqaruvni joriy qilishga to‘sqinlik giladi.
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Innovatsiyalarga|Boshqaruvchilar tomonidan innovatsiyalarga bo‘lgan qiziqishningpastligi
bo‘lgan giziqish |ya’ni boshqaruvdagi egiluvchanlik qobiliyatining kamligi.

Kommunikatsiy Kommunikatsiya tizimini yaxshi tashkil qilinmaganligi yokiboshqaruvchini
atizimi  |ylardan samarali foydalana olmasligi axborot
va  yangiliklarni  ayrim hollarda  o‘z vaqtida yetkazish
muammosini keltirib chigarmoqda.
Shartnoma  Boshqaruvchi va xodim belgilangan  vazifalarni aniq
munosabatlari bilmasligi va ularga amal gilinmasligi boshqaruv jarayonini
rivojlantirishga to‘sqinlik qilmoqda.

Rag‘batlantirish Boshqaruvda rag‘batlantirish  tizimini mukammal ishlab
chigilmaganligi innovasion boshqaruvni joriy  qilishga
qiziqishni pasaytiradi.

Korxonaning tizimli rivojlanishi markazlashtirishdan nomarkazlashtirishgacha bo‘lgan
bosqgichlarni birin-ketinlik bilan bosib o‘tish orqali amalga oshiriladi. Bu shuni anglatadiki,
korxonaning har bir elementi rejalashtirilganlik, tashkillashtirilganlik xususiyatiga ega bo‘lib
boradi.

Mohiyatiga ko‘ra, korxona tomonidan boshqarishning nomarkazlashtirilgan sxemasiga
o‘tish ob’yektga,uni boshqga holatga o‘tkazish uchun maqsadga yo‘naltirilgan tashqi ta’sir sifatidagi
boshqaruv paradigmasining o‘zini ham o‘zgartiradi. Noma’lum bo‘lgan tashqi muhit sharoitida
korxona elementlarini mustaqil ravishda qarorlar qabul qilish darajasigacha rivojlantirish —
korxonaning raqobatbardoshligini ta’minlashning zaruratidir. Boshqa tomondan, korxona tashqi
mubhitdagi yaxlitlik sifatida, maqsadga yo‘naltirilgan rivojlanish sifatida muayyan belgilarga ega
bo‘lishi kerak. Ularning asosiysi — boshqariluvchanlikdir. Shu munosabat bilan bunga o‘xshash
nomarkazlashtirish xususiyatiga ega bo‘lgan korxonani boshgarish, an’anaviy shakldan farq
qiluvchi boshga shaklga ega bo‘lib boradi.

Korxonani rivojlantirishning tizimli boshgqarilishi, shakllantirilayotgan xususiyatlarning
quyidagicha ketma-ketligida amalga oshirilishi mumkin: egiluvchanlik—-moslashuvchanlik—
raqobatbardoshlik.

Korxonalarni faoliyatiga innovasion texnologiyalarni tatbiq qilish, strategik boshqaruv
usullaridan foydalanish samaradorlik ko‘rsatkichlari hamda ishlab chiqarish hajmini oshirishga
xizmat qiladi.

Tahlil natijalariga ko‘ra, korxonalar innovasion faoliyatining strategik boshqaruvini joriy
qilish uchun eng avvalo boshqaruvdagi kadrlar bilim ko‘nikma malakalarini oshirish,
markazlashuv darajasini kamaytirish va bosqichlar orasidagi ma’lumot almashish tizimiga yangi
axborot texnologiyalarini joriy qilish, boshqaruvdagi xodimlarni innovatsiyaga bo‘lgan qiziqishini
oshirish, rag‘batlantirish tizimini ishlab chiqish, har bir boshqaruvchini o‘ziga yuklatilgan
vazifalarni aniq va to‘liq tushunishi hamda ularni o‘z vaqtida bajarishini ta’minlash, norasmiy
muloqotlar darajasini kamaytirish xizmat qiladi[7].

Investisiyalarning iqtisodiy samaradorligi butun ishlab chigarish samaradorligining
tarkibiy qismidir. Turli darajadagi xo‘jalik faoliyatida investisiyalarning iloji boricha ko‘proq
foyda, gaytim keltirishi asosiy vazifa qilib belgilanadi. Bu qoidadan chetga chiqish resurslarni
yo‘qotish, jamiyatning ilgarigi va hozirgi mehnatini yo‘qqa chiqarishga olib kelishi mumkin.

Investisiyalarning iqtisodiy samaradorligini baholash zarurati, qo‘shimcha kapital
qo‘yilmalar kiritilishini talab qiluvchi yangi qurilish, mavjud ishlab chiqarishni kengaytirish, qayta
tiklash va texnik jihatdan gayta qurollantirish, ishlab chigarishni zamonaviylashtirish va tashkiliy-
texnik chora-tadbirlarni ishlab chiqish kabi barcha hollarda yuzaga keladi. Ba’zan mahsulotlarning
yangi turini ishlab chigarish ham investisiya va boshqa mablag‘lar kiritilishini, demak, xarajat va
natijalar nisbatini avvaldan baholashni talab qiladi[8].

Investisiyalarning iqtisodiy samaradorligini baholashda korxonalarikkita vazifani hal
qilishlari lozim:
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birinchisi - kapital qo‘yilmalarning qoplanish muddati va daromadliligi nuqtai nazaridan,
eng magbul variant tanlash imkoniyatini yaratuvchi investision loyiha samaradorligini baholash;

ikkinchisi - mavjud ishlab chiqarishga kiritiluvchi investisiyalar samaradorligini baholash
(qo‘shimcha mahsulot ishlab chiqarish, tannarxni kamaytirish, foydani oshirish va hokazo).

Insonning ilmiy-texnik faoliyati natijasida yangi mahsulotlar ishlab chiqarish yoki ilgari
mavjud bo‘lgan turlarini takomillashtirish bilan bog‘liq bo‘lgan jarayon innovasion faoliyat
hisoblanadi. Innovatsiyani joriy etish natijalari kompaniyalarga raqobatda muhim ustunlikka ega
bo‘lish imkonini beradiki, bu, korxona uchun muhim rag‘batlantiruvchi omil bo‘ladi.

Jahon tajribasi ko‘rsatishicha, korxonalar ilm fandagi ilg‘or resurs tejamkor ishlanmalarni
joriy qilishidan manfaatdor ekanligini, ikkinchidan bu global tadbir natijasida respublikamiz
korxonalari salohiyatini yanada rivojlantirish orqali uning investision jozibadorligini oshirish,
uchinchidan, korxonalarda chuqur diversifikatsiyalash tadbirlarini amalga oshirish orqali barqgaror
vasifatli tovar mahsuloti ishlab chiqarish hamda samaradorlikni tubdan oshirishimkoniyatlarini
yanada kengaytiradi.

Strategik boshqaruv faoliyatning o‘ziga xosliklari tufayli korxonalarni barqaror
rivojlantirishni moslashuvchan tizimini yaratish uchun resurslarni boshqgarishda yangicha
kompleksli yondashuv ishlab chiqish zarur.

Korxonalarda resursni tejovchi texnologiyalarni muvaffaqiyatli o‘zlashtirishning asosiy
shartlaridan biri — resursni tejovchi texnologiyalarni joriy etish jarayonini boshqarishga nisbatan
ularni qo‘llash sharoitlariga hamda korxonalarning rahbarlari va mutaxassislari tomonidan gabul
qilinishining o°ziga xos xususiyatlariga moslashtirish yo‘li bilan ushbu texnologiyalarni ishlab
chigarishga joriy etishga doir xorijiy tavsiyalari asosida ishlab chiqilgan kompleks yondashuv
zarur.

Resursni tejovchi texnologiyalarni joriy etish jarayonini boshqgarishga nisbatan kompleks
yondashuv to‘rtta asosiy yo‘nalish bo‘yicha tizimli ishni nazarda tutadi: ishlab chiqarish
tuzilmasini magbullashtirish, korxonaning texnologik tizimini takomillashtirish, ishlab
chigarishning moddiy-texnika bazasini modernizatsiya qilish va zamonaviy tashkiliy-boshqaruv
innovatsiyalarini qo‘llash. Kompleks yondashuv resurs tejovchi texnologiyalarni joriy etishning
barcha yo‘nalishlari bo‘yicha tizimli ishni nazarda tutadi.

Faqgat shundagina korxona tabiiy resurslarning saqlanishi va tiklanishi; mehnat, moddiy va
moliyaviy resurslarning tejalishi;ishlab chiqarish barqarorligiva samaradorligining oshishida oz
ifodasini topadigan sinergetik samaraga erishish mumkin.

Respublikamiz korxonalarini barqaror rivojlanishi va boshqarishni o‘ziga xos jihatlari
amaliyotda keng foydalanib kelinayotgan SWOT-tahlil asosida baholanadi (2-jadval).

SWOT-tahlil strategik rejalashtirish usuli hisoblanib, tashkilotning ichki va tashqi
mubhitlardagi mavjud omillarini aniqlashga yo‘naltirilgan. Ular to‘rtta kategoriyaga ajratiladi, ya’ni
Strengths (kuchli tomonlari), Weaknesses (bo‘sh tomonlari), Opportunities (imkoniyatlari) va
Threats (xavf-xatarlari)

2-jadval: Korxonalar rivojlanishining SWOT tahlili

Kuchli tomonlari Kuchsiz tomonlari

Korxonalarni rivojlantirish bo“yicha davlat Korxonalarda zamonaviy xizmat turlarini
dasturlari ishlab chiqilganligi rivojlantirish bo‘yicha kadrlar yetishmasligi
Korxonalarga berilayotgan moliyaviy Mahsulot va xizmatlarni eksport qilishda
imkoniyatlar infratuzilmalar yetishmasligi

Korxonalarda eksport qilish imkoniyatlarining [Mahsulotlarni sotish va saqlashdagi

yuqoriligi muammolarning mavjudligi
Imkoniyatlari Xavf-xatar yoki tahdidlari
Korxonalarda mahsulot va xizmatlarni Ichki va tashqi bozorlarda narx navoning
diversifikatsiyalash imkoniyatlari 0°‘zgarishii
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Ichki bozordan foydalanish imkoniyatlari Jahon bozorida raqobatning kuchayishi

Xorijiy bozorlarga chiqish imkoniyati Davlatlardagi iqtisodiy-siyosiy vaziyat o‘zgarishi

Keltirilgan jadvaldan ko‘rinib turibdiki, korxonalar faoliyatini boshgarishda kuchli
tomonlar bilan bir qatorda, zaif tomonlari ham mavjud ekan. Shuning uchun boshqaruv va xo‘jalik
sub’yektlari rahbarlari bo‘sh tomonlarga alohida jiddiy e’tibor berishlari kerak, aks holda kutilgan
igtisodiy samaradorlikka erishib bo‘lmaydi. Oxir-oqibatda korxona faoliyati iqtisodiy
rivojlanishning omili emas, balki uning teskarisiga aylanishi mumkin.

Xulosa

Xulosa o‘rnida aytish mumkinki, bozor iqtisodiyoti sharoitida korxonaning
raqobatbardoshligini ta’minlash va barqaror rivojlanishini ta’minlashda zamonaviy boshqaruv
yondashuvlari hal qiluvchi ahamiyat kasb etadi. Tadqiqot natijalari shuni ko‘rsatadiki,
menejmentning ilg‘or konsepsiyalari — strategik boshqgaruv, innovatsion menejment, “lean”
(tejamkor) va “agile” (moslashuvchan) tizimlar, shuningdek ragamli transformatsiya elementlarini
joriy etish korxona samaradorligini oshiradi, ishlab chiqarish xarajatlarini kamaytiradi va tez
o‘zgaruvchan bozor talablariga moslashish imkonini yaratadi.

O‘zbekiston iqtisodiyotida korxonalarni modernizatsiya qilish, ularni raqamli iqtisodiyotga
integratsiya etish va boshqaruv madaniyatini yangilash jarayonlari jadallashmoqda. Shu boisdan,
zamonaviy menejment yondashuvlarini amaliyotga joriy etish nafaqat korxonaning ichki
samaradorligini oshiradi, balki uning milliy va xalgaro bozorlarda raqobatbardoshligini ham
mustahkamlaydi.

Takliflar

Korxonalarda strategik boshqaruv tizimini kuchaytirish — uzoq muddatli maqsadlar, bozor
tahlili va resurslarni samarali tagsimlashga asoslangan boshqaruv modelini shakllantirish zarur.

Innovatsion menejment mexanizmlarini keng joriy etish — yangi mahsulot va
texnologiyalarni ishlab chiqish, ilmiy-tadqiqot faoliyatini qo‘llab-quvvatlash va xodimlarning
jjodiy g‘oyalarini rag‘batlantirish lozim.

Ragamli transformatsiyani jadallashtirish — ERP, CRM, “smart factory” kabi axborot
texnologiyalari orqali boshqaruv jarayonlarini avtomatlashtirish, tahliliy qaror gabul qilish tizimini
yaratish.

Kadrlar salohiyatini oshirish — menejerlar va rahbarlar uchun zamonaviy menejment,
liderlik, ragamli texnologiyalar bo‘yicha trening va o‘quv dasturlarini yo‘lga qo‘yish.

Korxona madaniyatini modernizatsiya qilish — ochiq fikrlash, jamoaviy mas’uliyat,
innovatsiyaga ochiqlik va doimiy o‘zgarishlarga tayyorlik tamoyillarini tashkilot muhitiga
singdirish.

Davlat va xususiy sektor hamkorligini kuchaytirish — zamonaviy menejment metodlarini
tatbiq etishda davlat tomonidan rag‘batlar va qo‘llab-quvvatlov mexanizmlarini kengaytirish.

[Imiy tadqiqotlar va xalqaro tajriba almashinuvini rivojlantirish — menejment sohasidagi
ilg‘or xorijiy tajribalarni o‘rganish va ularni O‘zbekiston sharoitiga moslashtirish orqali milliy
boshgaruv modelini takomillashtirish.
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Annotation: This article analyzes the role and importance of modern management
approaches in the formation of a competitive enterprise. It is substantiated that the sustainable
development of enterprises in a market economy depends on how effectively their management
system is organized. The study examines the impact of advanced management concepts - strategic
management, innovative approach, "lean management" and digital transformation methods on the
efficiency of the enterprise. Practical recommendations are given on the development of a modern
management culture in the formation of a competitive enterprise.
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